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% OF. 
GRAIN POOL “i = 
ESTABLISHED AT ONCE 





Action Taken at Meeting of Insur- 
ance Committee and Elevator 
Company People 





CRITICAL ISSUE AROSE 








Companies Will Be Urged to Partici- 


THE 
AXtna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Is entering the ninety-ninth year of its existence. A company that has 
faithfully carried out every obligation assumed during so long a period, 


may be regarded as an important part of the foundation upon which our country’s 
prosperity rests. Its agents can be found in all towns, cities and states. 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


WM. B. CLARK, President THOS, E. GALLAGHER, General Agent 





pate in the Syndicate to Meet the 
Demands 





At a meeting of the special grain 
committee at Chicago, of which George 
H. Batchelder of the Pennsylvania is 
chairman, with the insurance committee 
of the grain men, Tuesday, the fire 
underwriters gave a definite promise to 
the grain people that they would take 
care of their 1918 demands. This seem- 
ingly ends a very critical issue that 
arose because the grain people were 
doubtful as to whether the fire insur- 
ance capacity of private companies was 
sufficient to meet their needs. The 
grain committee has been gathering 
statistics from the elevator men, ascer- 
taining the needs of the grain people 
and then getting the insurance com- 
panies to give their maximum author- 
izations. 

Pool Found Necessary 

It was found that a grain pool was 
the most practical and satisfactory 
method of handling the insugance end. 
Accordingly it was decided to form a 
grain syndicate, the details to be 
worked out by Manager J. W. Cochran 
of the Fire Association, asking all the 
companies to participate in this pool 
and be allotted a percentage of all the 
business. While the grain committee 
has not yet received assurances from 
all companies to bring the pool up to 
100 percent, yet they feel that this can 
be done or at least there will be suffi- 
cient outside capacity to take care of 
all a 

James F. Joseph of the governing 
committee of the Western Union made 

a trip east to explain the situation to 
officials, who, it was believed, were not 
thoroughly appreciative of the situa- 
tion. 

Several Held Back 


Many of the fire insurance men held 
back from entering the pool or giving 
(CONTINUED ON PAGE 12) 





FOR 65 YEARS— 


—THE CONTINENTAL has built i its name 


to stand for all that is best in fire insurance. 
FAIR DEALING has won it a leading 


place among agents and the insuring public. 


CONSTRUCTIVE management has as-’ 
sured its growth in the past and assures a 
continuation of progress in the future. 


FINANCIAL strength insures stability 


and guards against any conflagration danger. 


' [FIRE] 


THE CONTINENTAL 


INSURANCE COMPANY 


Cash Capital - - - Ten Million Dollars 
HENRY EVANS, President 


HOME OFFICE: MANAGING BRANCH OFFICES: 
80 Maiden Lane, New York Chicago, Montreal, San Francisco 


CONTINENTAL COMMANDS CONFIDENCE 





**America Fore’”’ 





DANGERS IN FORMS 
UNDER TRADING ACT 


Conditions Demand Some. Definite 
Limit on: Use of the Com- 
mission Clause 








NEW SIGNIFICANCE ADDED 





May Adopt Ruling Prohibiting Policies 
to Benefit of Undisclosed and Un- 
identified Interests 


NEW YORK, June 4—Since the 
enactment of the “Trading With the 
Enemy Act,” the problem that con- 
fronts, not only the insurance compa- 
nies, but agents and brokers, in fact, 
all those who negotiate policies, has 
been a serious one. This federal stat- 
ute is a penal one and provides, on con- 
viction, as a penalty for its violation, a 
fine of not more than $10,000 or impris- 
onment for not more than 10 years, or 
both. 

The words, “to trade,” as used in the 
act, shall be deemed to mean, inter alia, 

“to enter into, carry on, complete, or 
perform any contract, ‘agreement or 
obligation, or to have any form of busi- 
ness or commercial communication 
with” an enemy or ally of enemy. 

Ruling Recently Handed Down 
A ruling on the meaning of “enemy 
or ally of an enemy” has recently been 
handed down by the authorities, hold- 
ing “An enemy or ally of an enemy is 
any person within the military or naval 
lines of Germany or her allies, Austria- 








Hungary, Bulgaria and Turkey, or any 





EDWARD MILLIGAN, President 


sna We eohbat ars 
THEODORE F. SPEAR, Ass’t See’y HEN 


WHITMAN, thse See ec 
EDWARD 'V. CHAPLIN, Ass't Sec’y 


Surplus to Policy-holders . e - $ 9,766,000 
Total Losses Paid . ‘ e - 84,500,000 


Cash Capital - Three Million Dollars 


Reinsurance Reserved - $5,996,730 
Reserve for Outstanding Losses and all oth 


Claims e ° 
NET SURPLUS e e = - 6,745,963 
Total Assets - - $16,503,963 


FRED C. GUSTETTER, Ass’t Sec’y 








person residing outside of the United 
States and doing busihes8 with anyone 
within such lines. 

n American citizen in Germany may 
be an enemy under the act, whereas a 
German citizen in the United States 
(unless interned) is not.” Moreover, by 
proclamation of the president, Germans 
and Austria-Hungarians who have been 
interned have been brought within the 
operation of the act. 


Pitfalls Are Many 


It will be seen from this exposition of 
the law that the pitfalls for all those 
engaged in the negotiating or issuing of 
policies under forms and conditions here- 
tofore existing are many. The great dan- 





(CONTINUED ON PAGE 13) 
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NATIONAL BOARD’S MESSAGE 





Asks Companies to Exercise All Dili- 
gence so That Enemies Will Not 
Be Abetted 





In connection with the “Trading 
With the Enemy Act” of the govern- 
ment, indications point to early action 
on the part of companies to weed out 
all undesirables and cement more 
closely connection with, those only who 
are known to be in accord with the 
United States. The National Board 
has communicated. with the companies 
as follows: 

It is important that all contracts of 
fire insurance made, entered into or com- 
pleted, shall not run, directly or indi- 
rectly, to or for the benefit of an “enemy” 
or “ally of enemy,” or to any person who 
is conducting or taking part in such 
contract, directly or indirectly, for or on 
behalf of an “enemy” or “ally of en- 
emy.” This is subject to the power 
vested in the President to issue licenses 
to an “enemy” or “ally of enemy” per- 
mitting trade. 


All Persons Should Be Named 


In view of the above it is important 
that those who negotiate or write poli- 
cies of insurance see that all parties to 
the contract be named and identified, to 
avoid the possibility of contracting with, 
for or on behalf of “enemy” interests. 

This matter has been put up to the 
companies forcibly. Attention has been 
called to the fact that the issuance of 
policies “for account or whom it may 
concern” or “for themselves or others” 
or the attachment of mortgage clauses 
in favor of “or assigns” or any 
other method of contracting with un- 
known or unidentified parties is a dan- 
gerous practice, inasmuch as the com- 
pany (and also the agent) may violate 
the federal law and be subject to the 
severe penalty imposed. 








Ignorance Is No Excuse 


Lack of knowledge of the fact that the 
contract was made to benefit, directly or 
indirectly, an “enemy” or “ally of enemy” 
as defined by the law, would be no ex- 
cuse, as responsibility for making such 
investigation or determination as would 
preclude offense under the law would 
rest with the company official, agent or 
broker. The discovery of the interest of 
any “enemy” after the policy is written 
would be impracticable, if not impossible. 
The belief is further expressed that the 
same objections obtain in the case of 
policies covering merchandise, “his own 
or held in trust or on joint account or 
on commission, etc.” 


Uniform Forms Phraseology 


The uniform forms do not contain this 
objectionable phraseology, but read ‘and 
provided the assured is legally liable 
therefor,’ which is preferable from all 
standpoints and much safer under the 
new federal law, inasmuch as it con- 
fines the contract to cover exclusive in- 
terest of the party named as the assured. 

Companies are informed that the mat- 
ter is of sufficient importance to warrant 
the disapproval of any policy, form or 
clause which contains the objectionable 
language, and while it is manifest that 
companies will take immediate steps for 
their own protection, it has been sug- 
gested that a mandatory rule should be 
adopted prohibiting the writing of any 
policy which does not confine the lia- 
bility of the company to parties specific- 
ally named or identified in the contract. 
The companies, therefore, have been 
asked to indicate their views with re- 
spect to the adoption of such a manda- 
tory rule. . 


Ranks Are About Full 


The “Insurance Reserves,” the mili- 
tary company that drills in the rotunda 
of the Insurance Exchange, Chicago, are 
eliciting much favorable comment. They 
made a fine impression in the big pa- 
rade Memorial Day in Chicago. The 
quota is nearly completed. Captain Pond 
says only a few more insurance men can 
be enrolled. 


Martin Lawson, for 20 years a promi- 
nent Detroit fire insurance man, died the 
other day. Mr. Lawson*had been a De- 
troit resident for more than 50 years. 





MORE CARE IS NEEDED | 











‘FRED S. JAMES 


UNITED STATES MANAGERS 
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OF PARIS, FRANCE 
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FRED. S. JAMES & CO. 


EAGLE & BRITISH DOMINIONS INS. CO., Ltp., 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 


GEO. W. BLOSSOM WM. A. BLODGETT — 


123 WILLIAM STREET 


oY : Cc. B. G. GAILLARD 
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DULL SEASON PAST 


REVIVAL IN MARINE BUSINESS 





Government’s Shipping Program Has 
Created Hundreds of New Risks 
for Marine Writing Companies 





NEW YORK, N. Y., June 5.—Ma- 
rine companies report a noticeable in- 
crease in business for the month of 
May. This is due principally to the 
government’s ship building activity. 
Over one million tons of shipping has 
been placed in the water by the govern- 
ment since its ship building operations 
commenced. Ships are being — con- 
structed at a rapid rate under govern- 
ment supervision, and the bulk of the 
shipping that is completed is being used 
as merchant marine. 

Government Siezed Vessels 

Last February, just preceding the or- 
der creating fuelless Mondays, there 
were 600 ships in New York harbor 
loaded with their cargoes, but unable to 
sail because of the lack of coal. After 
sufficient coal had been released from 
the inland cities, the ships sailed with 
their cargo, but on their return were 
commandeered by the government to 
be used as transports for troops. This 
at once cut into the marine companies’ 
premiums, as the ships seized by the 
government have been used for trans- 
porting troops and sending supplies to 
the allies. The eastern ports during 
the months of March and April were 
practically swept clean of insurable 
vessels, and no new risks made their 
appearance until the government ships 
were constructed. Marine men say 
that ships will now be turned out at a 
rapid rate, thus creating a constant 
source of new business for the marine 
writing companies, 

Need Terminal Space 

There is a crying need for shipping 
facilities in New York City. All of the 
terminals are over-taxed, goods are 
piled high on the docks and wharves, 
and farther up the East river several 
square miles of vacant lots are covered 
by goods awaiting shipment. The 
goods are piled on canvas and covered 


with tarpaulins, and it will be months’ 


before all of this freight can be moved. 


Lesson Is Taught 


Guests were being entertained in a 
fine home and one of them entering the 
laundry wanted light. A brass plate in 
that room had two switches, one con- 
necting with an electric pressing iron, 
the other with the incandescent light. 
The guest pressed the wrong button. No 
light. Without correcting his error he 
pushed the other button and light re- 
sulted, but the first button started heat- 
ing the pressing iron and hurried it to 
hotness. 

Fortunately a smell of “something 
burning” started investigation. The table 
on which the hot iron rested was found 
burning and quickly extinguished. 

Carelessness was to blame, but the les- 
son is that it is not sufficient to turn off 
the current when through using. Detach 
the cord and save a similar possibility of 
destroying your home.—Now & Then. 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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PUTT 
66 Broadway, New York 


EK. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


re 


HOME OFFICE UNITED STATES 
unoerwaiters LOUIS H. PARKER, Mgr. MUtUAL. 


FIRE INS. CO. 
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“SERVICE” That's the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 
Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 
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ORGANIZED 1853 


The Girard F. & M. ‘company Of Philadelphia 


JANUARY 1, 1918 


Cash Capital $500,000 Net Surplus $452,411.23 
Surplus to Policyholders, $952,411.23 


EASTERN DEPARTMENT Home OFFIcE WESTERN DEPARTMENT 
D. H. DUNHAM, V.-PRES. H. M. GRATZ, PRES. N BASSETT, v.- 
aun Ay. TREASURER Sti Ree en SEC'Y er achhnainneeniaienees 
- H. HASSINGER, SEC’Y LADELPHIA, W. T. BASSETT, a 
NEWARK, NEW JERSEY PENNA. CHICAGO, ILL 





ORGANIZED 1855 


FIREMEN’S 'COneaw OF NEWARK 


JANUARY 1, 1918 


Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT NEAL BASSETT, V.-PRES. AND MGR. 


JOHN KAY, VICE-PRES. 
W. T. BASSETT, ASS'T MANAGER 


A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY CHICAGO, ILLINOIS 
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J. M. MORAN RETIRES 


WILL TAKE NEEDED VACATION 





Resigns as Superintendent of Agents 
of Concordia to Travel With Wife 
in West for Some Time 





James M. Moran has resigned as sup- 
erintendent of agents of the Concordia 


Fire of Milwaukee to take a much 
needed rest. He recently underwent 
an operation on his throat and has been 
suffering from a general breakdown in 
health. He expected to resume work 
after his sojourn in the hospital, but a 
good vacation was recommended and 
he resigned. He left Tuesday of this 
week, ‘accompanied by Mrs. Moran for 
a jaunt through the west. He expects 
to. spend his time in Texas and the 
mountain states where he has many 
friends and relatives and will not re- 
turn to business work and worries un- 
til he finds his health regained. 


With Company Nine Years 


Mr. Moran is one of the better known 
young men in the western underwriting 
field. He began some twenty years 
ago in the office of D. P. Devin in Chi- 
cago and has been continuously in the 
insurance business since. For four 
years he was special agent of the Na- 
tional Union in Wisconsin and Illinois 
and then resigned to become Illinois 
state agent of the Concordia. After 
three years he was called to the home 
office as superintendent of agents and 
has made an excellent record in that 
capacity. During the last few years he 
has supervised the underwriting of the 
company in the entire country. His 
resignation is a source of keen regret 
to the management and agency force 
of the Concordia. 


Iowa Blue Goose Splash 


DES MOINES, June 4.—Plans are ma- 
turing for the coming midsummer splash 
of the Iowa pond of the Blue Goose at 
Okaboji, July 19 and 20. George W. Hol- 
ton, of the Phoenix, has been named by 
James Bright, most loyal gander, to be 
chairman of the committee on arrange- 
ments. Mr. Holton was at the head of 
the successful splash in 1916. 

Mr. Bright purposes to place the field 
men who spend the summer at the lakes 
prominently at the fore in preparing for 
the meetings and in putting it over. 
These include John D. Carpenter, E. S. 
Freeman, H. Verne Myers, H. Clay Stuart, 
J. C. Bauch and George W. Holton. 

It is the plan to have only two days, 
cutting out the business meeting hithertuv 
held on Thursday. The dancing party will 
probably be Thursday night, as usual. 
Friday will be given over to the fishing 
parties, fish dinner and sports program, 
with possibly dancing at night. Satur- 
day morning, according to tentative 
plans, the baseball teams of C. R. Tyrrel 
and James McHugh will meet. 


Napoleon Picard, manager of the Insur- 
ance Exchange at Chicago, learned this 
week that his son, Napoleon, Jr., was one 
of those rescued when the President Lin- 
coln was torpedoed. Young Picard is in 
the navy and received his training at 
the big camp at Great Lakes, III. 


Capt. David H. Keller is at his home in 
Chicago on a 10 days’ furlough, expecting 
soon to be ordered overseas. 





Examiner Wanted 
immediately. Must 
have good knowledge 
of Central West or 
western field and be 


exempt from draft. Ad- 
dress 71-H, care The Na- 
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NEW YORK 


J. J. Guile, Manager 
A. M. Thorkurn, Secretary 
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ASSURANCE COMPANY, Limited 


OF DUBLIN 
Established 1824 


Abstract of Statement of Condition of United States Branch, December 31, 1917 
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FIRE, AUTOMOBILE, TORNADO, EXPLOSION AND SPRINKLER LEAKAGE INSURANCE 


INSURANCE OFFICE BACKING AND MANAGEMENT 
WESTERN DEPARTMENT, 76 W. Monroe St., CHICAGO 


P. T. KELSEY, MANAGER 
F. M. JONES, Asst. MANAGER 


PACIFIC COAST DEPARTMENT 
SAN FRANCISCO 


C. A. Henry, General Agent 











CHANGES IN THE FIELD 





PAGE NOW GENERAL ADJUSTER 





Iowa and Missouri State Agent of 
Rochester Underwriters Now in 
Great American Department 





W. E. Page has been appointed gen- 
eral adjuster in the western department 
of the Great American and American 
Alliance at Chicago. For the past seven 
years Mr. Page has been with the Roch- 
ester department of the company as 
state agent in Iowa and Missouri. 
Prior to that he was for 12 years Wis- 
consin state agent of the Great Amer- 
ican. He left the insurance business 
when relinquishing the Wisconsin state 
agency of the company and on return- 
ing to it became connected with the 
Rochester department of the Great 
American. Mr. Page is one of the 
capable men of the field and is well 
equipped to take up his new duties in 
Chicago. 





B. Goff Snyder and R. D. Machan 


B. Goff Snyder, special agent for the 
Michigan Commercial, Boston and Old 
Colony in Kentucky and Tennessee, 
has been transferred to Indiana and 
will have full charge of the field work 
in that state for these companies. He 
will make his business headquarters at 
Indianapolis. 

R. D. Machan, who has had super- 
vision of the Boston, Old Colony and 
Michigan Commercial field matters in 
Indiana for many years, will give up 
field work to devote his time to per- 
sonal interests in Indianapolis. 





G. S. Petrik 


G. S. Petrik, special agent of the City 
of New York for Ohio and West Vir- 
ginia, has resigned to become special 
agent of the Atlas, with headquarters 
at Pittsburgh. Mr. Petrik formerly 
traveled for the Atlas in Ohio and 
West Virginia. 


D. W. Whithurst and H. R. Evans 


Drew W. Whithurst, who has been 
in the local business at Denison, Texas, 
and Muskogee, Okla., and Henry R. 





Evans, who has been in the local field 
at Oklahoma City, have been appointed 
special agents of the Springfield in 
Oklahoma. They will serve under Guy 
H. Fuller of Oklahoma City, state agent 
of the company. Both men come to the 





Springfield well equipped for their 
work, 
I. W. Elwell 
I. W. Elwell, local agent, has been 


appointed special agent for Hartford 
Fire in Colorado, with headquarters at 
Denver. 


William R. Gilbert 


William R. Gilbert, who has been 
connected with the American Central, 
has been appointed special agent in 
Missouri to assist E. W. Thomas, and 
will travel, with St. Louis as headquar- 
ters. He was formerly in the local 
— with his father at Hannibal, 

Oo. 


John E. Saylor 


John E. Saylor, who has been with 
the local agency of W. H. Markham & 
Co., of St. Louis, has become special 
agent of the Queen in St. Louis, suc- 
ceeding John G. McHale, who goes into 
military service. Mr. Saylor will cover 
St. Louis and the county. He will be 
under State Agent E. W. Thomas. 


Stephen E. Cate 


Stephen E. Cate will retire as Mis- 
souri state agent of the North British 
July 1, to adjust and perform other spe- 
cial work at the head office. The change 
was wholly at Mr. Cate’s request, he 
having been anxious to go east for 
some time. His successor in the Mis- 
souri field is not yet announced. Spe- 
cial agent H. J. Jackson will continue 
in the field. Mr. Cates is one of the 
veteran field workers of the west. 





C. D. Mackenzie 
Charles D. Mackenzie of Omaha, 
state agent of the Fire Association in 
Iowa and Nebraska has resigned to be- 
come manager of the Illinois Audit Bu- 
reau, which will ‘soon be established. 





Charles Boicourt 
Charles Boicourt has _ succeeded 
Stanley D. Turner as special agent of 
the Columbian of Indiana for Indiana, 
Ohio and Michigan. Before going to 





Washington as __ superintendent of 
agencies of the First National, Mr. 
Boicourt traveled for the company in 
Indiana and is glad to return to In- 
dianapolis. Mr. Turner, as announced 
recently, has gone with the Granite 
State. 





F. C. Powell 


*, C. Powell has been appointed spe- 
cial agent for the Aetna in Ohio. He 
is an experienced field man and well 
qualified for his work. 





Smith M. Wilson 


Smith M. Wilson, formerly special 
agent in western Pennsylvania for the 
New Hampshire Fire, has gone with 
the Great American, succeeding J. D. 
Talley, who has gone to the homé office 
as supervisor. In 1913 Mr. Wilson was 
president of the underwriters associa- 
tion of the Middle Department. 


Liberty Bond Subscriptions 


Subscriptions to the third issue of 
Liberty Loan bonds and amounts of the 
first and second issues held on March 31 
by various mutual fire companies follow: 


Subscribed Amt. 

to Held on 

3dIssue Mar. 31 

MRE Re ok ckecdeqnes $ 60,000 $ 80,000 

2 a ee Eee 70,000 110,000 

eee 70,000 230,000 

Mechanics, R. I....:.<. 40,000 40,000 

pac Se ee eee 30,000 20,000 

AmetCam, Ts 4eccscwcs 30,000 20,000 
Miller’s Iowa Trip 

DES MOINES, June 5.—C. S. S. Miller. 


secretary of the National Association of 
Insurance Agents, will begin his tour of 
Iowa towns and cities June 20, so he has 
informed Patrick J. Clancy, secretary of 
the Iowa association. Mr. Miller’s tour 
will end at Keokuk, where the state 
association will hold its annual conven- 
tion June 27. The schedule of the Miller 
journey will be announced later. 

Secretary Clancy is well pleased with 
responses to his preliminary notifications. 
He says that indications point toward 
the niggest convention in some years. 
The field men are going strong—in fact 
they are challenging the local agents to 
an attendance contest. They claim there 
will be more field men present than 
local agents. But will this prediction 
be verified? Secretary Clancy says “not 
by a long shot.” 


A passing locomotive is believed to 
have started a fire that burned the Fow- 
ler Lock & Cooperage Company, Third 
and Poppleton streets, in Omaha, Neb., 
last week, causing a loss of $75,000. An 
unusually large stock was on hand, and 
was only partly insured. 
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United States Deposits. 


Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
Immediate telegraphic binders given. 


MARSH & McLENNAN 
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United British Insurance Company, Limited 
of London, England 


UNITED STATES FIRE BRANCH: 40 CLINTON ST., NEWARK, N. J. 


HE UNITED BRITISH INSURANCE COMPANY, Limited, 


of London, England, has been licensed by the Insurance Depart-. 


ment of the State of New York, having made the deposit required by 
law with the Insurance Department of that State and complied with 
all other requirements. In addition to this deposit it has assets in 
the hands of the Guarantee Trust Company of New York, as United 
States Trustee, and with C. P. Stewart & Company, Inc., its United 
States Managers, which make the total assets with which it com- 
mences business in this country One Million Dollars. 


Application 1s now being made for admission to many other 
States. Business in the Western Department will be in charge of 
H. H. Ingalls at Chicago, who is Manager of the Western Depart- 
ment of the New Jersey Insurance Company and the New Brunswick 
Fire Insurance Company. Business on the Pacific Coast will be in 
charge of W. W. Alverson, at San Francisco, who is Manager of the 
Coast Department of the same companies. The principal office of 
the Fire Department of the United British will be at 40 Clinton 
Street, Newark, N. J., where it will be associated in management 
with the New Jersey Insurance Company and the New Brunswick 
Fire Insurance Company. 


It will always be the endeavor of the United States Managers 
to render service to the representatives and Agents of the Company; 
to deal honorably and fairly, at all times, with all policy holders; to 
settle losses quickly and without controversy and, in general, to 
exhibit a spirit of co-operation and fairness, recognizing at all times 
the rights of the public and avoiding technicalities. 


C. P. STEWART & COMPANY, Inc. 


United States Managers 
GRESHAM ENNIS GEO. A. VIEHMANN 


Secretary Vice-President 
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PLAN WELL EXPOSED 


NONPARTISAN LEAGUE SCHEME 





Inside Workings of the Autocratic Ger- 
man Organization Are Shown in 
Newly Published Book 


Men Who Know How. 





The Economic Research Publishing 
Company at St. Paul, Minn., has just 
gotten out a book on the Nonpartisan 
League showing its origin, history and 
secret purposes. This book is sold for 
fifty cents. It is one of the greatest 
revelations of the day in showing the 
public the innerworkings of this or- 
ganization, which is a_ socialistic or- 
ganization, conceived, planned, formed 
and officered by socialists. Dr. Mum, 
the author of the book, says that its 
editors, writers and public speakers 
have been socialists from the begin- 
ning. Dr. Mum claims that the real 
purpose of the league is to completely 
overthrow all private ownership and 
control of business and industries and 
the substitution of socialistic methods. 
It is alleged that the farmers of North 
Dakota have been misled and were not 
acquainted with the secret purposes of 
the league. 


Townley Is the Autocrat 


Arthur C. Townley is regarded as the 
head of the league movement. He is 
a socialistic agitator and the book de- 
clares that the doctrines he espouses 
have so engrossed him that they have 
become little short of a religious mania 
in intensity. While Mr. Townley has 
championed socialistic doctrines and 
proclaims his devotion to democracy, 
the book shows how he most illogically 
concluded that democratic management 
of a political party is a failure and he 
resolved to create a movement that he 
could himself control. This explains 
why the Nonpartisan League is an 
autocracy. 


Membership for Life 


Memberships on the executive com- 
mittee of the league are life positions. 
No provision is made for the election 
of successors and so the body is re- 
garded as self-perpetuating. From the 
very beginning Mr. Townley com- 
menced gathering into his own hands 
the ownership and control of news- 
papers and periodicals connected with 
the league. The Nonpartisan League 
began to force all newspapers within 
the field of its operations into submis- 
sion or out of business. Dr. Mum 
shows how Mr. ‘Townley planned the 
league so to secure for himself a life 
tenure in office. He then seizes the 
ownership and control of all publicity 
means and forces so he can overcome 
Opposition. 

Further Comment by Dr. Mum 


Dr. Mum speaks further as follows: 

Should the league continue to grow in 
membership and power, Mr. Townley’s 
control of its press will enable him to 
whip into line those in the organization 
who may doubt the wisdom of his policy 
in whole or in part and silence in large 
measure criticism from the outside. Even 
now there are thousands of men in North 
Dakota who do not dare to criticise or 
oppose the league lest it should destroy 
them. 

The bane of the world is discord and 


CLASSIFIED 
ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, payable strictly in ad- 

vance. Approximately seven words per line. 
Minimum charge, $1.50. 
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WANTED—TO PURCHASE, FIRE IN- 

Surance agency. Prefer town of three 
thousand or more inhabitants. Address 
Bank of Broadlands, Broadlands, Ill. 





Wanted—Assistant examiner in improved 
risk department of a large company at 


IMPERIAL ASSURANCE COMPANY 


Agents are demanding from their companies service that is spelled 
with a capital “‘S.”” Back of the company must be Solidity, Sincerity, 
Ability, Modern Equipment, Courage, Consistency, Permanence, and 


Head Office: 
100 William Street 
NEW YORK 
Western Department : 


Insurance Exchange 


CHICAGO 


Pacific Department : 
343 Sansome Street 
SAN FRANCISCO 











COURT FOR SURCHARGE 


SUIT IS FILED IN MISSOURI 


Will Ask Commission to Take Testi- 
mony in Review of New Commis- 
sioner’s Ruling 


_JEFFERSON CITY, MO., June 4.— 
Fire companies have applied to the su- 
preme court for a writ of certiorari for 
the reviewal of an order of the insur- 
ance superintendent refusing the com- 
panies a flat increase of 10 percent on 
all rates. 

Judge Charles G. Revelle, former in- 
surance superintendent, filed the pro- 
ceedings in the supreme court. He 
announced he would ask for the ap- 
pointment of a commissioner to take 
testimony showing that fire companies 
are losing over $2,000,000 annually in 
this state. The increase, based upon 
last year’s premiums, would aggregate 
about $1,400,000 a year, Revelle said. 








misunderstandings. Our great need is 
harmony and good will. Surely there 
ought to be—there must be—a better way 
of settling our differences, solving our eco- 
nomic problems and readjusting society to 
the changes of modern times than by ar- 
raying class against class in never ending 
strife and conflict. ' 
Here is the great wrong, the supreme 
menace of the league. It is forcing into 
the arena questions and issues that are 
bound to create the most bitter hatred and 
violent antagonisms and it is doing this at 
a time when the welfare of all demands 
that we should be united. It would seem 
quite certain that Mr. Townley and his co- 
workers have not been influenced in their 
course by German gold. But, without any 
doubt, it is a fact, that they could not 
more effectively have served our enemies 
had they been paid for it. 
Stirring Up Discord Today Is Treason 
It is not the volume of the league’s prop- 
aganda, nor the receptivity of the public 
mind to it, nor even the Socialist experi- 
ments which it proposes to undertake that 
constitutes its most sinisterand dangerous 
aspect. Rather it is the spirit of it, tend- 
ing to create venom, hatred, abuse and 
misunderstandings, out of which grow 
rivalries, distrust, discord, weakness and 
hopeless division, and at a time when the 
welfare of the whole world is dependent 
upon the unity, fidelity and singleness of 
purpose existing among us. 
However important our peace-time prob- 
lems may be, and however great the need 
of a speedy solution, whoever insists on 
turning public attention away from this 
world conflagration and forcing a discus- 
sion that must inevitably divide and 
weaken us for the common defense is a 
public enemy and guilty of high treason 
to the human race, 


To Write Marine Insurance 


The Superior Fire of Pittsburgh, for- 
merly the Humboldt Fire, in addition to 


increasing its capital to $500,000, has 
voted to recommend to the stockholders 
at a meeting June 21 to enlarge the 
powers of the charter in order to enable 
the company to write marine insurance. 


Miscellaneous Notes 


At Ayrshire, Iowa, an issue of $10,000 
waterworks bonds was voted at an elec- 
tion. 

At Cowley, Wyo., an election resulted 
in favor of issuing $10,000 waterworks 
bonds. 

At College View, Neb., an issue of $10,- 
000 water extension and improvement 
bonds were authorized at an election. 
The Liverpool & London & Globe pur- 
chased $340,000 of the Third issue of 
Liberty Loan bonds and on March 31 
held $360,000 of first and second issues. 
John F. O’Daniel of Indianapolis, was 
found guilty of arson in the Marion 
county criminal court in Indianapolis 
last Saturday. O’Daniel was charged 


with setting fire to his photo-engraving 
shop on the sixth floor of the Rauh build- 
ing, Dec. 10, 1916. 


Bennett B. Bean, special agent for the 
Pennsylvania Fire, and Miss Jennie Webb, 
of Louisville, were married in Louisville 
May 21. Following the wedding the 
young couple went to Chicago for a 
honeymoon. 


Col. Harbeson, head of the military 
police at Camp Dodge, Des Moines, has 
ordered all taxis running between Des 
Moines and the cantonment to carry lia- 
bility insurance for protection of their 
passengers. Two thousand five hundred 
dollars will be considered sufficient for 
cars carrying seven passengers or under. 

Ironwood, Mich., will open a new fire 
station next week. This will make two 
stations for Ironwood, the new one to 
be in the suburban district, about one 
mile from the center of town. Four full- 
paid men will be added, making in all 
10 full-time men in the department and 
37 part-paid or volunteer. The chief at 
Ironwood is Wm. Boyer. 


















This ma- 
chine does f 
the work of | 
20 scrub- i 
women. 


Help is scarce 
and hard to 
get and 

the machine 
is selling 
rapidly. 


USED BY L_. 


327 So. La Salle St., Chicago 





Serial No. 343 


A Cut of the Reliance 


The INSURANCE EXCHANGE BUILDING 3 YEARS 


SAVED $30,000.00 IN THAT TIME 
Small amount of Stock left for sale. 


BUILDINGS EQUIPMENT MFG. CO 


Organized by Insurance Men in the 
Insurance Exchange, Chicago 


CALL—SEE—WRITE-—R. C. HUNGATE, SECRETARY, FOR INFORMATION 


Scrubbing 
Engine 


G. W. MEYERS 


Chief Eng. 


INSURANCE 
EXCHANGE 
BUILDING 

CHICAGO 
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All Common Stock 


Illinois 
*9 Corporation 


Phone Harrison 604 

















Incorporated 1911 


North Branch Fire 


INSURANCE 
COMPANY, 


Sunbury, Pa. 


Capital $400,000.00 














Chicago. Good opportunity. Address 73-J, 
care The National Underwriter. 








City Fire comaxy’ of Penna., Pittsburgh, Pa. 
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CHICAGO AND SUBURBAN | 


DWELLING INSPECTIONS 


A careful inspection of dwelling- 
house business is recognized as impor- 
tant by some companies, while others 
grab at the business and trust to luck 
or the general average. A special haz- 
ard must have a thorough inspection by 
the special agent. Yet, in the same 
town, perhaps, the company may be 
carrying a number of dwellings which 
are much more hazardous than the 
manufacturing risk. The latter is doubt- 
less written at a rate cormmensurate 
with the hazard and may possess no 
objectionable features other than those 
usually attending such risks, while the 
dwellings, the lowest rated of risks, 
may have defective flues, poor founda- 
tions or other constructive drawbacks, 
thus making them much more liable to 
burn than the well paid for and well 
kept special hazard. 

A case has just come to light show- 
ing the importance of dwelling-house 
inspection. One of the companies ad- 
vises that, at Ridgway, Ill. it has re- 
cently been given several lines covering 
dwelling houses, all of which were in- 
spected by the special agent and found 
to be upon posts or pier foundations. 
It was found that practically all dwell- 
ings in the town do not rest upon a 
continuous, solid foundation, hence, 
under the present rule, a 6 cents foun- 
dation charge is in order. This com- 
pany has insisted upon the correction 
of all policies covering such risks, but 
the agent complains that none of the 
other agents in the town are collecting 
the foundation charge. 

Doubtless the other companies have 
not been informed of existing condi- 
tions before, owing to a lack of per- 
sonal inspection, but now there will, 
of course, be a general overhauling and 
a charge for foundation defects in ac- 
cord with the following rule which 
applies to dwellings, apartments, pri- 
vate boarding and rooming houses, 
chapter, fraternity or sorority houses, 
and private barns, garages and other 
outbuildings: “If building rests on 
other than a solid continuous brick, 
stone, concrete, hollow-concrete-block 
or tile foundation, add 6 cents.” 

See 
WATCHING THE INDUSTRIES 


Many of the companies are watching 
the industrial field today when writing 
use and occupancy insurance, especially 
scanning those industries which may 
be declared nonessential by the federal 
government. The underwriters do not 
know what to expect, and would not 
be surprised at any action taken at 
Washington. They have no idea what 
industries may be counted nonessential 
but they are shaping up their records 
in a way to make a survey of their 
risks at any time. It is likely that 
many of the luxuries will be hit hard 
by new taxes, and that some industries 
may be badly curtailed or put out of 
business entirely, that they will have 
to close up. 

Some companies, for example, are 
looking rather warily at candy manu- 
facturers, perfumery manufacturers and 
so on. While offices are not turning 
down good use and occupancy risks, 
they are requiring ayplicants to be en- 


EXAMINER WANTED 
Wanted—By a Home Office outside 


of Chicago, a competent daily re- 
port examiner at top notch salary. Give 
full particulars. Address 69-F, care 
The National Underwriter. 











gaged in a stable business getting out 
products that will be in permanent de- 
mand and showing an ability to carry 
on their business successfully. 
* * * 
MORE HAIL BUSINESS WRITTEN 


More hail insurance is being produced 
in the central western states this year 
than ever before. Last year IIlinois be- 
gan to wake up and the agents produced 
a few thousand dollars of hail insur- 
ance premiums. This year states like 
Illinois, Ohio, Michigan ard Wiscon- 
sin, which have never been considered 
in the hail belt, are coming forward in 
good style. Kentucky is having more 
hail insurance written than ever before. 
While considerable insurance has been 
written in Kentucky on tobacco in the 
past, yet agents are now pushing for 
hail policies on almost all growing 
crops. The main companies writing 
business in these states are the Hart- 
ford Fire, Liverpool & London & 
Globe, Home, Security of Connecticut, 
Connecticut Fire and National of Con- 
necticut. 

* * * 
FIREMANS FUND CONFERENCE 


The field men of the Firemans Fund 
in the central department, as well as 
the field men of the Hawkeye-Des 
Moines department, are at headquar- 
ters at Chicago this week for confer- 
ence regarding the work of planting the 
Home Fire & Marine throughout the 
West. This company is admitted to 
almost all central department states, 
and it will become a real factor in the 
business. John Marshall, Jr., manager 
of the Firemans Fund, will look after 
the Home Fire & Marine «in his terri- 
tory. The New York department li- 
censed the Home Fire & Marine under 
strenuous opposition on the part of the 
Home of New York. 

The fact that the New York depart- 
ment licensed the company will no 
doubt remove opposition of a few de- 
partments that are holding back. The 
Home Fire & Marine has a most excel- 
lent reputation and formerly operated 
throughout all territory. It was caught 
in the San Francisco disaster, but paid 
its obligations, and now the Firemans 
Fund feels that the time has come for 
it to be reinstated. The New York de- 
partment, in passing on the subject, 
stated that when it was the Home 
Mutual and later the Home Fire & 
Marine it operated in New York with- 
out opposition as to its name from 
other companies, and that it saw no 
reason now to bar the.company from 
being licensed. It was not regarded as 
a new company, but its operations were 
simply suspended. 

* *k OX 

The Chicago office of the Niagara Fire 
at 1335 Insurance Exchange, which has 
been handling reinsurance anywhere in 
the United States since the discontinua- 
tion of the western department office, is 
now also handling brokerage lines any- 
where in the country or Canada. The 
business is in charge of Cook County 
Manager E. B. Vickery. The company is 
handling fire, war risks, explosion, tor- 


nado and automobile insurance in this 
office. 


Cc. S. Miller of New York, secretary of 
the National Association of Insurance 
Agents, who has been conducting a mem- 
bership campaign, was in Lexington, Ky., 
last week, where he delivered a talk be- 
fore the Lexington agents. 


George D. Frese has resigned as assist- 
ant manager of the Underwriters Salvage 
Company of Chicago. 





Wanted—Special Agency (Fire) 
in Mountain Field. Am 31 and 
exempt from draft. Ten years 
experience in Colorado. Address 


70-G, care The National Underwriter. 





3 in Chicago, Cook County and the C.eater Metropolitan District. QThisinspec- 
Inspections torate very properly 





brokers and the business public, herewith tendering counsel to all S' 
Municipal Committees and all those who formulate insurance laws 
designed for the public weal. 


18 years in this field 


Office with Joseph C. Knight & Co. 
Soom 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. QThe undersigned sells this talent to companies, agents 


tate Insurance Officiais, Legislative and 
—Dixit et Fecit— 


C. W. PIERCE 











ESTABLISHED 1850 


123 William Street, NEW YORK 


= 


NIAGARA 


Fire Insurance Company 














A. H. TRIMBLE, Pres., 


Capital $300,000 


PITTSBURGH 
Incorporated 1871 


Assets $1,750,616.04 


The Superior Fire Insurance Co. 


EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $604,131.20 











SURPLUS 
LINES and. 


FLOATE R Ss Insurance Exchange, 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTIOS; 


F.*R. THOMPSON 
Chicago, Ili. 





FIRE 
TORNADO 
RENTS 
PROFITS 
HULLS 
CARGOES 
FLOATERS 








THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 








MARINE WAR RISK 
WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 
COMMISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD INLAND TRANSPORTATION 
REGISTERED MAIL 


ny 


Affiliated with 


fETNA LIFE INSURANCE CO. 
LETNA CASUALTY & SURETY CO. 
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VALUED CONTRACTS ARE 
STILL IN THE MARKET 


Some Agents and Brokers in Cer- 
tain Large Cities Insist 
They Be Written 


CREATE A MORAL HAZARD 


Use and Occupancy Insurance Opens 
the Way for Much Interesting 
Comment and Discussion 


When use and occupancy began to 
be written the companies accepted only 
the highest grade risks. The largest 
people were solicited for this class by 
agents and brokers, concerns of high 
rating who bore a most excellent repu- 
tation. The original plan was to write 
a valued policy stipulating an agreed 
amount of daily loss which might have 
been more than the average daily prof- 
its. This, of course, constituted a 
moral hazard and if a concern were 
losing money there would be a temp- 
tation to burn out. Companies fig- 
ured, however, that there were but a 
very few dishonest fires among assured 
of this character. 

Valued Contracts 


The use and occupancy losses were 
not heavy. As the writing of this class 
became more popular and all kinds and 
conditions of risks were offered, un- 
derwriters desired to get away from the 
valued contract. They are discouraging 
it from every possible angle. Even 
now, however, there are valued con- 
tracts written especially in cities like 
Chicago and Minneapolis. Agents and 
brokers in these cities as well as in 
some others insist on such policies be- 
ing written largely because of competi- 
tive reasons. Even companies that ob- 
ject to the valued form feel compelled 
to stand back of their agents in com- 
petition although their underwriting 
conscience is stricken. In certain cities 
the assured has been educated up to the 
valued form and the agents and brok- 
ers have not stood firmly in getting 
the policy on a different basis. 


Backhanded Valued Contract 


Some policies are valued in a rather 
backhanded way. They stipulate that 
the liability shall be based on net prof- 
its and then a clause follows stating 
that it is understood that the average 
daily net profits of the year previous 
were a certain amount which is given. 
Many underwriters claim that this is 
practically a valued contract and would 
so stand in court. 


Period for Computing Profits 


A well known underwriter was asked 
the other day whether he preferred a 
long period previous to the loss on 
which to predicate daily profits or a 
short period. He said he would decide 








The Leading Fire | 
Company of the World 


Fire, Tornado 


P. W. CADMAN, Asst. Mer. 





WESTERN DEPARTMENT, 


ROYAL 


INSURANCE COMPANY, Limited 
Assets in United States $16,475,925.47 


Invested in the highest grade of American Securities and held in trust for sole protection of 
American Policy Holders by United States Insurance Departments and United States Trustees. 


The Royal owns and occupies its own magnificent Office Buildings in 
the Cities of New York, Philadelphia, Chicago and San Francisco. 





GEORGE W. LAW, Manager 


ROYAL INSURANCE BUILDING, CHICAGO 


Not Here for a Day 
But for All Time 


Sprinkler Leakage, Automobiles 


L. C. STARK, Loss Supt, 











it by flipping a penny. Frequently the 
period of a year is more advantageous 
to a company but he finds just as many 
cases where the period of two months 
is more favorable. He does not believe 
in leaving a form open without having 
a definite period stated. In other 
words he disagrees with those under- 
writers who have eliminated the basic 
time period and leave the matter open 
for adjustment at time of loss. He feels 
that if there is some definite period 
mentioned there is much less likelihood 
of dispute. 


Business in Other Locations 


Companies today are endeavoring to 
have the agents use forms where the 
assured agrees to use all diligence in 
opening his business at least tempora- 
rily in another location and stipulating 
that the net profits in the new loca- 
tion shall be deducted from the daily 
use and occupancy loss that he is re- 
ceiving. Some assureds have had forms 
written in the past where no mention 
is made of the other location and now 
they hesitate to have it included, feel- 
ing that a company has some joker up 
its sleeve. 


Should Have the Clause 


It would seem that it is a rational 
business policy to require this clause. 
It is largely up to the agent or broker 
in selling the policy to show the as- 
sured that it is only right if he does 
resume operations elsewhere to allow 
his net profits to be deducted from the 
loss. It may be that his expense of 
operation is greater but that is taken 
into consideration in the adjustment, as 
net profits are stipulated and not gross 
profits in his temporary location. 


See High Moral Hazard 


Some companies are refusing to 
write use and occupancy or at least 
they are restricting their writings to 
a very large extent feeling that the 
moral hazard is much greater. An un- 
derwriter in commenting on this sub- 
ject the other day said that these same 
companies would take the straight fire 
insurance on a risk and if there was 
any moral hazard they would get stuck 
anyhow if a loss occurred on the fire 
end. It would be a conservative state- 
ment to say that on the average the 
use and occupancy adjusts out about 
50 percent of the fire loss. 

Considerable depends on the adjust- 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 





Wanted— Counter man. Expe- 
rienced, Chicago Local Fire In- 
surance Office. State age, expe- 


rience and salary expected. Address 
72-1, care The National Underwriter: 





Wanted Experienced Map Clerk 


For General Fire Insurance Agency 
in middle West. Must be capable and have 
underwriting ne, Daalene stating 
experience, references and salary expected. 
Correspondence confidential. Address63-Z, 
care The National Underwriter. 





er and whether he can be taken ad- 
vantage of. A few years ago when 
there was a fire involving a large paper 
stock in St. Paul, the stock use and oc- 
cupancy loss adjusted about 83 percent. 
It was at a time when paper was hard 
to get, the mills were shut down and 
great pressure was brought to bear on 
the adjuster until he believed that it 
was practically impossible to restore 
the stock at that time. Yet a few 
weeks after there occurred a loss in 
Indianapolis when the paper stock 
market was still tighter. The amount 
of fire loss was just as bad as the St. 
Paul case, but the adjuster secured 
a use and occupancy stock settlement 
for 35 percent. He found out that the 
stock could be restored at a certain 
time and did not permit the assured 
to ride over him. In other words, 
he held his head, did not get panic- 
stricken, nor was he moved by the 
spurious arguments. 


Wide Open Forms 


When use and occupancy underwrit- 
writing is scanned it is found that many 
companies are approving wide open 
forms. The assured and the broker 
know that this will be done. The com- 
panies themselves could decide what 
should be done in these cases if they 
desired. If use and occupancy under- 


writing could be standardized there 
would be just as much demand for it. 
It is a salable proposition when writ- 
ten on a conservative basis. Compe- 
tition has influenced many companies to 
open the throttle wider in many cases 
than should be allowed. 


Follow Line of Least Resistance 


Brokers and agents follow the line 
of least resistance. If, for instance, 
a valued form has been used in the 
past they do not want it changed be- 
cause their assureds have been edu- 
cated in this direction. However, if 
the selling forces went to it they could 
no doubt easily convince an assured 
that the valued form could be taken 
advantage of and is rather a dangerous 
proposition for a company to write. 
It creates a moral hazard because an 
arbitarary amount can be stipulated 
which may be considerably more than 
the average daily profits. 


Report Incorrect 


The Atlas of London has received cable 
advices at the New York office stating 
that the report of the merger of the 
Atlas and the Guardian Assurance was 
without foundation. 


W. E. Mallalieu, manager of the Na- 
tional Board of Fire Underwriters, ad- 
dressed the National Editorial Associa- 
tion in session at Little Rock, Ark., this 





week. 





CHARTERED A. D. 1794 


 RTRUES 2 CONEANIC 


STATES OFF 


308-316 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 





JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. Seo’y 


CASH CAPITAL $1 Py 


TOTAL ASSETS 
613.89 


SURPLUS TO POLICYHOLDERS 
$1,236,208.06 


FIRE, ae AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND BOMBARDMENT 


AGENTS WANTED WHERE NOT REPRESENTED. 





NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 
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LARGER SERVICE NEEDED 

Tuat the hold of the brokers in the 
fire insurance business has been strength- 
ened within the last few years cannot 
be disputed. There are two factors which 
have been of prime importance in leading 
to this result. Over one of these factors, 
the agents and the companies have had 
no control. That is the centralization of 
industry control. The man who owned 
one canning factory fifteen years ago may 
have owned four or five in the same 
neighborhood ten years ago. Today he 
has sold the entire group of factories to 
one corporation with headquarters in 
some large city. Naturally, this corpora- 
tion wishes to place its insurance with 
some one near at hand and goes to the 
broker. 

The second factor which has enabled 
the broker to get business is the giving 
of service to his clients. When he is 
given a large line to handle, he may 
spend several hundred or more than a 
thousand dollars for-a complete survey 
of the plant to be protected. His engi- 
neers will work out in definite form for 
presentation every possible way in which 
the assured may cut down his rate and 
guard his plant against fire loss. 

The local agent cannot very well com- 
bat the economic tendency of the time 
for centralized control. He can only in- 
sist that just as the assured seeks local 
service in placing his insurance, so the 
brokers shall seek local service when 
having the policies written. 

There is a field, however, in which the 
local agent may meet the broker on his 
own ground and that is in the matter of 
giving service. Many of those who have 
watched carefully the action of local 
agents in handling large lines declare 
that it is a very rare instance when the 
local agent will spend a hundred or two 
hundred dollars to give some special serv- 
ice to the prospect. For rating surveys 
he will depend entirely upon the rating 
schedule officer, the reports of which tell 
clearly enough the rate penalties for what 
is on the premises but in many cases for 
not bringing out clearly what things are 
lacking that might reduce the ate. 
Usually the local agent declares that he 
cannot afford to make this expenditure 
for engineering services because he does 
not have sufficient volume of business. 

It has been suggested by a keen ob- 
server of local agency practice that many 
local agents’ associations in the larger 
cities would fare better if they were to 
spend a part of their present budgets for 
the common employment of one or two 





high class fire prevention engineers to do 


the same kind of work that the brokers’ 
engineers do. These organizations al- 
ready employ men for performing com- 
mon services and there is no quarrel 
about the amount of time that this hired 
servant gives to one agency or to another. 
If it can be worked out with one servant, 
why not with others? Then on very 
large lines, there is generally room for 
nearly everybody. One thing is certain, 
the local agent cannot effectively meet 
the broker who gets business away by 
giving service in any other way than by 
meeting him on this same ground. Have 
the local agents of the country made any 
concerted effort to do this? 








MY CALLING 


SALESMANSHIP is the ability to influ- 
ence people favorably; but it signifies 
more than a transaction between buyer 
and seller; it is a social service that 
harmonizes men’s thoughts in every 
activity. 

Salesmanship is more than the ability 
to dispose of something at a profit; it 
is the science of pleasing conduct 
toward others; it is scientific adaptabil- 
ity to environment—fitting into the so- 
cial, religious and commercial life of 
your community. 

Salesmanship is akin to courting one’s 
best girl—your heart must be in it. 
Head, hand and heart make the trinity 
of business. The agent who succeeds 
permanently is the man who puts his 
conscience above his commissions— 
who plays the game because he loves 
it, and observes the rules because he 
honestly respects his calling—E. P. 
Perrine. 








MANY HIDDEN DANGERS 


In connection with the effects of the 
war on fire insurance we must not for- 
get that there are many hidden, al- 
though powerful possibilities that are 
likely to be reflected later on in the loss 
ratio. This comes up in the 10 percent 
surcharge where the public claims that 
rates are high enough. Attention was 
called in a recent issue to the electrical 
hazard. Owing to the big demand on 
electrical concerns at this time for war 
work the private electric wiring is likely 
to be neglected. In other words substi- 
tutes may be used, workmanship will 
not be of the highest grade, repairs 
cannot be made in an efficient way and 
owing to so many of the experts be- 
ing called into service, inspection serv- 
ice will lag. 

Furthermore, municipalities are not 
undertaking any bond issues these days 
to purchase fire apparatus, extend wa- 
ter mains, improve the water works and 
do other things pertaining to the fire 
fighting service. These are just a few 
of the insidious effects of the present 
time. It is ascertained that a number 
of towns and cities were just on the 
verge of improving their fire protection 
when this country engaged in the 
world’s war. All this work is now side- 
tracked. It would take an heroic mu- 
nicipality to suggest an extra bond 
issue at this time. One of the most un- 
fortunate features of the war conditions 
is that the same fire protection stand- 
ards may not be maintained during this 
period. 





Give us this day our daily work. 





Personal Side of the 
Insurance Business 





The Glens Falls gave J. L. Whitlock 
a handsome téstimonial on his retire- 
ment as manager of the western de- 
partment. The officials and employes 
went to the Glens Falls Country Club 
and enjoyed a “Whitlock Day.” The 
testimonial party cgnsisted of 85 peo- 
ple, Mr. and Mrs. Whitlock and their 
daughter, Mrs. Guy J. Dart of Hinsdale, 
Ill., being a guest of honor. A golf tour- 
nament was arranged. After the golf 
game, a chicken dinner was servéd. 
J. L. Cunningham, former president, 
and warm personal friend of Mr. Whit- 
lock, presided, and made the farewell 
remarks, touching on Mr. Whitlock’s 
long and faithful service and expressing 
the appreciation of the stockholders and 
directors. Secretary H. N. Dickinson, 
on behalf of the company, presented 
Mr. Whitlock with a handsome gold 
watch, which was appropriately in- 
scribed. Oscar Bremer, formerly with 
the old western department at Chicago, 
who accompanied Mr. Whitlock to 
Glens Falls five years ago, gave a talk 
on behalf of Mr. Whitlock’s immedi- 
ate employes, and presented him with 
a loving cup. 


W. E. Gunn, assistant secretary and 
underwriting head of the Columbian 
National Fire of Detroit, has gone to 
Chicago to undergo a series of treat- 
ments for throat trouble. Mr. Gunn has 
been afflicted with an ailment of the 
throat for the past two years, and has 
now practically lost his voice. He ex- 
pects to return to Detroit in about six 
weeks. Mr. Gunn has done much to re- 
habilitate the Columbian National un- 
der the new administration. The loss 
ratio has been considerably reduced and 
the premium income increased. He was 
in the field for many years before going 
to Detroit, is a thorough going insur- 
ance man, and his temporary absence is 
regretted by all. 


A. S. Hall, special agent of the Cale- 
donia in Minnesota, Wisconsin and 
Illinois, who has had his official head- 
quarters in Chicago, will . hereafter 
locate with Fred C. Millard, 377 Broad- 
way, Milwaukee. Mr. Hall will continue 
to live in Chicago, at least for the time 
being. 

The old Nord-Deutsche crowd gave 
Manager J. H. Lenahan a complimen- 
tary dinner in Chicago Tuesday night 
and presented him with a magnificent 
gold cigarette case with the names of 
all the doners engraved on it with fac- 
simile of their signatures. Those pres- 
ent at the dinner were J. S. Murdey 
of Boston, C. L. Purdin, of New York, 
A. N. McDougall of Detroit, E. L. Rick- 
ards of Chicago, Morris E. Smith of 
New York City, W. P. Robertson of 
Chicago, L. H. Schweer of Cincinnati, 
John M. Thomas of Chicago, D. D. 
Thomas of Missouri, P. B. and Rock- 
wood Hosmer of Chicago, G. M. Easley, 
Dallas. 


Stuart A. Coulter | has been appointed 
chief deputy in the Indiana department 
to succeed George Edgar Turner, who 
recently resigned to become general 
counsel of the National Council of In- 
surance Federations. Mr. Coulter is 
an attorney at Indianapolis, who for 
the last two or three years has been 
deputy prosecutor in the criminal court. 


Uberto C. Crosby of Brookline, Mass., 
for many years United States manager 
of the Royal Exchange, and chairman 
of the committee of the National Board, 
which, in 1911, investigated fire insur- 
ance libraries and collections, with the 
result that the support of the National 
Board and company members in New 
England was accorded the Boston In- 
surance Library, has been elected 
president of the Boston library. Mr. 
Crosby succeeds Gayle T. Forbush, 
president of the library since 1910, who 
resigned to become general agent of 
the Royal Exchange in New York. The 
library directors‘ feel particularly for- 
tunate in securing Mr. Crosby as head 
of the institution. Born in Massachu- 





setts, seventy years ago, Mr. Crosby is 
still a very vigorous figure and keenly 
alive to insurance interests. He was 
first president of the New England Ex- 
change and began his insurance career 
as clerk with the Bay State Fire in 
Worcester in 1866. He later became 
secretary and in 1872 went to the Com- 
mercial Union as New England special 
agent. The Phenix of New York made 
him special agent for New England and 
the Maritime Provinces in 1883 and in 
September, 1899, he became secretary of 
the New Hampshire Fire, of which he 
was made president in 1905. He was 
appointed United States manager of the 
Royal of London in 1905, serving until 
1913. 


Percy L. Lind, so son of State Agent 
John L. Lind, of the Columbian of In- 
dianapolis at Peoria, Ill, has entered 
military service and was assigned to 
Jefferson barracks at St. Louis. Young 
Lind was in the traffic department of 
the Keystone Steel & Wire Co. of 
Peoria. He enlisted in the motor corps 
of the quartermaster’s department. 


Edwin C. Fox, who has been assist- 
ant general agent of the North British 
& Mercantile in the western depart- 
ment at the head office in New York, 
has been promoted to general agent for 
the same field. Mr. Fox formerly trav- 
eled in Kansas and was one of the 
most active field men in his territory. 
He is now making a trip through IlIli- 
nois with State Agent Fred R. Holt- 
fodt. Mr. Fox succeeds Charles E. 
Case, who has been made assistant 
manaeer. 

M. L. Wanvig, special agent of the 
Niagara Fire in Minnesota, North and 
South Dakota, has joined the army. 
Mr. Wanvig is a very active and live 
young man who was well liked by the 
agents. W. F. Sweazea is looking after 
the field alone for the time being. 


Patricia Gene indicates an artistic 
nomenclature. It is the name assigned 
to the daughter of Eugene G. O’Brien, 
of Detroit, special agent of the Home, 
first born and arriving under happy 
auspices, J. W. O’Brien of Grand Ha- 
ven, Mich., state agent de luxe of the 
Home is the high stepping grandfather. 
The little princess, so her father calls 
her, is breathing the fresh ozone at Bir- 
mingham, Mich. where “Old Man 
Gene” is cultivating a war garden. 

A. L. Jessup, state agent, and E. L. 
Maltby, special agent of the German 
American in Colorado, decided to over- 
come the delays of freight transporta- 
tion, went to Lansing, Mich., purchased 
a Reo, toured down to Cincinnati to 
visit some relatives and then made the 
drive to Denver. In this way they 
were able to take a vacation, get a ma- 
chine home, do some visiting and spend 
a number of — * in the great out-of- 
doors. 

On the retirement of W. E. McCul- 
lough, superintendent of agents of the 
Queen in the West, as president of the 
Fire Insurance Club of Chicago, he was 
presented with a magnificent gold 
watch and chain. No club president 
has worked any harder, more faithfully 
or more intelligently than Mr. McCul- 
lough. He has been on the job all the 
time, given the club efficient service and 
is highly esteemed hg the members. 


Earl A. Spink, onesies agent of the 
Firemans Fund in Ohio, has gone into 
military service and is at Columbus 
barracks awaiting assignment. 


Frank A. Crumpton of Crumpton & 
Crumpton, Superior, Wis., is chairman 
of draft board No. 2 in his city. He has 
been giving this work much attention 
and more labor will be exacted because 
June 5 is registration day for all those 
having attained the age of 21 since the 
last registration. The board will also 
handle all information relative to the 
“Work or Fight” proposition. Mr. 
Crumpton deserves credit for the way 
the draft work has been handled in Su- 
perior. 
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OHIO AND WEST VIRGINIA 


TO HAVE BUSINESS SESSIONS 





Ohio Feld Men Will Eliminate All En- 
tertainment Features and Side 
Issues This Year 





COLUMBUS, O., June 5.—There 
will be no outing of the Ohio Field 
Clubs and the Ohio State Fire Preven- 
tion Association this year. Instead, 
business sessions of the three organiza- 
tions will be held in July, either at 
Cedar Point, near Sandusky or at Put- 
in-Bay, Lake Erie. The arrangements 
have been left in the hands of a joint 
committee of the two field organiza- 
tions. There will be no _ banquet, 
badges, athletic events or prizes, the 
lake point being chosen because it is 
just as easily reached as Columbus. 
Railway fare and hotel bills will be the 
only expenses incurred in this war time 
session. The exact date of the three 
meetings will be bulletined later. 


Ohio Field Meetings 

The two Ohio field organizations held 
short sessions at Columbus Tuesday, but 
transacted only routine business. The 
meeting of the Fire Underwriters Field 
Club was saddened by the accident to 
the son of Secretary Aaron W. Jones. 
Mr. Jones, of course, could not be pres- 
ent, and Mrs. S. C. Neff, secretary of the 
Ohio State Fire Prevention Association, 
took the minutes of the meeting. 





Farm Cancellations 

Question—I have a policyholder who 
has located in our town who had his 
farm property insured in Illinois. When 
he moved to this town in Ohio he had 
his insurance cancelled. The agent can- 
celled at short rates and in addition de- 
ducted 25 percent. I do not understand 
why the assured had to sacrifice more 
than the short rates. Will you kindly 
explain? 

Answer—In farm business the prevail- 
ing custom is to deduct 25 percent for 
the cost of replacement of the risk. The 
company has paid the agent his com- 
mission covering the policy. The agent 
has solicited the business, gone to the 
trouble of taking care of the risk and if 
the policyholder wants it dropped he 
must pay the commission charged. The 
farm writing companies follow this cus- 
tom largely to prevent twisting from one 
company to another. After a farm risk 
is written the theory is that it should 
stay written: The assured is penalized 
if he sees fit to cancel it. 


Ohio April Losses 

The fire loss in Ohio for April was 
$1,304,569, and the number of fires, 346. 
Three blazes caused by lightning caused 
a property loss of $5,025. Nine incen- 
diary fires totaled $6,559 and eight kero- 
sene lamp explosions, $8,650. By far the 
highest loss was that caused by electric 
wiring. Nine of these netted $929,941. 
There were 9 gasolene explosions with 
a loss of $25,320. 


Ohio Notes 


Howard Jones, seventeen year old son 
of Aaron W. Jones, Columbus, O., secre- 
tary of the Ohio Field Club, was severely 
injured last Sunday when the automo- 
bile which he was cranking suddenly 
started up and ran over his stomach. 
_The Ohio inspection bureau has lost 
five men, who have been summoned to 
the colors, and expect to lose five more. 
The men who are in the service now are: 
R. S. Sefbey, W. E. Jowein, R. A. Elias- 
sen, Frank Cotton and H. E. Drugan. The 
other five are ready to go. 





To Inspect Three Cities 
_ The Michigan Fire Prevention Associa- 
tion will inspect Port Huron, St. Clair 
and Marine City June 26. The annual 
meeting of the fire prevention association 
will be held at Port Huron on the eve- 
ning of June 25. This will be in connec- 
tion with the annual meeting of the 
Michigan Underwriters Association and 


the monthly meeting of the Michigan 
Field Club at Port Huron, June 27. It is 
expected that many of the field men will 
be accompanied by their families at this 





Minneapolis 


sentation. 





JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


WALTER C. LEACH, 


We can tell them to you. 








CENTRAL WESTERN STATES 


WILL SOON HAVE AUDIT PLAN 








New Office Will Be Established to 
Have Jurisdiction Over Illinois 
Outside Cook County 





The authorities have decided that Illi- 
nois shall have a state audit bureau with 
chief headquarters in Chicago and 
branch offices at some of the outside 
points. Charles D. Mackenzie, state 
agent of the Fire Association in Iowa 
and Nebraska, will be manager. Mr. 
Mackenzie will take charge as soon as 
the Fire Association can let him off. 
As soon as the audit system is fully in 
running order all daily reports outside 
of Cook county will be sent through 
the auditing office. Many of the west- 
ern states now have this auditing sys- 
tem so that the companies can be as- 
sured that no discrimination is being 
practiced. The main bureaus are lo- 
cated in Ohio, Indiana, Wisconsin, Min- 
nesota, Missouri and Kentucky. 





PROMINENT MEN WILL SPEAK 





Program for Wisconsin Local Agents’ 
Convention Is Being Rapidly 
Shaped Up 





MILWAUKEE, WIS., June 5.—Five 
prominent figures in national fire in- 
surance circles have accepted the invi- 
tation of the Wisconsin Association of 
Insurance Agents to be guests at the 
annual convention in Milwaukee, July 
9-10, and each has consented to address 
the members on a live topic of the day. 
They are: E. M. Allen, Helena, Ark., 
president, and C. S. S. Miller, New 
York, secretary-treasurer, of the na- 
tional association; C. White, gen- 
eral agent, New York Underwriters, 
New York; H. H. Friedley, state fire 
marshal of Indiana; James F. Joseph, 
Chicago, and Michael J. Cleary, Wis- 
consin commissioner of insurance. 


Distributed Next Week 


Although the official program of the 
convention will not be ready for dis- 
tribution before the end of a week or 
10 days, Secretary Frank Fassold, who 
is superintendent of the Milwaukee 
Board of Fire Underwriters, today 
made public some of the principal fea- 
tures arranged for the convention. 

Messrs. Allen and Miller will be the 
principal speakers at the evening meet- 
ing the first day of the convention, 
which, as usual, will be devoted to a 
dinner and entertainment, planned to be 
in keeping with the spirit of the day. 
Mr. White has selected “Use and Occu- 
pancy Insurance” for his discourse at 
the first business session. “Fire Pre- 
vention” will be the subject of the ad- 
dress of State Fire Marshal Friedley of 
Indiana, and Commissioner Cleary of 
Wisconsin will speak generally on the 





year’s meeting. 
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Ohio Agents, you will get theb 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 
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FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. | OSCAR E. STRAUCH, Asst. Secy 
E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 
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INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 


Capital- - - - - - - - $300,000.00 
Surplus to Policy Holders - 378,923.38 
Assets - - - - = = = = 708,299.89 


Losses Paid to date - - - 6,517,084.28 


GERMAN FIRE Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organised 1881 





COMBINED STATEMENT 


Capital - : . $250,000.00 
Assets + 3s - - 942,227.90 
Surplus to Policy Holders e 624,198.79 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt, 
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GEORGE E. WOOD CO. 
84 WILLIAM ST. 7 New YorK CITY 
GENERAL AGENTS 


Western Assurance Co. 


Toronto, Canada 





State of New Jersey and New York 
Suburban Territory 
































COMPANY 


Assets January 1, 1917, in U.S....... adaaaaes 
Surplus in the United States ............... ee 


INCORPORATED 1851 


WESTERN ASSURANCE 


OF TORONTO, CANADA 


Fire, Tornado, Ocean Marine and Inland Marine Insurance 


cecececcocccccosccces Seccccccccecece $3,329,177.74 
waseeeseoeaccas eee 
Total losses paid in United States from 1874 to 1916, inclusive, $41,657 ,814.31 








work of the state fire marshal’s office, 


Home Office: - = 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
Wewant good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


~ Shelbyville, Illinois 





























10 


THE NATIONAL 


UNDERWRITER June 6, 1918 








of which he is in charge. Mr. Joseph 
will speak on “The Relation Between 
the Local Agent and His Company.” 

All of the sessions will be in the audi- 
torium of the Milwaukee Board, Mitch- 
ell building, which has just undergone 
a thorough renovation, with enlarge- 
ment of seating capacity. The place of 
holding the dinner and entertainment 
has not yet been selected. The usual 
executive session for discussion of leg- 
islative matters and other intimate sub- 
jects will be a feature of one of the 
afternoon sessions. 





GOOD WORK DONE IN DETROIT 





Pulling the Lid Off the Arson Syndicate 
Has Brought Some Excellent 
Results 





The Michigan field men, Detroit local 
agents and others that have been inter- 
ested in running down the arson ring in 
Detroit deserve great commendation for 
puiling the lid off of the syndicate of 
firebugs who have been the cause of 
a number of fires in the city. State 
Fire Marshal F. H. Ellsworth and At- 
torney-General Grosbeck of Michigan, 
Prosecuting-Attorney Jasnowski, Su- 
perintendent of Police Marquardt and 
Fire Marshal Goldwater of Detroit, 
also cooperated in a most effective way 
in running down these firebugs. The 
result so far has been 19 arrests, seven 
convictions and two “torches” pleaded 
guilty. The authorities say that more 
arrests are to follow as soon as proper 
evidence can be secured. 

The field men and adjusters became 
suspicious of a number of peculiar fires 
that occurred during the past six 
months in Detroit. This started the 
arson investigation. The main thing 
now is to secure favorable public opin- 
ion in the work of prosecuting these 
arsonites. 





Illinois State Board Race 


Harry A. Yates, of the Hartford Fire, 
seems to be the dark horse in the race 
for vice-president of the Illinois State 
Board. Mr. Yates has a good following 
and indications are that the southern 
Illinois crowd will back some candidate. 
S. M. La Rose, of the Aetna, is a down- 
state possibility. The other formidable 
candidates are Rollin I. Read, of the 
Sun; John Bauer, of the Fidelity-Phenix, 
and Harry G. Casper, of the Great 
American. Ralph F. Woltersdorff, of the 
Atlas, is still the favorite. the bidding 
being 3 to 2 on him. W. E. Hill. of the 
London Assurance, has appointed Harry 
M. Zimmer, of the Home, as his cam- 
paign manager. 





Michigan Field Meeting 


The annual meeting of the Michigan 
field men will be held this year at Port 
Huron, Mich., June 25-26 





Relief Association Started 


The Indiana Field Men’s Relief Fund 
Association has been organized in In- 
dianapolis for the purpose of providing 
relief for men who have been engaged in 
fire insurance field work and are in need 
of assistance. Among the incorporators 
are B. J. Gilmore, J. H. Hellekson, Clin- 
ton D. Lasher, Frank G. Herman, John 
W. Noble, Walter P. Benton and Chas. 
J. Richman. 





Wisconsin Notes 


Fond du Lac, Wis., has contracted for 
a 6-cylinder, 60 h. p. Buick chassis, with 
special combination body. 

Willow brook Sanatorium for Tuber- 
culosis, Kenosha, Wis., will soon install 
a steel water tank, mounted on a steel 
tower, for fire protection and water 
service. 


R. J. Mekerman of the Mekerman 
Agency, Fay building, Madison, Wis., was 
elected president of the Rotary Club, 
Madison, at a directors’ meeting held 
May 29, 1918. : 


Hundreds of losses from windstorms, 
amounting in many instances to torna- 
does, were reported to insurance men at 
Omaha, Neb., again last week, and claims 
are still pouring into every office. Sut- 
ton, Fairfield, McCook, Gothenburg and 
numerous other small places’ suffered 
heavily, farm buildings and dwellings 
by the hundreds being destroyed. Little 
damage by hail was reported, as crops 
are not yet large enough. There were 
several hailstorms, some of them wide- 
spread and of considerable severity. 








IN MISSOURI VALLEY FIELD 


WILSON POSTPONES DECISION 











Will Probably Deny Surcharge in Kan- 
sas, in Part at Least, Latter 
Part of Month 





TOPEKA, KAN., June 3.—Unless 
some additional showing is made by 
the fire insurance companies it is prob- 
able that the 10 percent war surcharge 
will be refused, in part at least, by the 
Kansas commissioner. While no defi- 
nite statement has been given out by 
the department the investigations al- 
ready made by examiners and the facts 
presented by the companies are such 
that the department officials do not feel 
that the additional charge is warranted 
in its entirety. 

Carey J. Wilson, commissioner, has 
notified the companies that he desired 
additional time to consider the sur- 
charge. He frankly told the companies 
that if he were forced to make a deci- 
sion now it would be against them, but 
if he were allowed until June 20 for 
further inquiries and the presentation 
of additional facts, it might be that 
some allowances would be made. 


New Expenses Admitted 


There is no doubt but that the com- 
panies have been put to considerable 
additional expenses by reason of the war. 
The new railroad rates are estimated to 
increase the expenses in Kansas alone 
approximately $100,000 a year. The atti- 
tude of the department is that these ex- 
penses are legitimate and the companies 
may be entitled to a special surcharge 
to cover them. The replacement costs 
have mounted upward and ,.the depart- 
ment feels that part of this cost should 
be borne by the policyholders. The 2 
percent premium tax is intended for the 
policyholder. But the department does 
not feel that the excess profits taxes and 
the capital stock and income taxes should 
be passed on to the policyholders. These 
taxes are assessed against the com- 
panies and the stockholders, in the view 
of the department, and not against the 
policyholders. In the presentation of the 
case to the department the companies of- 
fered a fire company which had declared 
a cash dividend of over 30 percent in 
— _— year and a 100 percent stock divi- 

end. 

No Decision Before June 20 


No decision in the surcharge question 
will be made until after June 20 unless 
the companies demand it. In the mean- 
time the new schedules of fire rates will 
be in working order in thé state and the 
new schedule may make considerable dif- 
ference in the income accounts of the 
companies and tests will be made to de- 
termine the effect of the new schedule 
and the proposed surcharge. 





FARM INCREASE IS EXPECTED 





Kansas Probably Will Allow 10 Per- 
cent Advance After Examining 
Companies’ Records 





TOPEKA, KAN., June 4—A new 
schedule of farm fire rates in Kansas, 
embodying an average increase of 10 
percent, may be expected during the 
course of the next few days. It prob- 
ably will be announced at practically 
the same time that the new schedule of 
rates in the rated towns of the state is 
completed. The investigations of the 
Kansas department into the experience 
of the various companies operating in 
Kansas, through an examination of the 
books in the Chicago offices, has been 
completed by J. E. Jones, special ex- 
aminer. The showing made was en- 
tirely in favor of the companies, the 
tests indicating a loss of varying 
amounts on the farm business in the 
state covering several years. 

Kansas has unusually low fire rates 
on the rural business, probably the low- 
est of any middle western state, except 
Iowa. The companies probably will be 
given a flat 10 percent horizontal in- 
crease, with some adjustments to equal- 
ize the rates. In filing the new schedule 
the companies asserted they desired a 
10 percent increase, but the schedules 


showed an average of 1634 percent in- 
crease. 

Carey J. Wilson, insurance commis- 
sioner, and C. E. Carroll, special attorney, 
spent a part of last week in a visit to 
the Western Actuarial Bureau, the Un- 
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Buckeye National Fire 
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Capital ...........:se:eeceeeeseeees $100,000 


Writing Business Through Ohio Agents 
ECONOMIC MANA\ 


H. S. BASSETT 
Secretary 


H. M. BARFIELD 
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OHIO AGENTS WANTED! 














F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $330,600 
An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company 


AGENTS WANTED . 














Richland Mutual Insurance Company 
: MANSFIELD, OHIO. 

Incorporated 1850 

- = = - | = $2,486,445.48 

BUSINESS CONFINED TO OHIO R. SMITH, Secretary 








TOTAL ASSETS, 
A. C. CUMMINS, President 








American Mutual Insurance 


K. of P. Building, INDIANAPOLIS 


Fire—Tornado—Automobile 
J. W. McGINETY, Secretary 


Agents wanted in Indiana 
where not represented 

















THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
Organized 1876 INSURANCE COMPANY Mansfield, Ohio 


Total amount at risk, $5,400,588 Net cash surplus, $72,167.32 
Total cash assets, $111,768,47 Contingent assets $205,391,13 
Writing a general classification Auto fire floater department 
Annual dividends to policyholders 


S. N. FORD, President G. W. DeYARMON, Secretary 
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E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Dayton Mutual Fire 


Insurance Co., Aric” 


B. C. COLEMAN, Secy. 


Conservative and Careful 


Managemeut Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 











An Agency Company 











Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 


ORGANIZED 1905 




















All of Pittsburgh, Pa. 


Combined Capital - - $900,000 Combined Net Surplus - - - $733,076 
Combined Assets - - 3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 


E. pS niga (Reliable Agents Wanted in FISH & SCHULKAMP 
4328 LaFayette Ave. Pennsylvania, Ohio, Illinois General Agents for Wisconsin 





Norwood, Cincinnati, Ohio and Wisconsin.) Madison - Wisconsi® 
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derwriters Laboratories and the Chicago 
offices of the companies operating in 
Kansas. Mr. Carroll has returned to Kan- 
sas, but Mr. Wilson is still in the east 
in conferences with insurance commis- 
sioners and insurance men on various 
phases of the insurance business and 
departmental activities. 


COMPANY IS SOON TO START 





Edd G. Doerfler Will Have the Globe 
National Fire of Sioux City 
in Field 


Edd G. Doerfler, secretary and gen- 
eral manager of the Globe National 
Fire of Sioux City, Iowa, was in Chi- 
cago last week. Mr. Doerfler says the 
company will start with a $1,000,000 
capital and $500,000 surplus. The or- 
ganization work has been in progress 
for ten months and Mr. Deoerfler can 
take credit for consummating his work in 
as short a time as any enterprise of the 
kind was ever put through. He ex- 
pects to have everything in readiness 
to apply for a license after the first of 
next month. Mr. Doerfler will operate 
the company along conservative lines. 
He will make treaties with leading com- 
panies and will only do a reinsurance 
business. As time goes on he expects 
to arrange for retrocession companies 
so that he can write larger lines. 


Iowa Notes 


Lieut. Milo H. Miller, son of Herman 
Miller, secretary of the Iowa Manufac- 
turers of Waterloo, Ia., is at home recov- 
ering from his recent fall while training 
for an aviator at Kelly field. Lieutenant 
Miller’s’ flying companion was killed in 
the accident. 

Iowa field men are preparing to do 
more automobile traveling this summer. 
The reason is the new railroad rate 
schedule which will make traveling ex- 
penses very much higher. Iowa travel- 
ing men will discuss the subject at the 
state convention at Fort Dodge soon. 


Cc. C. Hamilton, receiver for the late 
Equity Fire of Sioux City, Iowa, has won 
a point in district court at Sioux City. 
Judgments were granted against some 
200 policyholders who had failed to come 
across on assessments levied by the re 
hia Several thousand dollars are in- 
volved. 


Arkansas Notes 


The Agricultural is applying for ad- 
mission to Arkansas. : 

In the Democratic state primaries in 
Arkansas last week at least four insur- 
ance men were elected to the legislature. 
They are Allan Kennedy, Fort Smith, Joe 
Meyers, Helena, and Perry C. Goodwin, 
Salem, to the house, and J. R. Woods, 
Hamburg, to the senate. 


; Illinois Notes 


William Klaas has_ purchased 
agency of J. W. Fox at Belvidere, Ill. 


H. W. Cady has been put in charge of 
the insurance department of T. J. Stahl 
& Co., of Waukegan, Ill. Two members 
of this firm are Mr. Stahl and L. E. 
Hulsey. 


Rock Island, Illinois, had 254 alarms 
during the past fiscal year, showing an 
increase in number, also~an increase in 
the amount of loss over the previous 
year. 

C. Ross Eagle, formerly a well-known 
local agent at Hillsboro, Ill., has enlisted 
in the navy and is now located at the 
Great Lakes Naval Training Station near 
Waukegan, Ill. 

W. A. Robbins and L. L. Steele have 
formed a partnership as Robbins & Steele 
conducting an agency at Galesburg, Ill. 
Mr. Robbins was formerly a member of 
the old firm of Bartlett & Robbins, insur- 
ance people, and during the last six 
months has been assistant food adminis- 
trator of Knox county. Mr. Steele for 
the last five years has been a member of 
the firm of Anderson-Steele Realty Com- 
pany. Mr. Steele looked after the insur- 
ance end of this concern. 


the 


Wisconsin Notes 


Mrs. Rebecca Petley Reed, mother of 
William D. Reed, vice-president of the 
Northwestern National (Fire), Milwau- 
kee, died at her home in that city May 26. 
Mrs. Reed was prominent as an author 
of fiction and in religious and charitable 
work. 

E. S. Buckman, formerly with the 
Webb Company at Superior, has gone 
with the Lenroot - Buckman - Flinn 
fgency, this was formerly known as the 

enroot-Flinn Agency. Mr. Buckman 

as been in the insurance business for 
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F. H. Hawley, Presiden W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
J OE Fane ee Bea Gh as bn acagers $4,266,724 
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CHAS. L. HECOX, Manager Western Department, Chicago 








KENTUCKY AND THR SOUTH 





TO ALLOW REMOVAL OF TAGS 





Long Standing Controversy Regarding 
Damaged Merchandise Is Satisfac- 
torily Settled 





LOUISVILLE, KY., June 3—Much 
interest is shown in the final settlement 
of a controversy of long standing be- 
tween agents, companies, the actuarial 
bureau and assured manufacturers re- 
garding clauses in policies permitting 
the assured in case of damage to re- 
move all tags and identification marks 
from merchandise. The matter has 
been finally adjusted and such clauses 
will be prohibited in this territory here- 
after, through action taken by the com- 
panies through the bureau. 

Discussion of this question brought 
up many igteresting features, and even 
the companies were at a loss to figure 
out the proper method of procedure in 
many cases, and were not agreed on 
the subject as to the justice of prohibit- 
ing the assured from buying complete 
indemnity in case of loss. 


One of the most interesting cases was 
in connection with fire loss in the plant 
of a tobacco manufacturer. This con- 
cern endeavored to put out the best 
manufactured goods that it could pos- 
sibly make. It had second and third 
brands, but its first brand was the best 
that it was possible to produce. Follow- 
ing a fire, the company refused to allow 
its branded finished products to be placed 
on the market by the salvage companies 
or adjusters without first removing all 
identification marks. This naturally re- 
duced the value of the product consider- 
ably, and made it impossible for the un- 
derwriters to realize anything like what 
could have been realized if the goods 
were identified. 

The manufacturer naturally could not 
afford to allow his brand to be injured 
through smoke-damaged goods being 
placed on the market under his trade 
mark, and sold as first-class goods. Under 
the new regulations the manufacturers 
will probably settle with the under- 
writers, and either rework the goods, or 
sell them with the tags removed. This 
will result in the insurance people get- 
ting far better adjustments on damaged 
goods which could be marketed at a much 
higher price with the identification marks 
intact, and is one of the best measures 
adopted for some time past. 





McLaughlin Joins Companies 


Charles F. McLaughlin has resigned as 
engineer for the Kentucky state insur- 
ance board at Louisville, to go with the 
Kentucky actuarial bureau. 





Kentucky Notes 


Announcement is made, at Maysville, 
Ky., of a change in the’ ownership of 
the agency of Marshall & Hall, operating 
at Maysville and Huntington, W. Va., 
whereby James H. Hall becomes sole 
owner of the business, Mr. Marshall re- 
tiring. The change will necessitate Mr. 
Hall spending most of his time in the 
West Virginia city for the present. 

An automatic sprinkler system on the 
plant of the Conhankus Manufacturing 
Company, Paducah, Ky., operators of a 
cordage plant, recently held a fire in 
check, and in fact it was nearly out 
when the fire department arrived. Ma- 
chine sparks set fire to cotton and wool 
cuttings on the flours. Considerable 
water damage was done to material, it 
was reported. 

About fifty insurance men of Knoxville, 
Tenn., were present at a recent meeting 
of the Knoxville Fire Insurance Ex- 
change. E. M. Allen, president of the 
National Association of Insurance Agents, 
spoke on general insurance conditions 
throughout the country. H. W. Lynn, 
president of the club, presided. L. K. 





13 years. The agency is one of the larg- 
est in northern Wisconsin. " 


Arrington, insurance commissioner of 








Nation! Liberty 


Insurance Gompany 
of America. 


‘WNCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1659, 


STATEMENT JANUARY 1, 1918 
Cash Capital -  - $1,000,000.00 
Assets - - -  $8,209,763.64 NetSurplus - -  $1,986,731.93 
Liabilities- - - 5,223,031.71 Surplus for Policy Holders 2,986,731.93 
HEAD OFFICE : 62 WILLIAM ST., NEW YORK 

















The Central Manufacturers’ Mutual 


Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 








H. V. OLNEY, President Cc. A. L. PURMORT, Secretary 


6sth ANNUAL STATEMENT 








Capital ea ale @ @ «@ 1,900,983.09 
Assets (to protect policy holders) = < $ 500,000.08 
Net Surplus to policy holders - - 5,574,006.68 
Net surplus to stockholders - - + 2,650,983.69 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, ye Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraske 


IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 














Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR} 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 

















The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 




















LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE - §T. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 





Tennessee, made a short talk’ 
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HOLDS UP RUSSIAN LICENSES 


Texas Commissioner Refuses Permits 
Until Status Is Established by Fed- 
eral Authorities 


AUSTIN, TEXAS, June 4.—Charles 
O. Austin, Texas commissioner of in- 
surance, has decided not to relicense 
eight Russian fire and marine compa- 
nies which have been operating in that 
state until he can obtain definite infor- 
mation from the federal authorities at 
Washington regarding the status of 
these companies. These companies con- 
tinue to write insurance in Texas, it is 
understood, but their 1918 licenses are 
held up for the reasons stated. The 
eight Russian companies involved are 
the Warsaw Fire, First Russia, Jakor 
of Moscow, the Moscow Fire, Northern 
Insurance of Moscow, Rossia, Russian 
Reinsurance, and Second Russian of 
Petrograd. 


Programs Not Completed 


LITTLE ROCK, ARK., June 3.—The 
Insurance Federation will meet June 18. 
to be followed by the Association of 
Local Fire Insurance Agents. The pro- 
gram for neither association has been 
completed yet, and will not be an- 
nounced for several days. Mark T. Mc- 
Kee of Detroit, national secretary of the 
federation, will attend the federation 
meeting. 


GRAIN POOL WILL BE 
ESTABLISHED AT ONCE 


(CONTINUED FROM PAGE 1) 
authorizations on the poorer classes of 
houses because of their belief that in 
most cases the rates were not sufficient 
on these elevators to take care of the 
obvious hazards. It is felt, however, 
that a rerating can be made by the 
various state bureaus and that this fea- 
ture can be made satisfactory. 

Another feature encountered was 
whether the present inspection service of 
elevators is effective. It is thought that 
the grain syndicate will now insist that 
all these houses be placed in the best 
physical condition. The underwriters will 
appeal to the government through the 
fire prevention section of the War In- 
dustries Board to force elevator men to 
clean up their houses and establish suffi- 
cient and competent fire guards. 

A few years ago a grain syndicate was 
established to handle the grain in west- 
ern Canada, it being known as the 
Western Canada Grain Association. It is 
in charge of F. L. J. Harrison of Winni- 
peg, and its operations have been very 
successful. Something like 50 or 60 of 
the leading companies are members of 
this organization. All the detail work is 
handled by Mr. Harrison, the companies 
being members on a percentage basis. 
The association has its own expert in- 
spectors and the result has been that the 
loss ratio has been reduced. 

There is an immense amount of grain 





SCHEDULE IS NOT DISCARDED 


Further Action on L. & L. Rating Now 
Directly in Hands of Eastern 
Union 


NEW YORK, June 4.—While the 
special committee on the rating of large 
cities by the L. & L. (Larter & Lemon) 
schedule, presented its final report at 
the May meeting of the Eastern Union, 
and was discharged with an apprecia- 
tive vote for its services, it by no means 
follows that the schedule is to be dis- 
carded, as has been stated in certain 
quarters. The matter is in the hands of 
the Eastern Union to take such further 
action, if any, as it may determine. 
Work upon the “L. & L.” schedule 
began four years ago and has continued 
steadily up to the present time, the cost 
of the labor undertaken by direction 
of the governing organization was close 
to $50,000, and it is not assumed that 
the effort will be allowed to go for 
naught, especially as it has met the 
warm commendation of many company 
executives, insurance engineers and 
practical raters. 





Eastern Notes 


The Retail Hardware Mutual Fire of 
Minneapolis has been admitted to do a 
fire business in Massachusetts and has 
appointed John D. Arnold of Fitchburgh 
agent for the state. 


The last regular meeting of the New 
England Exchange previous to the sum- 
mer schedule was held June 1. It was 
announced that the meetings for the 
summer would be held July 13, Aug. 17 
and Sept. 28. 


Because of continued ill health W. B. 
M. Chace has disposed of his interest in 
the Fall River, Mass., agency of Chace & 
Stafford to John F. Stafford, who will 
continue the agency under the name of 
John F. Stafford & Co. 
_Governor McCall of Massachusetts has 
signed a bill which authorizes the at- 
torney-general to investigate “monopolis- 
tic conditions” created by the laws of 
the state through a “forced demand for 
fire prevention apparatus, devices and 
installations.” 
The proposal made that the Boston 
Board discontinue the practice of per- 
mitting valuations of buildings as com- 
plying with conditions of the reduced 
rate clause has failed of adoption through 
the rule of the board requiring a three- 
fourths vote for such change. There 
were 33 members present, of whom 23 
voted in favor of the motion. 
The Massachusetts department has 
made a ruling on the limitation of action 
clause which will necessitate the com- 
panies withdrawing all policies in which 
this clause is not incorporated in the 
policy conditions. When the act first 
became a law the department permitted 
it to be taken care of by means of a 
rider and inasmuch as the companies 
had quite a number of policies on hand 
“yaaa was again extended as of July 1, 





John R. Martin, agency superintendent 
of the Continental’s western department 
at Chicago, was a recent visitor to 
Louisville. 
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“A Staunch and Reliable American Company” 


CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 


WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 

E. J. BOOTH, Vice-President 

PF. A. SCHULTE 
Treasurer 





Secretary 
E. P. WEBB 


Losses Paid, over $8,847,589.02 











MOUNTAIN AND COAST FIELD 


WILL ESTABLISH DEPARTMENT 


Fred S. James & Co. Decide to Estab- 
lish a Pacific Coast General Office 
at San Francisco 


SAN FRANCISCO, CAL., June 5.— 
Fred S. James & Co. will establish a 
general agency department here July 
1st, to which will report all Pacific 
Coast agents of the companies repre- 
sented by the firm and who have here- 
tofore reported east. The new depart- 
ment will be in charge of Geo. A. Crux 
and L. P. Terhune. Mr. Crux has been 
general agent for the James companies 
on the Pacific Coast for the past two 
years and is well and favorably known 
to local insurance men. Mr. Terhune 
has been assistant secretary of the 
American Central and will come to 
San Francisco about July 1st. 








George W. Kemper’s Change 


George W. Kemper, who has been 
superintendent of the automobile depart- 
ment of the George O. Hoadley general 
agency of San Francisco, has resigned to 
become claims adjuster for the Olds & 
Stoller Interinsurance Exchange, which 
writes automobiles on the reciprocal plan. 


Rowe Joins the Colors 


E. A. Rowe, special agent for the 
National of Hartford and allied com- 
panies for the past twelve years, has 
resigned to join the colors, and is now 
at Washington. He expects to enter the 
next officers training camp. Mr. Rowe 
formerly covered southern California and 
Arizona for the companies, but lately 
has been special agent at large, with 
headquarters at San Francisco. 


Earnest Dregor, formerly located at 
i Lead, S. Dak., has removed to Portland, 
Ore., where he is opening an insurance 
} office at 401 Stock Exchange Bldg. 


Ballard Named Manager 


NEW YORK, June 5.—Sumner Ballard 
is appointed United States manager of 
the National of Copenhagen, doing a fire 
business in this country by reinsurance 
only. 

It is reported from London that the 
Eagle, Star & British Dominions is ab- 
sorbing the British Crown Assurance of 
London, which is a multiple line com- 
pany. 





FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 
PALATINE 
Insurance Co., Ltd., of London 
COMMERCIAL UNION : 
Fire Ins. Co., of New York 
UNION 
Assur. Soc., Ltd., of London 
CALIFORNIA 
Insurance Co., of San Francisco 
WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 
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moa 2.112,189.53_ _\ 
TOTAL LIABILITIES---- $3,771,704.15 
POLICY HOLDERS SURPLUS $3.612.189.53 | 
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insurance to be handled and as soon as 
plans can be consummated it will be 
necessary to establish a working force 
at Chicago to have all details in readi- 
ness to meet the demand when the crops 
are harvested. 


Contempt of Court Cases 


The suit by the state of Indiana against 
fire insurance companies operating in 
that state on the charge of contempt of 
court will come to trial on Monday, June 
17. The attorneys on both sides have 
their batteries all set for the opening 
of the contest. The court has not stated 
as yet whether the case will be tried 
of a criminal or civil charge. The for- 
mer involves a prison sentence and fine 
and the latter a fine only. It is expected 
that, whatever side gain a decision in 
the superior court, the case will be ap- 
pealed to the supreme court. 
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DANGERS IN FORMS 
UNDER TRADING ACT 


(CONTINUED FROM PAGE 1) 


ger lies in the undisclosed and inidenti- 
fied interests covered by the “in trust,” 
“commission” and “for account of whom 
it may concern” clauses now so generally 
used. Of policies bearing one or other 
of these clauses there are hundreds of 
thousands in existence today. An esti- 
mate by a conservative underwriter is 
that 75 percent of all mercantile policies 
are thus broadly drawn. 

As construed by the courts, these terms 
have been given an all-inclusive nature, 
so much so that although the insurance 
contract is a personal one, the under- 
writer does not always know who the 
person insured is when the commission 
clause is used and sometimes even the 
assured does not know. 


Danger and Uncertainty 


The danger and uncertainty of the com- 
mission clause is no new thing for under- 
writers. In his address on this clause 
before the Insurance Society of New York 
in 1916 William J. Greer, general man- 
ager, General Adjustment Bureau, after 
an exhausted review of the subject, said: 

“The time is not only coming, but has 
arrived, when in the interests of both 
the assured and the companies there 
should be some reasonable and definite 
limit upon this form of contract. Its 
scope is controlled, as we have seen, by 
the intent of the bailee, but in scarcely 
one case in a hundred can the bailee 
tell you what his intent was, because 
he had none. Probably he learns for 
the first time after the fire, that there 
is such a thing as the commission clause, 
much less that he has one on his own 
policies, and where the assured gives the 
matter any thought at all he undoubt- 
edly understands and believes the clause 
is to protect him only in case he shall 
be liable. In the great majority of cases 
that is\all the assured intends to cover; 
it is all he wants or needs and all he 
ever supposed he had, and when he 
comes to understand the situation it is 
all he will be willing to take. It is no 
longer any compliment to the assured, 
or a safe or wise thing, to bestow upon 
him an unqualified form of commission 
clause unless there is some occasion for 
ie” 

New Significance Added 

The trading with the enemy act has 
added a new and deep significance to 
Mr. Greer’s opinion that it is not “a safe 
or wise thing to bestow upon the as- 
sured an unqualified form of commission 
clause.” Under present circumstances it 
is of the utmost importance for all con- 
cerned in the negotiating, writing and 
settling of ‘such policies to ascertain 
whether any of the property coming 
within their cover belongs to, or may 
possibly come to belong to enemies or 
allies of enemies. 

To this end one of the leading com- 
panies is circularizing its agents request- 
ing that they have all their adjusters 
furnish the following information: 


Information Is Asked 


A—Whether the assured is an enemy 
or ally of an enemy within the meaning 
of the act. 

B—Whether if the assured is a partner- 
ship, any member is an enemy or ally of 
an enemy within the meaning of the act. 

C—If the assured is a corporation, un- 
der the laws of what state or govern- 
ment is it incorporated? 

D—If the assured is an estate, are any 
of the heirs enemies or allies of enemies 
within the meaning of the act? 

E—If the policy contains the words 
“held in trust” or “for the account of 
whom it may concern,” secure a state- 
ment from the assured whether he had 
in his possession any goods belonging to 
an enemy or ally of enemy. 

While the precautions this company is 
taking will insure that on the adjustment 
of a loss the money will not go to an 
enemy or ally of enemy, it does not of 
itself solve the whole problem. Some 
radical change in the commission clause 
or its entire suspension will be needed. 


Mandatory Rule Demanded 


Eminent underwriters with whom this 
problem has been discussed by a re- 
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that from every standpoint it is not only 
prudent, but imperative, that henceforth 
policy contracts shall be made only with 
disclosed and identified parties. They are 
of opinion that underwriting bodies hav- 
ing jurisdiction shall adopt a mandatory 
rule prohibiting the writing of a policy 
which would cover and inure to the 
benefit of an undisclosed and unidentified 
interest. Such interests, it is pointed out, 
may be found not only in mercantile 
Policies bearing the commission clause 
in any one of its forms, but also under 
mortgage clauses. A mortgage clause to 
“John Smith and assigns,” for instance, 
under present conditions, is far too broad 
and therefore highly dangerous. 


Suggested Changes 


Whether conformity with the provi- 
sions of the trading with the enemy act 
can best be secured through a change in 
form or by an endorsement along the 
lines of that used on some marine poli- 
cies and which reads “Warranted not to 
cover the interest of any alien enemies, 
or ally of alien enemies, including such 
persons, copartnerships or corporations 
as now, or may hereafter, appear in any 
enemy trading list issued by the War 
Trade Board of the United States of 
America,” is as yet uncertain. Some 
change, however, is imperative and the 
consensus of those underwriters is that 
a change in form is preferable to an 
endorsement. 


Mercantile Stock Form 


Suggested changes in form which meet 
with the approval of some underwriters 
are the modified mercantile stock and 
fixture forms now used by the Western 
Union and the Eastern Union. That used 
by the Western Union reads, “On stocks, 
etc., and provided the assured is legally 
liable therefor, this item shall also cover 
such merchandise held in trust, or on 
commission, or sold but not delivered.” 
The Eastern Union form reads “On mer- 
chandise his own, and on his interest in 
and on his legal liability for property 
held by him in trust or on commission 
or on joint account with others, or sold 
but not removed, or on storage or for 
repairs.” 


Only Safe Method 


While either of these forms which limit 
the coverage to such property as the 
assured shall be legally liable for to 
others are believed by some to afford 
the necessary protection against the pos- 
sibility of trading with the enemy, there 
are others who hold that their “in trust 
or on commission” feature is still a 
dangerous one and that the one safe and 
sure method of conforming to the act 
is to have contracts only with parties 
identified and named. 

As stated above, the problem of con- 
forming with the act is one for solution, 
not only by the companies but by all 
those negotiating contracts of insurance. 
By the very nature of their closer rela- 
tionship with and knowledge of the par- 
ties insured agents and brokers bear a 
heavy responsibility and it is their duty 
to take every precaution in order that 
the protection they secure for their cus- 





ciation or company in the United States 
which has heretofore entered into any 
contract, including all contracts herein- 
before mentioned, with an enemy or ally 
of enemy, or with any person with whom 
trade is forbidden by the provisions of 
subsection (A) of section 3 herein, or 
with a person not an enemy or ally of 
enemy in which an enemy or ally of 
enemy or any other person mentioned 
herein has an interest, shall be subject 
to sueh rules and regulations as the 
President shall provide, report such con- 
tract to the President within thirty days 
after the passage of this act and at 
such other times thereafter as the Presi- 
dent may by proclamation require. 


May Order Cancellation 


Whenever it appears to the President 
that any such contract, or the existence 





thereof, may tend to prejudice or prevent 


the speedy termination of the success- 
ful prosecution of the war, the President 
may order the cancellation of such con- 
tract, either unconditionally or upon such 
conditions and subject to such terms as 
to the President may seem proper: and 
thereupon such contract shall be deemed 
to be cancelled or determined accord- 
ingly, or the President may require and 
take over all interest of an enemy or 
ally of enemy in any such contract and 
shall have the right to demand all suit- 
able conveyance and assignments of such 
interests. 

This seemingly would require all in- 
surance companies to list carefully and 
examine all existing policies to see if 
they come within the provisions of the 
bill. In case of policies coming within 
the provisions the surrender values may 
be demanded, payable to custodian. 





5 BY GEORGE 
N ‘c= YORK, June 5.—The rates 





for war risk marine insurance 

fluctuate almost hourly, being in- 
fluenced either by authoritative news 
or vague rumors regarding the where- 
abouts of the German submarines op- 
erating along the Atlantic seaboard. 
Prevailing figures are 2 percent upon 
vessels sailing for the West Indies, or 
Gulf ports, although some offices are 
demanding 5 percent. The former aver- 
age tariff was 12% cents. Should the 
submarines get into the South Amer- 
ican lanes rates to that zone will jump. 
There is no change in the government 
tariffs, which is not surprising, as it 
has inside knowledge of the navy’s pro- 
tective measures, and in case of seri- 
ous danger can close the ports. Direc- 
tor-General McAdoo reports safety of 
111 vessels which were in the danger 
zone. 

Of the dozen ships sunk thus far the 
most important was the “Pratt,” an oil 
tanker belonging to the Atlantic Refin- 
ing Company. Aside from its cargo, 
this vessel would easily be worth a 
million dollars. The sailing ships are 
valued at from $100,000 to $200,000 each. 

There has been no change in ordinary 
marine rates, policies of which do not 
cover the war hazard. The marine dis- 
trict is nervous and anxiously studying 
the ticker for late news. 


GRAIN POOL PLAN 


Many, though not all the companies 
represented here, have joined the special 
pool to carry grain insurance. It is fig- 
ured the maximum value upon old-style 
wooden elevators of the west and their 
contents will not exceed $3,500,000 each. 


COMMENT FROM THE EAST 
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To assume this liability offices have 
agreed to take various percentages. 
Other companies are holding to former 
limits, feeling that they have already 
done all they possibly can in such direc- 
tion. Opinion is very widely held that 
the revised schedule applied in the east 
last November and adopted, though not 
enforced in the west, should now be put 
into operation, underwriters contending 
that insuring of grain is a business prop- 
osition and that they should not be 
appealed to upon patriotic grounds to 
assume a hazard at insufficient figures. 


NORTH BRITISH PROMOTIONS 


Following recent promotions in the 
managerial staff of the North British 
& Mercantile office, further advances 
have been announced by United States 
Manager Richards. These include the 
appointment of E. C. Fox as general 
agent for the western department of 
the North British, Commonwealth and 
the Mercantile; Percy Ling, general 
agent of the middle department, and 
Leon B. Temple, assistant general agent 
for the same companies. All will con- 
tinue to make headquarters at New York. 
Mr. Fox had been Kansas state agent 
for the North British and was called to 
the head office as assistant western gen- 
eral agent about a year ago. He is now 
in the middle west looking over the 
territory. 

Mr. Ling has been with the company 
eighteen years, successively as adjuster, 
special agent in western Pennsylvania 
and West Virginia, later eastern New 
York and subsequently assistant eastern 
general agent. Mr. Temple’s first field 
experience was in the suburban territory, 
later taking eastern New York. 


BOMBARDMENT INSURANCE 
Immediately following the sensational 





sinking of a number of American vessels 
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tomers from the companies does not 
cover and inure to the benefit of ene- 
mies or allies of enemies. 


BILL INTRODUCED IN CONGRESS 


NEW YORK, June 5.—By the provi- 
sions of a bill introduced in the House 
of Representatives by Mr. Sims, chairman 
of the committee on interstate and for- 
eign commerce, to amend the trading 
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by German submarines cruising off the 
north Atlantic coast was known on the 
street, the expected rush for war cover- 
age insurance did not materialize, though 
it is confidently expected there will be a 
heavy call for such indemnity within the 
next few days. 

War protection was sought,upon cer- 
tain terminal warehouses and on ware- 
houses holding valuable merchandise in 
New York harbor, the supposition being 
that this was in response to the demand 
of financial institutions that had loaned 
upon bills of lading. 

When war was declared by the United 
States against Germany in April, 1917, 
a considerable amount of bombardment 
and general war risk insurance was 
placed, and offerings have since con- 
tinued in substantial volume almost 
daily. It is anticipated that the demand 
for the coverage will be greatly stimu- 
lated through the appearance of the sea 
raiders, and that coast resort properties 
especially will seek such protection. 


Atlantic City Hotels 


A number of the leading Atlantic City 
hotels were interested in war insurance 
last year and made inquiries as to rates. 
The figure quoted was $1.50 per annum, 
a policy requirement being that at least 
50 percent of the value of building and 
contents be carried. 

Resorts all along the coast are re- 
ported to be greatly exorcised, fearing 
not so much direct damage to their 
properties because of submarine attack, 
for it is assumed the government will 
see to it that an effective patrol is con- 
stantly maintained, but the apprehen- 
sion of summer visitors as to what might 
occur and their decision to spend vaca- 
tions in the mountains instead of at the 
seashore this year. 

In 1917 company offices were overrun 
with brokers seeking information as to 
forms of war protection rates and the 
like. Since that time standard policies 
have been written, tariffs prepared and 
literature fully describing the coverage 
issued, hénce the middlemen are compe- 
tent to advise their clients as to the 
matter without again troubling the in- 
surance offices. It is this condition, 
doubtless, that accounts for the absence 
of inquiry thus far, and not lack of 
appreciation on the part of property 
owners as to the seriousness of the ex- 
isting danger or unwillingness to indem- 
nify against loss because of it. 


The fire loss in Galveston last year was 
$3,575,265 and the insurance loss $1,806,- 
696. 
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“WAIVER OF INVENTORY” 
ON TORNADO POLICIES 


Question—Are there any restrictions 
about the use of “waiver of inventory” 
clause? In other words, may the 
“waiver of inventory” be placed on a 
tornado policy without being accom- 
panied by a reduced rate contribution 
clause or not? The matter that came 
to my attention for decision was 
whether in connection with a 50 per 
cent coinsurance clause on stock of a 
wholesale grocery company it was 
proper to use a waiver of inventory. 

Answer—The waiver of inventory has 
never been used to any extent on tor- 
nado insurance and if you place it on 
tornado policies you will probably re- 
ceive objections from some companies.” 

It should not be used under any cir- 
cumstances unless the 50 percent re- 
duced rate contribution clause is also 
included in the form and probably no 
company would permit its use unless 
this contribution clause were used. 

The new explosion insurance forms 
for manufacturing risks that have been 
approved by thé companies and are 
given out as standard explosion forms 
contain the two clauses in combination 
and we can see no reason why a simi- 
lar combination might not be used on 
the tornado policy. Following is the 
form used on the explosion cover. 


“Firty Percent CLAUSE 


“In consideration of the rate and 
form under which this policy is writ- 
ten, in the event of loss this company 
shall be liable for no greater propor- 
tion thereof than the amount hereby 
insured bears to fifty (50) percent of 








the actual cash value of the property 
described herein at the time when such 
loss shall happen, nor for more than 
the proportion which this policy bears 
to the total insurance thereon. In the 
event that the aggregate claim for any 
loss is both less than ten thousand dol- 
lars ($10,000) and less than 5 percent 
of the total amount of insurance upon 
the property described herein at the 
time such loss occurs, no special inven- 
tory or appraisement of the undamaged 
property shall be required. If this pol- 
icy is divided into two or more items, 
the foregoing shall apply to each item 
separately.” 


MILL AND ELEVATOR INSUR- 
ANCE COMPANIES 


Question—Will you give me a list of 
mutuals specializing on flour mill and 
grain elevator risks? 

Answer—The following are the com- 
panies specializing on either flour mills 
or grain elevators or writing both 
classes of business: 


Central Manufacturers Mutual, Van 
Wert, Ohio. 

Fitchburg Mutual Fire, Fitchburg, 
ass. 

Grain Dealers Mutual Fire, Boston, 
Mass, 


Grain Dealers National Mut. Fire, In- 
dianapolis, 


Ind. 

gaa Millers Mutual Fire, Lansing, 
ich 

Millers Mutual Fire, Alton, Ill. 

Millers Mutual Fire, Harrisburg, Pa. 

Millers Mutual Fire, Ft. Worth, Tex. 

Millers National, Chicago. 

Mill Owners Mutual Fire, Des Moines. 

Northwestern Mutual Fire, Seattle, 
Wash. 

Ohio Millers Mutual, Canton, Ohio. 

Pennsylvania Millers Mutual 
Wilkes-Barre, Pa. 

Western Grain Dealers Mutual Fire, 
Des Moines, Ia. 

Western Millers Mutual Fire, Kansas 
City, Mo. 


LOSS NOT COLLECTIBLE 
FROM COMPANIES 


Question—During an alarm of fire in 
the night a local fire company’s ap- 
paratus skids on icy street, smashing 
into a milk wagon, which causes the 
horse attached to milk wagon to be- 
come scared and has leg broken, it. be- 
comes necessary for the police authori- 
ties to shoot the horse, which, in its 
misery plunges through a plate glass 
show window of a plumber’s shop, and 
after being shot at seven times by the 
police, the horse dies in the display 
room of the plumber shop, after doing 
considerable damage to its contents, 
as well as breaking the large plate glass 
window. 

Unfortunately for the assured (and 
plumber) he did not at the time carry 
any insurance upon the breakage of the 
plate glass. 

Could the plumber collect from the 
fire insurance companies who were on 
his stock of plumbing fixtures, which 
were damaged, it being impossible to 
collect from the municipal authorities? 

If the plumber is able to put a claim 
in against the fire insurance companies 
on his risk, and you know of any court 
decisions under similar circumstances, 
I will be very greatly obliged to you 
for their reference, as well as any in- 
formation you give me. 

The plumber feels he is entitled to 
a claim from the fire insurance com- 
panies, inasmuch as the fire insurance 
companies would be liable if the fire oc- 
curred across the street and his build- 
ing would be damaged from the heat 
of the flames or the glass would be 
broken through the heat of the fire, had 
it occurred across the street, or his 
property being adjoining a property 
damaged by fire. 

Answer—We have been unable ta 
find any decisions that would be of 
great assistance to you. 

It would seem, however, that if claim 
should be made against anyone, it 
should be against the city. While the 
fire department, responding to the 
alarm did injure the horse, it would 
seem from: the circumstances as you 
recite them that his plunge through a 
plate glass window and into a plumb- 
ing shop was chiefly caused by the poor 
aim of the men on the police depart- 
ment attempting to kill the animal. 

If the poor work of the police was 
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not the cause of the damage we still be- 
lieve that the claim should stand against 
the city, as the city was responsible for 
both the icy street and the rapid going 
fire apparatus, which caused the col- 
lision with the milk wagon. 

As long as the municipal authorities 
have refused to satisfy the claim of this 
plumber, it would seem that he would 
have to begin suit to collect. If he 
should make claim against the insur- 
ance companies he likewise would prob- 
ably have to bring suit. But, it ap- 
pears that he is too late to make any 
such claim. You state that the damage 
was done when the pavement was icy. 
This must have been several months 
ago and if the plumber desired to col- 
lect on his insurance policy, he should 
have given notice of loss immediately 
and filed claim within the required pe- 
riod which now seems to have been 
past. 


PROPER ISSUANCE OF POLICY 
WHERE REPAIRS OCCUR 


Question. Jones has a brick block 
of seven stores. He leases two of the 
center stores for a theater. The thea- 
ter people tear out the center wall, the 
two back walls, the floors and roofs. 
They reinforce the two side walls, ex- 
tend the building back about twenty 
feet, put in a theater floor, a new front, 
a new roof and put in a heating plant. 
In other words, practically construct a 
new building. The lease, which is a 
fifteen-year one, states that at the ex- 
piration of the lease from any cause 
whatever, that all improvements made 
by the theater people belong to the 
lessor and that should the lease run for 
the full fifteen years it is optional with 
the lessor whether he accepts the prem- 
ises from the theater people as remod- 
eled for theater purposes, or have the 
theater people put the premises back 
in conformity with the other stores in 
the block (in the same condition as 
they were before the theater made the 
improvements). 

Jones carries specific insurance on 





the two buildings now occupied by the 
theater. The theater people desire in- 
surance covering their improvements. 
Should this insurance for the theater 
people be written in the theater peo- 
ple’s name as betterments and improve- 
ments? 


lf written as improvements and bet- 
terments, in case of loss would there 
be any wrangle over the adjustment? 
Or how would this operate in case of a 
partial loss? 

Answer. Jones may insure the build- 
ing in his own name. So also may the 
lessees and neither will be contributing 
insurance with the other. The parties 
ought to reach some agreement. be- 
tween themselves, so that a policy 
could be written in the name of “Jones, 
owner and lessor—lessees as their re- 
spective interests may appear.” 


SOLICITORS MUST 
BE LICENSED 


Question—Legally, have I the right 
in Illinois to employ a man or woman 
to solicit fire and tornado insurance 
business and pay a salary or delegate 
another to accept such business and 
split the commission with him?’ Sup- 
pose an agency is doing this. What 
is the proper course to pursue to put 
them right without causing trouble or 
bad feeling? 

Answer—An agent has a right to em- 
ploy men or women to solicit business 


for him, but the men or women can- 


not lawfully solicit until they are li- 
censed by the insurance department. 
This is true in practically all states. 
License is issued only at the request 
of the company represented. There is 
a rather severe penalty for soliciting 
without a license and the company. will 
get into trouble if it accepts business 
that is solicited by an unlicensed per- 
son. Payment of commission is not 
really material except that it is pretty 
conclusive evidence that the person re- 
ceiving a commission had a hand in the 
placing of the business. 
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NO SATISFACTORY TIRE LOCK 





New 5 Percent Credit on Theft Rates 
Promulgated to Interest Inventors 
and Makers 





While the National Automobile Un- 
derwriters Conference has approved the 
granting of a 5 percent credit in theft 
rates for use of an approved lock for 
tires, there is as yet no such device on 
the market as far as insurance men 
know. It is hoped that some manufac- 
turer, dealer in automobile locks or 
other automobile accessories will pro- 
duce something that can be approved 
by the Underwriters Laboratories, as 
have the various locks for the machines 
themselves. It is believed that such a 
device will have to be something built 
into the car or permanently attached to 
it as is the average automobile lock. It 
is not believed that any ordinary wire 
cable with padlock or hasp with pad- 
lock will be satisfactory. Bolt cutters 
that can be carried in the pocket will 
cut a half inch hasp or cable so that 
such guards will hardly be satisfactory 
protection. 

This 5 percent credit will be granted 
from the entire theft premium, and it is 
believed that a satisfactory lock would 
justify such a reduction, as it would 
remove many small losses that are now 
paid for. 

Inventors, designers and manufactur- 
ers have recently been submitting on an 
average of two automobile locks a day 
to the laboratories at Chicago for ap- 
proval. Many of these do not comply 
with the fundamental rules laid down 
by the laboratories and others fail to 
stand up in the tests given. With this 
great interest evident among designers 
and makers of accessories, it is believed 
that the 5 percent credit for a tire lock 
will bring forth numeroues appliances 
and it is hoped that several can be ap- 
proved. 


—_—_——_ 


TO WRITE PROPERTY DAMAGE 





Fire Companies Were Given Permis- 
sion in West Virginia by Enact- 
ment of 1917 Statute 





Some of the local agents in Wheeling, 
W. Va., seem to have been in some 
doubt recently as to whether or not 
the fire insurance companies were au- 
thorized in that state to write automo- 
bile property damage insurance. An 
impression had gone out that by rea- 
son of a statute or by reason of a rul- 
ing of the insurance commissioner, the 
fire insurance companies were barred 
from this business. Commissioner J. 
S. Darst stated to a representative of 
Tue NationaL UNDERWRITER that no rul- 
ing has been made by the department 
concerning the writing of property 
damage insurance. 

The 1917 legislature enacted the fol- 
lowing: : 

“Section 1. Any fire insurance company 
now or hereafter authorized to do busi- 
ness in this state may, in addition to 
insurance now authorized, include in- 
Surance upon automobiles and other mo- 
tor vehicles, whether stationary or being 
operated under their own power, against 
any or all of the hazards of fire, explo- 
Sion, transportation, collision, loss by le- 
gal liability for damage to property re- 
sulting from the maintenance and use of 
automobiles, and loss by burglary or 
theft or both, but shall not include in- 
Surance against loss by reason of bodily 
Injury to the person, upon filing with the 
insurance department official notification 
of their purpose so to do. All acts and 
parts of acts inconsistent with the pro- 
visions of this act are hereby repealed.” 

As can be noted from a reading of 
this section of the West Vriginia in- 
surance laws, fire insurance companies 
are entitled to write legal liability for 
damage to property resulting from 
maintenance and use of automobiles, 
but are not permitted to write damage 











men who know. 





1792 125th Anniversary 


Insurance Com: 


NORTH 


PHILADELPHIA 


Men Who Know 


Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 


; PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 
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by reason of bodily injury to the per- 
son. 





Thieves Put Lock on Booty 


Just how much automobile thieves re- 
spect automobile locks was evidenced by 
a recent incident that occurred at the 
office of the Perry Auto Lock Company, 
Chicago. A man came into the office 
seeking to purchase a key for one of the 
Perry devices. He was asked if he had 
lost his keys and if he were the owner 
of the car. He said that he had not lost 
the keys but that he was the owner of 
the car. The car, he stated, had been 
stolen when it was unequipped and later 
recovered. When found it had a Perry 
lock on it. This is probably one of the 
best testimonials that could be secured 
for the Perry appliance. 





Laboratories Approve Theft Signal 


The Underwriters Laboratories have 
approved the Security Auto Theft Signal 
and the label service will be granted to 
the Miller-Chapman Company, manufac- 
turers at Los Angeles, Cal., if it desires 
it. A signal is not a lock in any sense 
of the word and its use on a car does not 
under present rules reduce the cost of 
the insurance. Companies, however, will 
probably consider granting a reduction 
in theft rates where owners will give a 
warranty in their policies to the effect 
that this signal or any other signal. that 
has the approval of the laboratories is 
placed on a car whenever it is left un- 
attended. 

The Security signal is a sharp steel 
point fastened on to the tire of an auto- 
mobile by a hasp that locks and it can- 
not be removed except by a key that fits 
it or with a file. If a person attempts to 
drive a car with the signal on it will 
make a great racket, attracting the at- 
tention of police or passersby. 

The thief will not be able to go fast 
enough to get away and will leave a 
trail of holes in the pavement or road 
so that if he does drive off he can be fol- 
lowed. 

The device costs from $6 to $9, depend- 
ing on the size of tires, and is sold by 
the manufacturers and by Wood Bros. & 
Clarkson, dealers in automobile acces- 
sories at 2335 Michigan avenue, Chicago. 





To Write Automobile 


The Liberty Mutual of Dayton, Ohio, 
of which J. R. Jones is secretary, is get- 
ting nicely under way. It will continue 
the accident and health business taken 
over by the reinsurance of the Central 
Business Men’s Accident, of which Mr. 
Jones was secretary and will write auto- 
mobile insurance also. Among the mem- 
bers of its board are B. C. Coleman, 
secretary of the Dayton Mutual Fire, and 
D. W. Iddings, secretary of the Mont- 
gomery County Mutual Fire. 





Superintendents in Session 


The monthly meeting of the automo- 
bile department superintendents of the 
west was held at Chicago Tuesday noon. 
E. G. Whitaker, of the Queen, presided 
and appointed John M. Thomas, resident 
secretary of the Fidelity-Phenix, chair- 
man for the next meeting, July 2. Vari- 


ous subjects, particularly the theft situa- 
tions in Detroit and Chicago, the new 
theft premiums in those cities and the 
eollision insurance situation were dis- 
cussed. The organization will continue 
informal with the chairman each time 
appointing someone for chairman of the 
next meeting. 





All Collecting Penalty 


It is reported that outside companies, 
as well as conference members, are col- 
lecting the $15 penalty premium on theft 
insurance in Chicago and Detroit, where 
cars listing at $2,000 or less are not 
equipped with locks approved by the Un- 
derwriters Laboratories. In Detroit the 





local agents have formed an automobile 
board and will cooperate with the west- 
ern conference in the maintenance of 
good practices. A similar local organiza- 
tion is being formed at Philadelphia, and 
it is likely that other cities will soon 
have clubs or associations of automobile 
writing agencies. 


Parham, Going & Campbell have been 
appointed attorneys in fact for the Re- 
ciprocal Insurance Bureau, formerly 
managed by Walter T. Campbell of St. 
Louis. It has been licensed in Illinois 
and the underwriting headquarters are 
now in Chicago with James W. Going 
in charge. 








DIRECTORY OF INDEPENDENT ADIUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well's Building, Quincy GEORGE C. GILL, Mgr. 


IOWA 





ILL., WIS., IND. 
C.H. TAYLOR 
829 Insurance Exchange, Chicago 


Phone Wabash 254! 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 





KANSAS 
THE WARREN ADJUSTMENT 


BUR U 
ADJUSTERS of FIRE, TORNADO, HAIL, 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas, 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
» FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON . : KANSAS 
MICHIGAN 


FREDK. M. CHAMPLIN 


629 Michigan Trust Building Grand Rapids, Mich 
Adjuster of Fire Losses 











ILLINOIS 


THOMAS A. PETTIGREW 
' Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 





ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, Il. 
Western Union or Long Dist. Phone (Office 147, Res. 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 
and Dwellings. 
Springfield. Illinois 


618 W. Jefferson 





ILLINOIS AND EASTERN IOWA 

WESTERN nas ADJUSTMENT 

H.P. Amold 2 one R eae lA. Bartlett 
Fire and Automobile Losses. 





IND. ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 








MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
503 Bee Bldg. Phone Red 5848 Omaha 


N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N. D, 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


WESTERN FIELD 


INSURANCE ADJUSTMENT CoO. 
. W. Crossan . W. Shirley H. G. Fowles 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, K: i 


. Kansas City, Mo. 
WISCONSIN AND MICHIGAN 
Fire ened "5 Wisconsin and No. Michigas 











Oshkosh, Wi i 
Local and Long Distance Telephone 3% 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
January 1, 1915........ 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178,606.00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 





Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 





THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 


Newark Fire Insurance Company 


Newark, N. J 
107 Years of Successful and os Operation 


Writes Fire, Marine, Tornado, 
Automobile (Full Coverage), Rent and 
‘Use and Occupancy Insurance 


Licensed to do business ~ practically all States in the 

















Union and British Columbia 














NEBRASKA NATIONAL INSURANCE COMPANY, Lincoln, Nebr. 


The only Fire Insurance Company in Nebraska that bought senses of Liberty 
Government Bonds. 

Insures all classes of town and farm property, including Automobiles, Threshing 
Machinery and Hail Insurance on Growing Crops at the lowest rates, and return the 
profits to the policyholders. 

Established 1899. 20th year. Over one-half million e. ZIMM paid policyholders. 


E. D. BEACH, President. MER, Secretary. 














INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


D..oe. e , e 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
ent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ies from agents desiring to represent us. 


RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE = -msvnance uxosawarrsr 


CATASTROPHE HAZARD 11 SO. LA SALLE ST. 
pent th LINES) CHICAGO 














GEORGE E. FEENEY, President L. S. MacENANEY, Managing Underwriter 
EDWARD T. LYONS, "Secretary- Treasurer A. M. WAGNER, Supt. of Agencies 


The Columbian Jnsurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Assets . ee 
Surplus to Policyholders ‘ 








Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIAFIRE: ORIENT 


INSURANCE COMPANY INSURANCE 
OF MILWAUKEE, WIS. COMPA in Y 


Total Assets, Jan. 1, 1918. ..$3,115,504.64 OF HARTFORD, CONN. 


Capital Stock .............. 750,000.00 


A.G. McILWAINE, Jr. ~- - Presid 
Reine BAVA, OL NAI 1,664,365.49 rsa Pg sie esident 
1,106,374.34 











Surplus to Policyholders. 


eerie 


CHARLES E. DOX, Manager 








Writing . WESTERN DEPARTMENT 

Fire Tornado | 39 S. La Salle St., Chicago, III. 
Sprinkler Leakage — 

Rents Use and Occupancy |S4MB.STOY, - - - - Manager 


SAN FRANCISCO 


PITTSBURG UNDERWRITERS 
GEO. R. DAVIES, Manager Commonwealth Bidg., Pittebusg, Pa, 


Fire Insurance Co. Humboldt Fire Insurance Ce 
Nettonal- Gen Feaaitin Sasastase Gs, Teutonia Fire Insusance Ce. 
Combined Capital, $1,700,000 ‘Assets, $8,989 6017 Surplus to Pelicyhelders, 3,645,418 


Volbrecht, Columbus, Ohio, cise Agent for Ohi 
Eliel & Loeb Cue Indianapolis, Ind., General Agents for Illinois and Indiana 
New Agents Solicited. goals, Ind. General Agents for Hints and Indiana 9 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, ene 
ASSETS - 2 
SURPLUS TO POLICYHOLDERS - - - 


$1,643,174.45 
1,235,860.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, omg > California, 
Kansas 


Tennessee and 
A Reliable, Progressive Agency Company Representatives solicited 

















C. A. PALMER, President 


C. O. DAVIS, Vice-Pres. 
S. D. ANDRUS, V.-Pres. & Man’g Urderwriter 


W. A. ELDRIDGE, Secy. 
F. H. ALDRICH, Counsel H. R. VERNOR, Asst. Secy. 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


DETROIT, MICHIGAN (Organized 1913) 
Capital fully’ paid $259,150.00 Assets $591,109.81 
Surplus to policy holders $310,064.33 


406-412 DIME BANK BUILDING 








Detroit National Fire Fnsurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, peetias » strongly backed western company, $d 
Yo 
Minneso 





sive, yet operating along sound Licensed in New York, New ~S 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 


Vieeinia, ta 














fMlerchants National 
Five Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1917 


Total Assets, $1,154,721 Capital, $400,000 
Net Surplus, $229,915 

C. T. JAFFRAY epee 

Biaraictn o's 615 clbleleiein'o Si Sais io S@ Weis ound Senin tana ed President 
JORN UB. _GRIBEIN., «0. os000 0000 pcewcsadieosc Vice-President and Manager 
BG os CNM ooo g OL SC oh whciawad ociobeicaetaute clcaeeeues Vice-President 
| RPE EGS TERING EG PAM RAIL Vice-President 
Me gee MCPA AG LINGD 5.0.0 ck cicccccebeca Treasurer and Assistant Secretary 
H. J. PURI cis y6cahs Wiel aabycGie tcseubeuesernade ce Assistant Secretary 
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Wants Good Men 
AND 
Will Pay Them Well 








ILLINOIS LIFE INSURANCE COMPANY 


CHICAGO 


JAMES W. STEVENS, President” 


GREATEST 
ILLINOIS 
COMPANY 
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ANSWERS QUESTIONS 
ON WAR PROTECTION 


Secretary McAdoo Issues Pam- 
phlet Explaining Benefits Un- 
der War Risk Insurance 


PROMPT ACTION IS URGED 


Department Bulletin Calls Attention to 
Necessity of Application for 
Coverage 


Secretary of the Treasury McAdoo 
has issued a new bulletin on govern- 
ment insurance for soldiers and sailors. 
The pamphlet is designed to explain as 
clearly and briefly as possible some of 
the essential facts that should be 
known by the men and women who are 
applying for war insurance. Prompt 
action in applying for insurance is 
urged by Secretary McAdoo and it is 
pointed out that delay is dangerous. 
_The pamphlet urges every one en- 
titled to government protection to 
apply for full amount, $10,000, and to 
do it immediately. Up to the present 
time the average amount applied for is 
upwards of $8,200. The questions and 





answers in full are as follows: 
What Government Insurance Is 


LL @ 
offered? 

A. By the United States government, 
as authorized in an act of Congress for 
that purpose approved Oct. 6, 1917. 

2. Q. What security is back of this 
contract of insurance? 

A. The United States government. 

3. Q. Is it the only protection fur- 
nished by the government to its soldiers 
and sailors? 

A. No. The government has provided, 
in addition, compensation for death or 
— or disease suffered in line of 
duty. 

4. Q. The insurance, then is in addi- 
tion to compensation? 

A. Yes; and they are .entirely inde- 
pendent of each other. 

5. Q. Does insurance interfere with 
service or retirement pay? 

A. No; the right to insurance is inde- 
pendent of the right to service or re- 
tirement pay. 

6. Q. Am I compelled to take insur- 
ance? 

A. No; you may take it or not, as you 
see fit. The government recommends it 
hut does not compel you to take it. 


By whom is this insurance 


Insured—Beneficiaries 
7. Q. Who can be insured? 
A. When engaged in active service 
(CONTINUED ON PAGE 14) 
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Northern Assurance Company 


Detroit, Mich. 
CLARENCE L. AYRES, President 


This company has had a steady and consistent 
growth since it started. It has not been a plunger. It 
has not sought to cover the earth. It has paid its way 
as it traveled along. 


Agents these days want life insurance stability. 
They want to represent a company that carries no in- 
terrogation point after its name. 


The Northern Assurance was conceived in the right 
spirit and has been maintained as an institution ex- 
pressing the best in life insurance. 


It has nothing to conceal. It speaks for itself. It 
has some excellent territory for men who achieve and 
who have pride in the company they represent. 


Turn the searchlight on the Northern Assurance 
and you will find everything sound. 


Fine openings in Ohio, Michigan and Pennsylvania. 
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LIFE INSURANCE SECTION 


CONCENTRATION IDEAS 
FOR JUNE CANVASSING 


Superintendent of Agents L. S. 
Lindsay of the New York 
Life Gives Points 


os — 


PEOPLE WORTH PURSUING 


Groups of Prospects That Could Be In- 
terested in Life Insurance at 
Present Time 


Superintendent of Agents L. S. Lind- 
say of the New York Life gives four 
points worth remembering and concen- 
trating on in June. He says: 

First. The new federal estate tax is 
worth looking into as a means of open- 
ing the door to new prospects. The 
man who will leave an estate certainly 
wants to know what his government 
tax may amount to. It should be very 
easy to point out to him the need of life 
insurance to protect his estate and fam- 
ily from loss on account of the new 
imposts, federal and state. 

The man who has nothing to leave is 
desperately in need of life insurance. 
Either way the little card gives an ex- 
cellent new avenue of approach. 

To both classes of people, those who 
haven’t estates and those who have, 
hammer home the thought that life in- 
surance is the only way of leaving to a 
named beneficiary, like a wife or child, 
a_certain and specified amount from 
which nothing can be deducted and 
which is paid direct to the beneficiary in 
cash the moment satisfactory proofs of 
death are furnished. What other in- 
vestment is like it? None. 


Using the Government Idea 


Second. The government has en- 
dorsed life insurance by offering a 
means through which the army and 
navy can insure at a very moderate cost 
for the benefit of their dependent ones. 
This gives you a splendid opportunity 
to approach the fathers and older broth- 
ers of those in the service. For in- 
stance, you can say to a father who is 
protected by the war insurance his boy 
is carrying—“Oughtn’t you to be as 
generous to the boy as he is to you? 
Oughtn’t you to carry at least as much 
as he, to enable him to get started in 
life should he come back, not in the 
best of health perhaps, and find you 
gone, and be in sore need of the help 
that money alone can give him?” 

Many fathers will be glad to carry 
a little additional insurance in favor of 
the boy who has gone to the front. 
Amplify the thought. 


Women Are Good Prospects 


Third. Have you realized the tre- 
mendous strides that women have made 
in all vocations since this war started? 
Many cashiers and bonded clerks in 
this company have been replaced by 
women. They are making good, as 
women are in other lines—simply in- 
stances of what is taking place in all 

(CONTINUED ON PAGE 14) 
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PAN-AMERICAN LIFE INSURANCE 
COMPAN 


NEW ORLEANS 
LOUISIANA 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


Insurance in Force (over) $40,000,000.00 


Total Resources 


pable of handling 


(over) 5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers ca 


grade men. A rare opportunity to ambitious men to establish themselv 
Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


d inspiring an agency organization of high 
es in an independent and permanently profitable scene. 


Whitney Central Bank Building, New Orleans, Louisiana 








UNION CENTRAL RALLY 





GAYLORD DAVIDSON’S MEN IN 
Statistician H. S. Standish of the IIli- 
-nois State Agency Gave Main 
Talk at Meeting 





LJ 

Gaylord Davidson, of Springfield, IIl., 
agency director of the Union Central 
Life, held a meeting in Springfield the 
other day attended by a number of 
leading Union Central men in that sec- 
tion. H. S. Standish of Chicago, sta- 
tistician of the Illinois state agency 
under Manager Edward A. Ferguson, 
was present and gave a talk. Managers 
from the various districts who were 
present were as follows: | 

Harry J. Holtman, district manager 
at Peoria; M. Penwell, district manager 
at Decatur; Dr. J. L. Sanders, of the 
Bloomington district; I. H. Baker, dis- 
trict manager at Dwight; Fred D. Cox, 
in charge of the Brown county agency 
at Mt. Sterling; C. C. Weber, district 
supervisor at Litchfield; W. S. Bu- 
chanan, district manager at Urbana; 
C. A. Stetson, field representative at 
White Hall; Carl .E. Helmle, district 
supervisor for Springfield; Charles i fi 
Peterson, Jr., special representative at 
Springfield; Eugene R. Clemmons, Ash- 
land. 


Importance of Life Insurance 


Dinner was served at the Illinois 
Country Club and Mr. Davidson pre- 
sided. He stated that life insurance 1s 
closely related today with the work of 
vital interest in this country. He said 
that all life men were urgimg enlisted 
men to take advantage of the govern- 
ment insurance plan. He said that the 
fact that the government has set its 
seal of approval on the old line system 
of life insurance has given it a mighty 
impetus in this country. 


Mr. Standish’s Remarks 


Mr. Standish in the course of his re- 
mark spoke in part as follows: — 

“President Wilson has said in his in- 
imitable style that men will not be 
lacking in numbers sufficient to win the 
war. Any man under 60 is likely to be 
called to do the thing he can do best 
for his government. While the man of 
family is away from home his family 
needs protection. People know this. 
lt is up to you to see them and show 
them how life insurance solves some of 
the problems. of life. 

“Remind the family man that his 
widow would have a hard time making 
both ends meet in these strenuous 
times. He will agree with you. Re- 
mind him also that these speedy times 
wear men out. ‘Rhere are a thousand 
arguments for taking life insurance 
without delay. Only see the people and 
they will get your message. You have 
a duty to the widows and orphans of 
the men who do not survive the strain 





STATE NOW ORGANIZED 


ILLINOIS FORMS ASSOCIATION 





Delegates Meet at Peoria and Elect A. 
H. Kahler as First President of 
the Body 





PEORIA, ILL. June 3—The Illi- 
nois State Association of Life Under- 
writers was organized at a meeting in 
Peoria last week, when representatives 
of the various local associations met at 
the call of A. H. Kahler, president of 
the Peoria association, who is manager 
of the Indianapolis Life. Mr. Kahler 
was elected president. D. H. Learned 
of Bloomington was made first vice- 
president; Harvey Solenberger of 
Springfield, second vice-president; H. 
N. Hansen, of Decatur, secretary; 
Maurice Schunich, of Galesburg, treas- 
urer; J. H. Miles, of Chicago, chairman 
of executive committee. The other 
members of the executive committee 
are S. C. Rosenberg, Peoria; M. C. 
Nelson, Decatur; J. W. Morgan, Gales- 
burg; W. M. Deck, Bloomington; D. I. 
German, Springfield; Edgar C. Fowler, 
Chicago; J. H. Nattrass, Rockford. 

The object of the new organization 
which was decided upon at the meeting 
yesterday is as follows: “To advance 
the cause of the life underwriters, to 
elevate the standard of salesmanship, 
to promote goodfellowship, and to bet- 
ter the membership and protect the 
rights of the insurance business.” 

Mr. Kahler was selected to draft the 
constitution of the association and sub- 
mit it to the October meeting. 








No Connection With Midland Mutual 


In a recent issue it was stated that 
S. A. Court set in motion the Midland 
Mutual Life of Columbus, Ohio. This 
was a mistake, as Mr. Court never had 
any connection with the Midland dur- 
ing its organization stage or thereafter. 
No prometion expense was incurred in 
organizing the Midland Mutual and no 
commissions were paid for the sale of 
stock. 


Delays Opening Agencies 


The Western & Southern of Cincin- 
nati has entered Illinois and Missouri, 
but owing to the scarcity of men will 
not develop the territory immediately. 
Perhaps in a month or so a district will 
be organized at St. Louis. The com- 
pany intends eventually to develop 
these two states and as soon as con- 
ditions warrant districts will be started 
at various points, 





German Mutual Life of St. Louis 


Name to be changed as soon as formalities can be complied with) 


( 
A Purely Mutual Company with an Honorable Record of 60 Years 
Assets over One and a Quarter Million. Has some good general agency territory still open in the 
State of Missouri. As Strong as the Strongest. As Good as the Best. 
FREDERICK H. KREISMANN, Prest. EDWIN J. MEYER, Sec.andTreas. A.L. AMBLER, Supt. of Agencies 











HE ACID TEST Capable Agents Wanted 

for Strength 

Liberality places high on the list. 
rviceand ——— —$—<$—$— 

Low Cost 





J.C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











WANTED-—Manager for Southern Michigan 


Splendid opportunity open for some man of character and energy who has 
demonstrated his ability to write life insurance and has the personality 
and force to make a successful organizer. 





Good First Year Commissions 
Splendid Renewal Commissions 
Liberal Cash Allowance 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
SAINT PAUL - - - MINNESOTA 











A BUSINESS BUILDING POLICY— 


‘THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. §Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 














The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


W. H. EASTMAN 


JOHN H. EDWARDS 
Secretary 


President 

















of the next two or three years.. Speed 
up. See the people. They need you.” 

Mr. Davidson is doing great work for 
the Union Central. He is a trained 
field leader and has the respect of all 
his men. 








agents, m: examiners, 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND:ACCIDENT SERVICE 
ORGANIZED 1913 
A etna corviee in the far tre ot insurance subjects. We make 


reports on insurance applicants 


F for mortgage loans, algo death claim reports and claim investigations 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 

Central Off: 


ice INDIANAPOLIS, IND. 























OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 
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DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 

TOTAL DISABILITY—SICKNESS OR ACCIDENT— 

_ PAYS INSURED INCOME DURING DISABILITY 

{ PREMIUM PAYMENTS WAIVED DURING DISABILITY 
AT DEATH—FACE OF POLICY, WITHOUT DEDUCTION 

FOR DISABILITY PAYMENTS, PAID WITHIN 24 HOURS 

OF RECEIPT OF PROOF OF DEATH 


Our Policy Features 


\ 


WRITE US TODAY—We have territory open and best commissions 











Reserve Loan Life nc, Company 






LIFE 
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W. W. LANE, Secretary 





LIVE MEN CAN DOUBLE 


' Monthly Pension Bonds 
Under Our eel Contract 


THEIR INCOME SELLING OUR 


- THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 











PAYMENTS FOR ALIENS 


REGULATIONS ARE LAID DOWN 





Enemy Property Custodian and Com- 
panies Agree on Handling of Life 
and Annuity Claims 





NEW YORK, June 5.—The question 
of settlements under life insurance and 
annuity contracts, in which alien ene- 
mies or allies of enemies are or may 
be interested, under section 7 of the 
trading with the enemy act, has been 
reported upon to the alien property cus- 
todian by a special committee of life in- 
surance company officials, consisting of 
William Carrell Diamond, Leroy A. 
Lincoln, James H. McIntosh, Jay Ten 
Eyck and Frederick L. Allen. As a 
result an understanding has been ar- 
rived at between the committee and a 
representative legal staff of the alien 
property custodian. The following 
regulations have been agreed upon and 
are to be observed by life companies in 
reporting and paying funds or policy 
proceeds to the custodian. 


Foreign Branches 


1. Where a company having April 6, 
1917, a branch in enemy country or coun- 
try ally to enemy country, has reason to 
believe moneys may be presently payable 
under terms of any of its outstanding 
policies or contracts to or for the benefit 
of enemy or ally of enemy, it shall take 
immediate steps through such branch or 
otherwise to ascertain if any to whom 
and for whose benefit such moneys are 
payable, and if enemies or allies of ene- 
mies have an interest therein, shall re- 
port to alien property custodian, except 
that no reports need be made of moneys 
due under policies or contracts issued 
and payable through branches located in 
enemy countries, 


Must Make Investigation 


2. Where company having no branch 


in enemy country or countries, or allies 
of enemy countries, has reason to be- 
lieve moneys may be payable under 
terms of outstanding policies or con- 
tracts to or for the benefit of enemy or 
ally of enemy, it sHall forthwith report 
to the custodian and immediately make 
an investigation to ascertain if any’ to 
whom or for whose benefit such moneys 
are payable and communicate the extent 
and result of such investigation to cus- 
todian. 
Proofs and Presumptions 


3. Where payments under policies or 
other contracts are conditioned upon 
death, the strict policy requirement in 
relation to proofs of death are not to be 
insisted upon, but reasonably certain: evi- 





dence of death shall be regarded as com- 
pliance therewith. In no case, however, 
shall a mere presumption of death be 
made a basis of demand by custodian for 
payment. 

4. Where payments under policies or 
other contracts are conditioned upon one 
or more persons being alive on certain 
date reasonably certain evidence of such 
fact shall justify demand by and pay- 
ment to custodian. In no case of this 
class shall mere presumption of continu- 
ance of life be made basis demand for 
payment. 


Surrender of Policies 


5. Where physical surrender of orig- 
inal policy is by the terms of the contract 
of insurance made a condition precedent 
to payment and where it is impossible 
by reason of same being in enemy or 
ally of enemy occupied territory to ob- 
tain possession of such policy, failure to 
surrender same shall not be ground for 
refusal to account for or pay enemy 
funds to custodian. 

6. In case of matured endowment 
policies, or policies which have matured 
by reason of death, demand for payment 
by custodian shall be deemed formal 
claim under the policy. 

7. The last known residence shall be 
presumed to be the residence of the bene- 
ficiary under policies or annuity con- 
tracts, unless or until the contrary fact 
is shown by reasonably certain direct 
evidence; but such presumed residence 
shall not be taken as a presumption of 
continued life. 

8. Nothing in the foregoing para- 
graphs shall prejudice the right of the 
custodian hereafter to require of compa- 
nies information or reports with respect 
to specific cases or any policies or con- 
tracts where such information or re- 
ports may be by him deemed advisable or 
necessary in performance of his duties. 


Coulter Is Made Deputy 


Stuart A. Coulter has been appointed 
chief deputy in the Indiana insurance 
department, to succeed George Edgar 
Turner, recently resigned to become 
general counsel for the National Coun- 
cil of Insurance Federations. Mr. 
Coulter is an Indianapolis attorney, 
who had been for the last two or three 
years deputy prosecutor in the criminal 
court. With Miles Schaeffer, actuary, 
Mr. Coulter will manage the insurance 
department for the auditor of state. 


William E. Field, cashier in the Boston 
office of the Prudential, will sail for 
France at once as Boston’s representa- 
tive in the unit of fifteen men chosen by 
Henry P. Davidson, chairman of the 
American Red Cross, for special work 
among the American troops at the front. 
The unit will be under the leadership of 
Foster Rockwell, the former Yale foot- 
ball star. 


“I am surprised,” said the agent to his 
new typewriter girl, “to find so many 
misspelled words in this policy form.” 
“It would be more optimistic in you and 
more encouraging to me,” she replied, “if 
you mentioned the many words of ac- 
curate orthography, rather than the few 
slightly otherwise.” 











necessary. 








WANTED—In home office, man as agency secretary and to 
assist in handling the field force. Must be competent to handle 
agents’ reports and correspondence, and assist in the field if 
One who has had experience as a personal producer 
preferred. State salary desired. 
68-E, care The National Underwriter. 


Replies confidential. Address 




















Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 
A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 


Want Producing Agents for Ohio Territory 
Opportunity for Advancement 











On Agency Matters Address E. W. GAGE, Secretary 
of Worcester, Mass. 


State Mutual Life Assurance Co. of Worcester, Mass. 


SEVENTY-FOUR YEARS of sterling merit has made steadfast friends of 
policyholders and agents. 


Our motto is SERVICE to policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 

















Conservative Life Insurance Company 
> of America 


(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A.S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 


INCORPORATED UNDER 
a THe COMPULSORY DEPOSIT 
LAWS OF THE STATF 
OF INDIANA 














Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial agen 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, Ill. | 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE" 
GEN. GEO, M. MOULTON, President J. L. MITCHELL, General Agency Manager 

















The big and broad circulation of THE j 
NATIONAL UNDERWRITER means that help 
wanted ads in it get results. 


BEST LIFE ~ — PAPER 
e 
THE NATIONAL UNDERWRITER 
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GOES TO WASHINGTON 


BRIEF ON INCOME TAX LAW 





Horner Lays Danger of Present Situa- 
tion Before Collector of Internal 
Revenue 





Warren M. Horner, manager of the 
Provident Life & Trust for Minnesota 
and the two Dakotas, last week pre- 
sented to Dan A. Roper, commissioner 
of internal revenue at Washington, D. 
C., a brief on the inequities and funda- 
mental faults of income tax law provi- 
sions and rulings affecting life insur- 
ance. He read this in person to the 
commissioner and believes that his 
work will bear fruit in a changed atti- 
tude when the time arrives for altering 
this measure in accord with the sugges- 
tion from President Wilson that pres- 
ent tax legislation must be corrected by 
the present Congress. 

Won't Yield Big Revenue 

One of the strongest points made by 
Mr. Horner is that the present method 
of taxing will not yield the revenues de- 
sired as they place the burdens on pay- 
ments that will not in the natural 
course of events become heavy for 
many years and will, unless the present 
is amended, never be made. Mr. Hor- 
ner hints that the law in its present 
form will not only discourage the fu- 
ture writing of business life insurance, 
but result in the lapsation of much that 
is now in force. Under such circum- 
stances the source which the law-mak- 
ers propose to tap by one provision of 
the law as it now stands would be 
dried up. 

Profiteers Will Be Taxed 


Mr. Horner argues that no payment 
to a beneficiary of any kind under a 
life insurance policy is income. He 
holds to the fundamental point that 
“proceeds” of life insurance policies are 
replacement values, that they are in- 
demnity for loss and should not be 
taxed. If the recipient of such proceeds 
under business insurance uses them for 
any other purpose they will, as they 
should, be taxed under other provisions 
of the law. Where a business concern 
uses the proceeds of a life insurance 
policy to cut a melon such proceeds 
will go to stockholders and they indi- 
vidually will pay the tax. 

Admits Former Abuses 

Mr. Horner points out that former in- 
come tax laws have caused some abuses 
by life insurance men, but asserts that 
these were indulged in by only a few 
and not by the better class of repre- 
sentatives. He refers specifically to the 
action of some agents last year in pro- 
posing high-priced forms of policies for 
business indemnity so that corporations 
could avoid payment of taxes, as amounts 
paid for premiums were then exempt. He 
Says no premiums should be exempt, but 
that all proceeds should be. 

Agents who have followed patriotic and 
legitimate paths, business corporations 
who have not attempted to make life 
insurance a highway of tax dodging and 
the great mass of policyholders gener- 
ally who have made their insurance pay- 
able to their estates instead of personal 
beneficiaries should not, Mr. Horner ar- 
gues, be made to suffer for the unpa- 
triotic and selfish actions of the few. 


Group Insurance Affected 


On the subject of group insurance Mr. 
Horner says: 

“Welfare insurance in recent years has 
loomed large on the business horizon as 
a practical means of ameliorating the 
conditions of the wage earner and his 
family. In many instances where mil- 
lions of insurance are involved, an effi- 
cient carrying out of the plan requires 
that the policies be payable to the cor- 
poration for distribution or payment of 
proceeds, according to conditions sur- 
rounding the family at time of death of 
the employe. 

“The present ruling stops any prac- 
tical carrying out of welfare insurance, 
which practice can be made the greatest 
boon to all. wage earners.” 


In closing, Mr. Horner says: 


income. They are, or 
they are not, profit. They are, or they 
are not, indemnity. They are, or they 
are not, capital or replacement value.” 


are, or are not, 


Upholds Nonresident Law 


DES MOINES, IA., June 4.—The su- 
preme court has sustained the ruling of 
Emory H. English, made about a year 
ago when he was insurance commis- 
sioner, denying a license to Gordon W. 
Noble, because of nonresidence. Mr. 
Noble, representing the New England 
Mutual, lived at Omaha and sought per- 
mission to transact business in this 
state for his company. The then com- 


license and suit was entered here to com- 
pel the commissioner to grant the per- 
mit. The court dismissed the agent’s 
petition and the case was appealed to 
the supreme court, which has just ren- 
dered its decision upholding the right 
of the commissioner to refuse to grant 
license to non-resident agents. 





Pushing the Prospect 
for an Answer 





Have you ever called upon a pros- 
pect for weeks—finally demanded a 
definite “yes” or “no”—closed him fairly 
easily—and then reflected upon the 
hours you'd wasted through not having 
had the nerve to “push for a close” 
long before? Thus queried a veteran 
salesman, now a salesmanager, says H. 
J. Barrett in the New York Evening 
World. 

I’ve a theory that the phenomenal 
records made by star salesmen are 
often largely due to their profiting by 
the pioneer work of the rank and file 
who lack that power to force imme- 
diate decision. All over the country 
millions of convinced prospects are 
just waiting for a man of determina- 
tion to come in and demand a definite 
answer. A good strong closer—what 
an asset he is to a sales force! 

It’s easy to get men who have a pleas- 
ing personality, an excellent approach, 
power of interesting a prospect, and 
ability to present a clear-cut exposition 
of a proposition. But when it comes to 
closing, to getting the signature on the 
dotted line—that’s another story. 

It’s a great mistake to assume that 
several calls are required to close a 
prospect. I'll admit that in some cases 
they are. But it’s my firm conviction 
that the vast majority of sales made on 
the third or fourth call could just as 
well have been closed on the first. A 
man whose record indicates that he is 
the ablest life insurance salesman in 
the United States has asserted that 
practically all his sales are made on 
the initial visit. Almost never does he 
call twice on the same prospect. 

What is needed is a different mental 
attitude on the part of the salesman. 
If you visualize your call as a mere 
preliminary move, that’s all it will be. 
But if you open your interview with 
the dogged resolution to close that sale 
right there on the spot, to fight it out 
on that line if it takes all day—then 
there’s a mighty good chance that you'll 
score a knockout in the first round. 
I’ve developed many mediocre men in- 
to stars, and that was the principle up- 
on which IJ based my training. 








missioner refused to issue the necessary | 
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MERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 























The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets ...........ccccccccccccccccc cee eD Zyl 3901790 
Insurance in Force.............. eacaese Pere ree 24.398,839.00 
Surplus to Policyholders.......... 376,482.48 


? , New Continuous Monthly Income Policies | ‘ ‘ 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 

















A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the sum of all its Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
CREASED TO FULL 3% RESERVE 














“The proceeds of a life insurance policy 





Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVIGE TO ALL WITH WHOM WE HAVE RELATIONS 

Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 

WE PAY OUR AGENTS WELL WHO DESERVE WELL 


For Territory and Agency Contracts Address C. DY RENICK, President 


INDIANAPOLIS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 











THE COLUMBIAN 


NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Agents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
—s directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
























WE WANT MEN 


to represent us as district agents in 
choice territory in Washington, Mon- 
tana, Idaho, Oregon, California, Illinois, 
Pennsylvania and North Dakota. 


If you are the man we want—and 
you are best able to judge — write us 
today. Tell us about yourself. Cor- 
respondence confidential. 


NEW WORLD LIFE 


HOME OFFICE—SPOKANE 















































ASSOCIATION NEWS 


RADICAL CHANGE IS PROPOSED 





Would Limit Voting Power to Mem- 
bers Who Are Certified to Have 
Paid for $100,000 During Year 





Peace and harmony on every action 
marked the June meeting of the Chi- 
cago Association of Life Underwriters 
Tuesday night. The differences which 
had developed during the last few 
months over the code of ethics were 
smoothed out before the meeting and 
when an amendment to the by- laws, 
providing for the expulsion of mem- 
bers for violation of the constitution 
and by-law provisions, was called up it 
carried without a hitch. 

The new by-law provides that writ- 
ten charges must be presented to the 
executive committee, which shall notify 
the accused member. Thirty days 
thereafter a hearing shall be held, the 
accused living the privilege of being 
present to defend himself, and the find- 
ings of the. committee, at least ten 
members being present at the hearing, 
shall be referred to the association for 
its action by a two-thirds vote of the 
membership in good standing. 


Qualification for Membership 


The executive committee presented 
for discussion a membership qualifica- 
tion plank and asked that the matter 
be referred to the National association 
for consideration at the annual meeting 
in September. The suggestion for lim- 
iting the membership is the most rad- 
ical ‘that has been presented to an associa- 
tion. It proposes limiting the voting power 
to agents who have paid for during the 
previous year at least $100,000 of busi- 
ness. Those responsible for the pro- 
posal suggested that it will place the 
direction of association affairs directly 
in the hands of the men who are do- 
ing things and take them out of the 
hands of the fellow who is a mere 
hanger on in life insurance. 

The plank, as presented at the meet- 
ings, and which had the umanimous en- 
dorsement of the executive committee, 
follows: 


Approved by Executive Committee 


Whereas, it is the purpose of the Life 
Underwriters Association to elevate the 
business and ethical standards of life in- 
surance; and whereas, this can best be 
done by limiting the active membership in 
the association to those men who are de- 
voting their entire time, talents and ener- 
gies to the business of life insurance and 
who have at heart the best interests of 
the profession; 

Therefore, be it resolved, that the be- 
ginning of the year, or within 30 days 
thereafter, each member of the associa- 
tion shall file with the secretary of the 





association a certificate signed by the 
proper officials of the life insurance com- 
pany of which he is an agent or by the 
general agent of such company under 
whom he is employed, certifying to the 
fact that he has produced and paid for 
during the preceding calendar year not 
less than $100,000 of insurance; provided, 
that if any member of the association 
shall fail to file such certificate, as above 
(except as hereinafter set forth) his mem- 
bership in the association shall, ipso facto, 
be terminated; but provided further that 
should the said member furnish a certifi- 
cate, as above, to the effect that he has 
produced and paid for during the said cal- 
endar year not less than $50,000 as above, 
then his said membership shall not be 
terminated except that he shall not have 
the privilege of voting at the meetings of 
said association. If at the beginning of 
the said calendar year a member has be- 
longed to the association less than a cal- 
endar year, then, in order to qualify for 
membership as above set forth, he shall 
only be required to have produced business 
for the time he was a member at the rate 
of $100,000 or $50,600, as the case may be. 

Any general agent, agency manager, or 
official of any life insurance company who 
fails to qualify by producing personally 
the volume of business as above provided, 
may continue as a member upon his fur- 
nishing to the secretary of the associa- 
tion a certificate from the proper officials 
of the company, certifying that the gen- 
eral agency, in the case of a general agent, 
or the life insurance company in the case 
of an official, has produced in the 12 
months preceding the date of such certifi- 
cate not less than $500,000 of insurance 
as above. 


Speaker of the Evening 


Lucius Teter, president of the Chi- 
cago Chamber of Commerce, was the 
special speaker of the evening. Mr. 
Teter, who is a banker, gave it as his 
opinion that savings accounts and life 
insurance should not be considered 
competitors, as neither one fulfilled the 
functions of the other and stated that 
he believed it would be found that the 
person who had one would have the 
other, and the one who did not have 
one would likely not have the other. 
He gave the banker’s view of life insur- 
ance in granting credit and the protec- 
tion he believed it to be to not only 
business, but every home. 


HAS MEETING FOR THE PUBLIC 





Canadian Association Advertises Edu- 
cational Night and Draws Packed 
House 





LONDON, CANADA, June 3.—Pres- 
ident Parkinson of the Life Underwrit- 
ers Association of Jondon, conceived 
and carried out an idea which is prov- 
ing of great benefit to life men here. 
An “educational night” was arranged, 
and through the assistance of the news- 
papers a crowded house at the Y. M. 
C. A. Auditorium greeted Charles War- 
ren Pickell of Detroit, who was ob- 
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Insurance to Cover 
Inheritance Taxes 


Is opening new fields | 
to Provident | 
Agents 


Men are insuring not only | 
to protect their families, 
and to protect their busi- 
ness, but also to protect | 
their estates. | 








Write for information. 


THE PROVIDENT 
Life and Trust Company — 


of Philadelphia, Pa. 


Founded 1865 

















15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
po of the Fidelity “Income for 
This Direct Lead Service 
helped to make 1917 the best year 
in Fidelity’s history. 

Agency openings for the right 
‘men. Write to day— 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
over $142,000,000 President 

















HEAD OFFICE - - 


Authorized Capital - $1, = 
Subscribed Capital - 


The revenue totalled $505,000. 








The Australian Provincial Assurance 
Association, Ltd. 


(Established 1912) 


77 King Street, Sydney 


(Offices lately occupied by the Commonwealth Bank of Australia) 
BRANCHES : Victoria, Queensland, South Australia, Western Australia, Tasmania, New Zealand 


The Association has completed in the Ordinary Department New Business 
for the past five years totalling $14,431,535. 
The New Business for the fifth financial year exceeded $6,250,000. 


The Managing Director of this young and progressive association invites 
high-grade and ambitious field insurance men and others in the insurance pro- 
fession to communicate with him, care of Mr. John L. McNab, Attorney-at-Law, 
Suite 409 Nevada Bank Building, 14 Montgomery Street, San Francisco. 


SELBY P. WOOD, Managing Director 


NEW SOUTH WALES 


Paid-up Capital - $334,000 
Government Deposits, 175,000 








“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 
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FEDERAL UNION LIFE 


-Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’”’ 

and would be pleased to send a copy to every 

Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 
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tained as the principal speaker. T. H. 
Purdom, president of the Northern Life 
Assurance, in a brief introductory talk, 
said that education in life insurance be- 
gan with the agents, but that this par- 
ticular meeting was for the purpose of 
giving the general public a better un- 
derstanding of what life insurance is 
and how it is conducted. . 

Mr. Pickell gave a brief history of 
the origin of life insurance and its de- 
velopments up to the founding of the 
Equitable of London 150 years ago, and 
from that’ up to the present time. He 
pictured the benefits of life insurance, 
not only to the individual and his fam- 
ily, but to the community at large, how 
its tendency was to close poorhouses 
and jails, build schools and churches, 
and prepare men and women for the 
better things of life. He spoke of the 
care with which the policyholders’ 
money is invested and explained the 
reason for the careful medical examin- 
ation made of each applicant for insur; 
ance. 

The London Free Press gave a whole 
page to the association meeting. It was 
written up as one of the big events, and 
Mr. Pickell’s address was given in full. 

. * *k * 

Boston—Vice-President John D. Sage, 
of the Union Central, was one of the 
principal speakers at the May luncheon. 
He expressed the belief that the govern- 
ment would not take over the life in- 
surance business after the war. He re- 
ferred especially to the government’s 
development of the rural credits system, 
and declared that while his company had 
felt a slight falling off in demand for 
loans from farmers of the middle west 
for a time last year, applications for 
loans at the present time were greater 
than the life companies of his section 
could accommodate. Roberty L. Studley, 
wool merchant, paid a high tribute to 
the salesmanship of life men. He main- 
tained that most business men were 
strongly susceptible to insurance and 
that as a rule the agent, in his eager- 
ness to get an application signed, went 
out with far less insurance than he 
could have secured. He urged them to 
stay with their prospect longer and dou- 
ble the size of the policies. Lieutenant 
William M. Buntin, formerly of the Penn 
Mutual Boston office, who has been en- 
gaged in lecturing on and placing gov- 
ernment insurance, declared only 50 
percent of the soldiers took out the in- 
surance voluntarily and fully 85 percent 
knew nothing about insurance before 
they went into the service. He thought 
life insurance would be the greatest 
business in the world after the war. 

* oo OK 

West Virginia—At the May meeting of 
this association at Wheeling, Charles W. 
Scovel of Pittsburgh, ex-president of the 
National Association, spoke on income 
insurance. 





News About Companies 











Farmers & Bankers, Wichita, Kan.— 
On May 1 this company was seven years 
old and had $20,486,000 insurance in force. 
All but $240,000 of this was on the non- 
participating plan as the company is only 
writing this kind of insurance at present. 
Vice-President James P. Sullivan gave 
all his time during March and April to 
the third Liberty loan, as he was chair- 
man of the eighth Kansas district cover- 
ing seven counties around Wichita. Dur- 
ing Mr. Sullivan’s absence from his regu- 
lar work the agents were making good 
in great style. On March 8 he was 34 
years of age and in a special effort that 
month the field men produced $1,410,275, 
this being the first million dollar month 
in the history of the company. During 
May the agents made it another million, 
producing $1,019,000, the total insurance 
in force on June 1 being upwards of 
$21,000,000. New business for the first 
five months was $4,234,075, $921,220 more 
than the similar period last year. The 
largest part of the increase is coming 
from the eight Kansas agencies, although 


Colorado, Oklahoma, Missouri and Ar- 
Kansas are showing a nice increase. 
* * 


International Life—All of the business 
of the National Life of Montana is being 
taken over by the International Life of 
St. Louis. It was announced in The Na- 
tional Underwriter some time ago that 
interests connected with the Interna- 
tional had secured control of the National 
Life, but the actual merger is just now 


¢ The company claims that it is not 


IN INDUSTRIAL FIELD 





MUST PAY PENNSYLVANIA TAX 





Attorney-General Holds Metropolitan 
Must Use the Gross Figures on 
Making Its Returns 





HARRISBURG; PA., May 31—The 
attorney-general’s office has rendered 
an opinion to the insurance department 
holding that the latter should collect 
a tax upon industrial policies issued by 
the Metropolitan. The company de- 
ducted $41,615 from the gross pre- 
miums received in Pennsylvania, this 
amount representing the sum returned 
to policyholders who paid premiums 
directly to the home office or district 
agency quarters without going through 
an agent. The Metropolitan’s policies 
provide that if payment is made in this 
way continuously for a period of a year 
and without the premiums falling in 
arrears beyond the grace period the 
company will pay to the policyholder 10 
percent of the year’s premium and 
thereafter upon further payments in the 
same way company will make at inter- 
vals fixed by it a similar ratio of allow- 
ance. 


taxable upon this amount that it de- 
ducts. The attorney-general’s depart- 
ment holds that the statute taxes gross 
premium of every character and de- 
scription. The act of 1915 permits the 
return to policyholders of the percen- 
tage of the premiums which the com- 
pany would otherwise have paid for 
the weekly collection of the premiums. 
The company received the premiums, 
held them until the end ‘of the year and 
then returned 10 percent. The attor- 
ney-general’s department says if the 
company is permitted to pay the tax 
on only 90 percent it is paying tax on 
the net and not the gross. The attor- 
ney-general’s office therefore says the 
company cannot be released of a tax on 
the 10 percent which represents the 
amount returned to policyholders who 
pay their premiums directly to the com- 
pany and not to an agent. In coming 
to this conclusion the attorney-general’s 
office says that it has not overlooked 
the recent case of Kansas ex rel, I. M. 
Brewster, attorney-general, against C. 
J. Wilson, superintendent of insurance, 
in which the supreme court of that state 
has decided otherwise. 





ACTIVITIES OF PRUDENTIAL 





Promotions to Assistant Superintenden- 
cies Are Made From Agency Ranks 
For Efficiency 





Division G of the Prudential presents 
the following item relative to promo- 
tions from agencies to assistant super- 
intendenctes: C. E. Lawson, agency in 
Lafayette, Ind., assistancy same place; 
W. G. Lehman, agency in Toledo, Ohio, 
assistancy in the home town; J. H. Wa- 
terman, agency in Toledo, assistancy in 
Cincinnati 1; and O. V. Secrest, agency 








present year the National Life had $640,- 
868 of cash assets and about $4,000,000 
insurance in force. 

The deal will not increase the capital 
stock of the International. It will give it, 
however, in the neighborhood of $80,000,- 
000 of insurance in force. 

The National Life began business in 
1911 and for four years showed a steady 
growth. From the standpoint of insur- 
ance in force, it lost a little ground in 
1915, but again made a slight gain in 
1916. It operated only in Montana and 
Idaho. 

This makes an even dozen companies 
the International has taken over since 
it began business in 1909. 


* *K 


Atlas Life, Tulsa, Okla.—Stevenson- 
Walker & Co. have sold 20,000 shares of 
stock in this company, representing $400,- 
000 in capital and surplus. T. J. Mc- 


Comb, former insurance commissioner of 
Oklahoma; is now preparing policy forms 





being completed. On the first of the 








and calculating premium rates for the 














DISTRICT AGENTS 


WANTED 


KANSAS «= NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 





Guaranteed Low Cost Policies 





Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 








Springfield Illinois 

















company. 


Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, good 
commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 
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THE RIGHT PLACE FOR THE RIGHT MAN 


The capable and energetic man or woman who repre- 
sents a company which provides an unexcelled policy at 
a low net cost is sure to succeed as a life underwriter. 
That is why our representatives everywhere are loyal, 
contented and enthusiastic. The reputation of their 
Company for prompt and efficient service gives them a 
confidence which wins the confiderce of the insuring 
public. 


Occasionally we have a General Agency Opening 
JOSEPH C. BEHAN, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
INCORPORATED 1851 
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A:FARM: MORTGAGE 


BEHIND 


EVERY: POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 

2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 


until he is a success—Every man must make good—He is our partner—His Success is 
our Success. : 


5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A——It is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11I—WE ARE DEVELOPING NEW TERRITORY and making new op- 
portunities for our agents—WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 
12—We offer to good clean men a LIFETIME CONTRACT direct with 
the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 








Pee ee ee we ae, ee 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 


PEORIA LIFEconPany 


— PEORIA ee fed 
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in Vincennes, Ind., assistancy in Lex- 
ington, Ky. 

The efforts put forth by the Colum- 
bus, Ind., and Hamilton, Ohio, staffs 
have resulted in placing them “over the 
top,” the former having obtained its 
ordinary allotment for the year the 
week of May 13, and the latter enter- 
ing the “Hall of Fame” in industrial 
for week of May 27. 

F. W. Buck of Detroit 1 is one of 
the best all-round agents; all phases 
of the work receive his careful atten- 
tion. This year he has made a fine rec- 
ord in industrial increase, and his pro- 
duction of ordinary has been very good. 
In addition to this his arrears, on a 
large debit, are but 5 percent and the 
advance payments 398. 


May 13 marked the completion of 20 
years of continuous Prudential service by 
Superintendent Jeremiah F. Sullivan of 
the Glens Falls, N. Y., district. The staff 
engaged in special activity, both indus- 
trial and ordinary during the week and 
May 18 gathered at the Rockwell House, 
where they were tendered a dinner by 
Mr. Sullivan. 

The promotion of Albert N. Dahlloff 
from an agency to an assistancy in the 
West Hoboken district is announced. 
This advancement dates from May 27, 
and Division A feels certain that Mr. 
Dahlloff will meet with the fullest meas- 
ure of success in his new position. 

Thomas A. Lash, of the Vandergrift, 
Pa., assistancy (Tarentum district), has 
succeeded admirably in bettering the con- 
dition of his account, as is revealed in 
the fact that for the week of May 13 the 
debit carried gross arrears of $15.95, 
with advance payments of $1,001. This 
is surely a noteworthy exhibit, and Mr. 
Lash is congratulated upon his excep- 
tionally good work. 

John P. Dazell has been promoted from 
the agency ranks of the Winona, Minn., 
organization to an assistant superinten- 
dency at Albert Lea, Minn. 

B. J. Vanlandingham of Galesburg, II1., 
has been advanced to assistant superin- 
tendent in the same district. 

Frank E. Baumgart of Peoria, IIl., is 
doing all-around good work. 

At a recent meeting of the Dover, N. J., 
assistant superintendents J. A. Stark, of 
the Morristown office, was presented with 
the gold badge and certificate, marking 
his entrance into Class B of the Pruden- 
tial Old Guard. 

On Aug. 6, 1917, Richard Mitchell 
started an agency in the Norwich, Conn., 
district and from the very beginning 
showed marked ability as an insurance 
salesman. At the present time he is lead- 
ing the entire agency force of his district 
in the matter of ordinary, and, moreover, 
ranks No. 2 in industrial increase. Doubt- 
less, Mr. Mitchell aims to finish 1918 in 
a high place in the company’s ranks. 

_ Below are the names of the ten lead- 
ing agents in ordinary net issue in Divi- 
sion N: 

A. Spitalnick, Hartford. Conn. 
Mitchell, Norwich, Conn. 

J. Perlow, Norwich, Conn. 

J. FitzGibbon, Albany, N. Y. 

C. Snyder. Kingston, N. Y. 

. L. Shea, Hartford, Conn. 

J. Travis, Waterbury, Conn. 

. Foley, Mt. Vernon, N. Y. 

9. Bracale, Dover, N. J. 

10. . S. Davis, Kingston, N. Y. 

N. Dubrow of Brooklyn 4 is credited 
with splendid progress so far this year. 
His record of production, in both indus- 
trial and ordinary, indicates that he is 
out to establish a record that will rank 
him high among the leaders. 

J. Adelman, another agent in Brooklyn 
4, is also making an enviable record. 


O90 IT OTR OS NOP 
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Ed. Wolverton, New York Life special 
agent at Omaha, Neb., has announced his 
candidacy for election as president of 
the $200,000 club. The presidency contest 
closes June 30, and up to date Mr. Wol- 
verton has written more than $1,000,000. 
He aims to get $2,000,000 by the end of 
this month. Because the president usu- 
ally wins the club’s convention for_his 
city, the local newspapers gave Mr. Wol- 
verton a splendid write-up. 


Norris H. Bokum, who has been con- 
nected with the Chicago General Agency 
of the State Mutual Life for a number 
of years, is opening an independent office 
at 1910 Harris Trust building, Chicago. 
Mr. Bokum has always brokered consid- 
erable business, and will now handle 
everything on a brokerage basis. 


NEWS ABOUT LIFE POLIHES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Waluese and all Changes 
in Policy Literature, Rate Books,. etc. 
{Supplementing Policyholders’ Digest, 
Published: Annually in May. Price, $2.56 


NEW FOREST CITY LIFE RATES 











Revises Participating and Nonpartici- 
pating Premiums as of 
June 1 





The Forest City Life has revised its 
premium rates and issued a new rate 
book effective June 1. Samples of these 
at quinquennial ages follow: 

PARTICIPATING RATES 


Life Pd. 20-P.15-P. 10-P. 20-Yr. 15-Yr. 
Ageat75 Life Life Life End. End. 
20 $17.94 $26.72 $31.93 $42.73 $48.23 $66.21 

5 16 29.04 34.66 46.37 6 






20-Yr. 6-Yr. 
Age Term Term 
20 $11.66 $10.84 
25 .32 7 


30 

35 

40 

45 

50 

55 

60 

Age at 75 Life Life Life 

20 $15.14 $22.91 27.44 36.98 

2 17.02 24.90 29.7 40.13 

30 19.45 27.30 32.62 43.90 

35 22.68 30.26 36.05 48.43 

40 27.03 33.95 40.23 53.88 

45 33.09 38.70 45.45 60.43 

50 41.78 45.01 52.09 68.43 

55 50.95 53.65 60.71 78.21 
0 64.20 65.84 72.33 90.43 


Fraud Is Charged 


The International Life of St. Louis 
about a year ago issued a group policy 
of 1,000 Italian laborers for $1,000 each 
at Chicago, these men forming an Ital- 
ian society. President Wilson states 
that claims began coming in so fast that 
the officials were suspicious. A detec- 
tive agency was employed to investi- 
gate the situation and some of the 
claims were found not valid. Some per- 
sons reported dead were found upon in- 
vestigation to have died from ailments 
with which they were afflicted when the 
policies were issued. Claims were not 
allowed in these cases. Some claims 
were filed with the statement that the 
assured died in Italy. The Interna- 
tional Life therefore cancelled the 
group contract at the close of the first 
year on the ground of apparent fraud. 


New Company Asks License 


TOPEKA, KAN., June 4.—The Man- 
hattan Mutual Life of Maniasattan, Kan., 
has applied for permission to begin 
writing life insurance. The company 
made the initial deposit of $25,000, as 
required by the statute for the organ- 
ization of life companies in the state. 
H. K. Leonard is president and actu- 
ary of the company. He was one of the 
organizers ‘of the old Home Mutual 
Life of Topeka. S. A. Bardwell, repre- 
sentative in the legislature from Man- 
hattan is one of the organizers and a 
vice-president of the new company. 


























WANTED—Competent life insurance man to take 
charge of Renewal Department in the home office. 
State reference and salary desired. 

Address in confidence, Box 67=D, care The National 


Underwriter. 
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Mutual in Principle and Practice 





Impregnable in Strength 





Enterprising, Conservative Management 





Comprehensive, Adaptable Policies 





Low Mortality Rate 





Prompt Payment of Death Claims 





Efficient Service to Policyholders 





Training and Education for Agents 





A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed 
by representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 
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Excerpts from the 


Financial Statement of December 31, 1917 
of the 


NORTHWESTERN 


National Life Insurance 
Company 


MINNEAPOLIS, MINNESOTA 


ASSETS, $6,186,694.37, increase of 17% over 1916. 


LIABILITIES, $5,602,162.72. 
fund, $548,531.65. 


APPORTIONED FOR DIVIDENDS, $263,206.57, in- 
crease 23% over 1917. 


INSURANCE IN FORCE, 
28% over 1916. 


PAID TO BENEFICIARIES and POLICYHOLDERS 
to December 31, 1917, $16,966,562,65. 


Surplus and contingent 


$54,193,728.00, increase 





A Western, Mutual, Annual Dividend, Old Line Company 





THE COMPANY for policyholders and agents 
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NORTHWEST CONGRESS PLAN 

Tue NortHwest Concress oF Lire Un- 
DERWRITERS will hold its annual meeting 
at Fargo, N. Dak., June 27-28 and de- 
serves the consideration of the life men in 
the section which it represents, mainly, 
Wisconsin, Iowa, Nebraska, South Da- 
kota, Minnesota and North Dakota. This 
organization is a replica of the NATIONAL 
ASSOCIATION OF LIFE UNDERWRITERS. Its 
meeting will be inspirational, educational 
and profitable. 

The president of the congress is ARTHUR 
F. Cotwett of Fargo, general agent of 
the Unrton CENTRAL Lire, a live wire in 
every particular, interested profoundly in 
life insurance, who is giving much time 
and attention to the preparation of the 
program. President LAwRENCE Prippy of 
the NationaL AssocrATION oF Lire UN- 
DERWRITERS will be present during the en- 
tire time of the congress. It is hoped that 
all life insurance men interested in their 
work, willing to do more business, and 
render a greater service, will attend this 
meeting. It has our most hearty endorse- 
ment. The meetings in the past have been 
well worth while. The Fargo convention 
promises to surpass anything that has 
been held. 








FIELD IS NO FACTOR 


Ir does not make much difference to 
the life agent who sets out to accomplish 
things where he is to work. The field 1s a 
minor matter. It may be in a rural com- 
munity and if this be the case he studies 
the agricultural problem, the small busi- 
ness man in his community, the life of a 
wage earner and so on. If he has the 
small city, he goés at that with the same 
inquisitive mind, getting all possible in- 
formation that he can about prospects 
there. If he is a large city worker, he 
seeks out the avenves that bring the 
largest returns 

He is elastic in his mind. He does not 
travel in a groove. It is not necessary for 
him to solicit any one class of people. 
All people are not depressed. Some men 
are always making money. He has his 
problems and difficulties, of course. They 
are never insurmountable unless he en- 
deavors to make them so in his own mind. 
He rather relishes competition and is not 
afraid of bugbears. He refuses to see 
any permanent condition in his territory 
that will thwart his aims. He is an opti- 
mist of the finest brand. He enjoys jump- 
ing the hurdles omce in a while, and 
while he is not a dare-devil he sees a 
certain fascination in tackling unknown 
seas. He has no fear, but moves along 














always with a sublime confidence in his 
power to overcome difficulties. 








NEW. PROSPECTS CREATED 


WE hear a great deal today of the re- 
moval of many prospects from the lite 
insurance field by so many young men 
entering milit.ry and nav _ service. It 
is true that some business is lost through 
this great exodus. At the same time just 
as many new pr-spects have been created 
in the way of older men who are now 
getting higher wages than they ever have 
before and who heretofore could only 
purchase industrial life insurance. Many 
agents seem to be overlooking this. im- 
portant field and not going after men 
who have had their wages increased. 

The smaller solicitors who are de- 
pending on ones, twos and threes can 
find a fertile section if they will get in 
touch with the industrial communities, 
ascertain where wages have been in- 
creased and go after these employes. Al- 
most every issue of the daily papers tell 
of this concern or that which has in- 
creased wages. In years gone by many 
of these people were not in the market 
for ordinary insurance, as it took all that 
they were making to make both ends 
meet. Now, however, they are on easy 
street and can well afford to purchase 
ordinary insurance. 





STANDARD IS RAISED 


Grorce M. Herrick, one of the leading 
agents of the Provipent Lire & Trust 
in Chicago, remarking on the character 
of life agents the other day, said that 
the type of men soliciting insurance had 
greatly advanced within the last few 
years. A few years ago it was a rare 
man who would recommend a life insur- 
ance agent to any of his friends, fearing 
that the latter would be pestered and 
bored. Today most men do not hesitate 
to send an agent with whom they are ac- 
quainted to their friends, knowing that 
this agent will be diplomatic and tactful. 

Mr. Herrick said that one of the main 
studies an agent should make on_ his 
rounds is the proper time to solicit busi- 
ness. Frequently in calling on a prospect 
he finds the latter engrossed in exacting 
problems, has a vast amount of work 
ahead of him, his desk is piled up. He 
judges from the prospect’s attitude that 
any interruptions at that time would be 
annoying. Mr. Herrick on these occa- 
sions never attempts to solicit a man. He 
catches him when a few moments of leis- 
ure can be given. He states that where 
tact is used and an agent is not hammer- 
ing a prospect all the time and on all occa- 
sions, the life insurance man is as wel- 
come as any other person who has a 
business proposition to present. 

He believes that the prejudice against 
life agents is gradually wearing away 
because the agents themselves see the 
necessity of presenting their proposition 
at the proper time and not antagonizing 
people by insisting on talking life insur- 
ance on any occasion whether the pros- 
pect is in the mood for it or not. Mr. 
Herrick makes the point that a student 
of human nature can readily tell whether 
the appropriate time is at hand when 
any call is made. He feels that it is 
not only lost time, but the opportunity 
for ultimate success is destroyed when an 
agent insists on making his presentation 
on an ill starred occasion. 





Personal Glimpses of 
Life Underwriters 





S. G. Turnbull of New York, assist- 
ant to Vice-President John F. Roche of 
the Manhattan Life, is on a western 
trip, having been at Detroit, Chicago, 
Kansas City and other points building 
upon organization for the Manhattan. 
Mr. Turnbull was formerly located at 
Tampa, Fla., whére he was connected 
with the Mutual Benefit Life. He is a 
trained life man and is enthusiastic over 
the prospects of the Manhattan. He 
expects to appoint general agents now 
in the larger cities where the Manhat- 
tan is not represented. His immediate 
work is to secure general agents for 
Chicago and Detroit. 


An important piece of work in the 
Red Cross campaign at Kansas City 
was the organizing of the county out- 
side the city by Charles L. Scott, man- 
ager of the Massachusetts Mutual. In 
last year’s campaign less than $30,000 
was contributed from the county. Mr. 
Scott was assigned the duty of getting 
results. He organized each township 
and every person in the county was 
seen. The result was more than $100,- 
000, Mr. Scott’s division jumping from 
a poor last place among the seven divi- 
sions into the best of the hitherto most 
productive of the business districts. 











Nearly every division had a life insur- 
ance man at the head of a team. 


All the agents and ce employes of 
the Kansas Life. ot Topeka have 
pledged themselves to worls in the har- 
vest field and assist in saving this 
year’s wheat crop. The company has 
about 250 available men. The officers 
have sent out a letter commending 
them for their offer of farm service. 


The Illinois Life is listed as one of 
the largest bank stockholders in Chi- 
cago. It now owns 9,555 shares in three 
different bank, the market value of the 
investments being $1,922,220. Some of 
its officers are prominent directors of 
banks. 


W. R. Childs, general agent of the 
Illinois Life at Eldorado, IIl., will leave 
in the near future for France, where he 
will engage in Y. M. C. A. work. Mr. 
Childs has two sons in military service 
now in that country. He has made a 
success in life insurance work and is 
highly esteemed by his company. 


Charles: A. Peabody, president of the 
Mutual Life, has been elected president 
of the Illinois Central Railroad, suc- 
ceeding Charles H. Markham, who re- 
signed from the office to become re- 
gional director of railroads in the Alle- 
gheny district. 














HE other day I was an interested 
T spectator at an interview between 
Academus the Actuary and Sam 
Bright, the latter a new agent, fresh 
from his correspondence study of life 
insurance. Bright was convinced that 
he could simplify methods and believed 
in seeking information at the source. 
“Mr. Actuary, isn’t there some un- 
derstandable definition of premium? 
Isn’t there some easy way of outlining 
what we mean by premium, so that the 
prospect will comprehend it? You 
know what it is, and why? A sort of 
common, every-day, clear definition?” 
“Why, certainly,” replied Acty, 
warming to his victim, “That’s easy. 
Suppose yourre the prospect. All right, 
here is the American Table of Mortal- 
ity. At age 35 there will be living 
81,822 of an original 100,000 who began 
at age 10. Now, the premium is based 
on the idea that 3 will live to age 95, 
the others dying gradually, so many 
every year. In other words, 81,819 will 
pass out between 35 and 95. There- 
fore, all you need do is figure how much 
to collect from each man to accumu- 
late enowgh to pay your claims, as they 
develop over a period of 60 years. Is 
that clear?” ; 
* * x 


“VYes—No—Go on, I’m listening.” 

“All right. Now, each year is sep- 
arate. For instance, a policy for four 
years, at age 35, would require, on the 
step rate plan: $8.65, $8.78, $8.92 and 
$9.09. That makes a total of $35.44. 
But the insured wants a level premium, 
so we reach that by dividing $35.44 by 
4 and we have $8.83, the level premium 
for four years. See?” 

“Yes, but I didn’t know we wrote 
four year term!” 


| Academus the Actuary , | 


BY WALTER E. 





WEBB 
“We don’t, that’s just the idea. The 
principle is the same all through. All 


you need to do is figure the premium 
year by year. For instance, on the 
basis of $1,000 insurance at age 35 you'd 
collect $8.6437 from each man, or a 
total of $707,244.82. Now, of the 81,822 
living at the beginning of the year, 732 
will die before or during New Year's 
Eve. That means $732,000 in death 
losses. But, you have the $707,244.82 
at interest for one year at 3% percent, 
so your gross income is $731,998.39. A 
difference of $1.61. See?” 
* ok * 

“Oh, yes. That’s the dividend on the 
non-participating policy.” 

“No, No, that’s the 3 

“That’s the surplus?” 

“No, the deficit. I didn’t use enough 
decimals. I thought only in simple 
fractions, Do you follow me?” 

es 





“ 


“All right, now you have the total 
cost. To get the individual premium, 
you take the single payment. policy. 
Remember that 3 die at 95, that’s $3,000, 
and 1,114 die between 86 and 87, and so 
on right back to age 35, when they are 
all living.” 

“T see, a reversionary annuity.” 

“No, it’s just a plain life annuity. 
The present value of a dollar (at age 
35) payable for 60 years or until age 
95. That equals $19.6054. So, you di- 
vide what you have to pay $19.6054 by 
$732,000 and you get the premium, per 
thousand, per man, exclusive of reserve 
mortality and loading, of course. Shall 
I go on?” 

“No, I’m goin’ to kill you right now, 
while you’re happy.” 

‘ x Ok OF 

Funeral private. No flowers. 





The Star Salesman 


If I were asked to define salesman- 
ship, I should say that: “It is simply 
making the other fellow feel as you do 
about what you have to sell.” That is 
about all there is to it. You go into a 
man’s office with something to sell. You 
feel that this man ought to possess, 
through purchase from you, this thing 
that you have to sell. But the man you 
have called to see, who sits with an air 
of cool defiance behind the breastworks 
of his desk, is in a directly opposite 
state of mind. He feels that he ought 
not to possess, through purchase from 





you, the thing you have to sell. Now 
the only possible way you can make the 
sale is to make that man’s mind come 
around into agreement with your mind. 
It is not even a case where you cat 
meet your opponent half way; you can 
not make even a small compromise and 
still make a sale. You have got to sell 
him completely or you don’t sell him 
at all; you must pull him full 180 de- 
grees around the circle. When you have 
made him feel just as sincerely as you 
yourself feel that he should buy what 
you have to sell, then he will buy.— 
“Colliers.” 
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few months ago startled by the dis- 

closure of an underwriter in New 
York who has broken all records for 
production. Unlike other leading pro- 
ducers of the country, this remarkable 
man is not reluctant to disclose his 
methods. He sets them forth in suc- 
cinct detail in a rather exhaustive ex- 
position in a magazine. He tells us 
that he has been 10 years in the busi- 
ness, that in 1916 he wrote six and one- 
half millions, and in 1917 over twelve 
millions. Likewise he tells us that he 
began in rather small production, al- 
though he wrote $40,000 the first day 
he took a rate book, notwithstanding 
that he then did not know the mor- 
tality table from a poll list, and be- 
lieved sugar disclosed in the chemical 
analysis a sign of robust health. He 
would have us believe that he was not 
then sure of his ability to use the Eng- 
lish language effectually. 

* *k x 


This part of the narrative recalls the 
story of the applicant who said to the 
agent after being examined by the doc- 
tor: “I passed fine. The doctor didn’t 
know I was looking, but I saw him put 
down my marks, ninety-eight and six- 
tenths.’ Not only is the success of 
this remarkable man astounding, but 
his ease in performance seemed quite 
startling. There is nothing he dis- 
closes in method which has not been 
followed and urged repeatedly by 
others. There is, however, cogent 
force in the climax of his conclusions, 
which I may phrase in an axiom: “Sell 
a man on his ideals.” 

* x 


Tiew life insurance fraternity was a 


I may doubt the efficacy of much that 
he says as data for generalizations of 
universal application, but the genuine 
strength of the man to me is revealed 
in his insistance that he can sell ef- 
fectually only when his presentation 
comes from enthusiastic belief in his 
doctrine, only when advanced in an 
appeal to the highest motives, the 
loftiest ideals, ascribed to the prospect. 

It is hard to believe that the method 
used by him in finding the prospect has 
caused his remarkable success. He 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in — _— rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed 
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| SELL A MAN ON HIS IDEALS 


= BY JOHN R. McFEE 








declares what he sneers at as soliciting, 
impossible of success. He keeps cards 
indexes fuller than commercial reports, 
which naturally would require much in- 
vestigation to procure the facts pre- 
liminary to the approach. He prepares 
his case and selects the policy in his 
office and never visits a prospect, but 
by appointment and in the security of 
personal acquaintance. 

* * x 


Not even letters of introduction suf- 
fice. He must know his man person- 
ally, and his man must not only give an 
appointment, but must realize that the: 
interview is to have one object only— 
the presentation of the need of insur- 
ance to him to be met by a made-to- 
order policy. So he uses the one sys- 
tem in finding prospects. He selects 
friends only and makes these friends in- 
troduce him to their friends. The basis 
of friendship must always exist. As he 
says of his earlier work: “Each man 
I wrote had a friend. I wrote the 
friend and then traveled on to his 
friend. I have been going from friend 
to friend ever since.” Yet he condemns 
the apparent injection of insurance 
topics at friendly gatherings or in so- 
cial hours. He says: “I do not covertly 
use my associations or influences to ob- 
tain a hearing. I do not meet a man 
in one of my several functions other 
than insurance and then, after finish- 
ing the business in hand, try to turn 
the conversation into life insurance. 
This is only a variety of false pretense. 
I want to make impossible the sugges- 
tion that I unfairly use influence to 
promote my own business,” 
es 


He insists that the chain of friends’ 
friends is kept up as the natural conse- 
quence of conviction won in the sale. 
If he convinces of the need and the 
suitability of his “custom-made” policy, 
the passing him on to the friend is in- 
evitable. If it does not result, then 
he has failed in convincing. In a word, 
he seems to insist that there is no 
such thing as static conviction. A man 
convinced against his will is impos- 
sible, and .when convinced he always 
acts. He includes in the meaning of 
conviction, however, the demonstration 
of possibility to take on the policy. He 
considers writing beyond power of the 
insured to pay and renew a_ mis- 
demeanor. In urging this he insists 
the agent should make selection of the 
amount and the form. 
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He has no office hours, but he thinks 
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NEW YORK LIFE 


INSURANCE COMPANY 
346 & 348 BROADWAY - - - NEW YORK CITY 


Income for the year 1917: 


MRGMUUMIN cdc ccgcccdaxcccaecedecunewsdes $100,279,122.00 
Enterest and REMtS........ccccccecccesce 957,422.00 
SPU TREND 3 05 scccsenncsesnescsan 5,881,618.00 $146,118,162 


Paid Policyholders, 1917 (Exclusive of Disability Benefits): 





RIGA RAISROON ors. cccduncendtcaeds tes $ 30,599,371.00 

Matured Endowments ..............2.- 13,566,409.00 

Surrender Values ...0..cccccccccccesecs 18,527,170.00 

Dividends ......cccccccccccccccccccccecs 22,807,762.00 

ASUROUEIOGN on ois gd 45 ea Sw assncadseasxceua 1,387,241.00 $86,887,953 
Loaned Policyholders during 1917................ $23,722,213 
New Paid-for Insurance in 1917 (Exclusive of over 

$16,000,000 increase by Policies revived and in- 

creased, and Additions by Dividends)............... $315,994,500 

Paid-for Insurance in Force Dec. 31................. $2,673,334,336 

Number of Policies in Force Dec. 31............... 1,301,969 
Admitted Assets, Dec. 31, 1917..................5. $934,929,381 

These assets are the property of over 1,000,000 people with their 

dependents (in piel ais with their contractual rights). The 

Company is purely mutual; it has no capital stock. 
BN EI 5 65k 6 hn hho bins diccceweadoccdcaces $760,742,335 
Reserved for dividends payable in 1918. aa $ 26,561,063.64 
Reserved for dividends on deferred dividend 

policies maturing subsequent to 1918.. 107,041,778.00 
Reserved for Contingencies.............ee00- 40,584, 204.36 $174,187,046 

, ee weqnnes r . $934,929,381 


THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 
MAINTAINED IN 1918 


For the year 1917 the Company’s mortality rate 
was the lowest in its history 


Average earning power of total Ledger Assets 1 Pen Hy 1916 ret 


A detailed statement will be sent to any person asking for it. 


DARWIN P. KINGSLEY, President. 
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insurance at all times, and is a diplo- 
mat in his judgment of the appropriate 
time and place for the critical inter- 
view. So he has.written applications at 
two or three o’clock in the morning, 
and instances a case where the presen- 
tation was made on the way to a fu- 
neral and the application written rest- 
img on a tombstone at the cemetery. 
He has no patience with persistent so- 
licitation. He never calls more than 
twice on one prospect. He says: “If 
I cannot convince in two visits, I have 
failed. The writing by attrition—by 
wearing down the nerves—is wrong 
and outside of bad taste in the proced- 
ure, is conspicuously bad business.” 


He declares, too, that he never car- 
ries figures or presents sample poli- 
cies. So this extraordinary man seems 
a dogmatist in his offering whilst pro- 
claiming that his cardinal motive is to 
furnish a fit-to-measure need. The rate 
book is not even used as a tool in his 
interview. He has mastered the pow- 
ers and the incoOmé of his prospect, he 
has memorized the essentials of the 
policy. He aims to convince, not per- 
suade, Action, he deems the concomi- 
tant of conviction rather than of per- 
suasion. The will to do, as the psy- 
chologists put it, is rather a logical than 
an emotional trait, he seems to think. 
He achieves his success in the realiza- 
tion that man is a reactive to premises 
rather than impulses. 

* * 

Quite pr en indeed is all this to 
one who has faith in the accuracy of 
academic learning on the psychology 
of motive. But the real strength of 


the man, despite the questionable value. 


of his estimate of human nature, is 
shown in his revelation of how he con- 
vinces. Here, too, he shows that he 
has confused his terminology for what 
he does preeminently is to persuade. 
The appeal to honor is his crucial in- 
citement to action. As he says: “The 
appeal is to sentiment, and that varies 
with the man.” Whilst I conclude he 
would brook no alteration of the plan 
and the amount, for that seems not to 
be the province of the prospect at all 
as he sees it, he calls to action, to quote 
him again, by appeal to love or to 
honor—the desire to leave a compe- 
tency or a good reputation behind. The 
sentiment of the thing is much more 
powerful because it touches an ele- 
mentary quality.” 
* * 

Here then is the real merit in this 
remarkable man, viewed as a scientific 
propagandist of life insurance. He 
realizes that details should never be 
urged to produce decision, for details 
are for examination after conviction is 
made. The concern of a square man 
to do the square thing is, and should be, 
the high motive as well as the potent 
appeal to the prospect. We may differ 
as we will in our beliefs as to the 
power of the average underwriter to 
weld a chain of friendship recommen- 
dation. Most of us know that the pity 
is in that human nature yields to temp- 
tation and swerves from conviction, as 
well as virtue. Men would need no in- 
hibitory statutes nor inspirational pos- 
tulates were this not so. Some of us 
believe that we need the prompting 
of obligation to urge compliance to 
duty’s law. Happy indeed would be 
the world if men always did as reason 
suggested. 

Perhaps life insurance itself would 
be less a need in such a Utopia, and so 
we might hurt our business by our 
very successes. That men can be found 
ready to grant interviews with the 
prospect of the interview revealed im 
advance is not the experience of most 
of us. Certain it is that men who are 


capable of logical presentation and; 


winsome persuasion are more numer- 
ous than those who can get interviews. 
Usually we do not encounter trouble 
in getting an application from a man 
willing to listen and able to pay. 

* * 


Most of us have found that we must 
educate away the notion that hearing 
a life insurance man is not germane 





to a busy man’s daily work. It would 


be a happy time for us all if we could 
find a method whereby men would 
make appointments such as_ should 
yield enormous volumes in recommen- 
dation from a friend that we would 
convince them and fit a custom-made 
policy to their needs. It is really to 
be regretted, I have often thought, that 
many discussions of phases of our 
work attempt to remove our real diff- 
culties by denying they exist. The 
cause of failure among life insurance 
negotiators is not mainly inability to 
convince willing listeners. It is the 
difficulty in finding men who will talk 
on the subject at all. 

But unquestionably there is the 
highest value in the great lesson this 
remarkable man gives us, that we must 
win by appeal to duty, adroitly soothed 
through emotional outlook, by what he 
calls sentiment. We should drop our 
technicalities as details, postponing 
them, if possible, until after the closing, 
and urge to action by appeal to the 
ideals of the prospect as apparent in 
his daily life. 


Withdraws License Application 


TOPEKA, KAN., June 4.—The 
Omaha Life of Omaha, Neb., has with- 
drawn its application admission to Kan- 
sas. This company made an applica- 
tion on the plan of selling life insyr- 
ance and stock in the company at the 
same time. The Kansas department re- 
quired that the stock selling end must 
have a permit from the state banking 
department and that the stock selling 
and life insurance selling should be kept 
entirely separate. The company’s plan 
of campaign did not readily permit of 
this separation and it was' decided to 
withdraw the application. 


Would Unscramble Fraternals 
Dr. M. M. Baumgartner has filed 
complaint in a chancery suit at Free- 
port, Ill., against the North American 
Union and the Fraternal Aid Union of 
Kansas. He alleges that the consoli- 
dation of these two fraternals was 


illegal and woid and furthermore that | 


the consolidation of the American Stars 
of Equity with the North American 
Union was likewise null and void. The 
latter consolidation occurred in 1913. 
The American Stars of Equity had 
headquarters at Freeport. 


General Agents’ Meeting 

DES MOINES, IA., June 4——Twenty 
general agents of the Connecticut Mu- 
tual met here last Friday and Saturday 
to consider agency matters. Claude 
Fischer, Des Moines general agent, pre- 
sided. G. M. Lovelace, superintendent 
of agents, and H. H. Steiner, agency 
correspondent, were present from the 
home office. Field conditions arising 
from the war, organization plans and 
new policies such as the one for Y. M. 
C. A. overseas service were discussed. 


Life Notes 


Paul King, recently elected president 
of the Peninsular-Guardian Life of De- 
troit, has resigned and E. T. Allen, the 
vice-president, is acting as president. 

W. H. Baker, general agent New York 
Life at Oshkosh, Wis., has just returned 
to office and active work again. Mr. Baker 
was injured in a train wreck several 
months ago. 

Special Agent J. S. Heil of the Travel- 
ers at Chicago has been transferred to 
Minneapolis. Special Agent F. H. Jones 
of Denver has been transferred to Kan- 
sas City. 

L. M. Snow, agent of the Provident of 
Bismarck, N. Dak., at Williston, has been 
made district agent at Minot. C.. Ae 
Schultz, formerly of Anamoose, now 
takes the district agency at Williston. 

The Ohio State Life purchased $20,000 
worth of the third issue of Liberty Loan 
bonds and held on March 31 $20,000 of 
former issues. The Oregon Life sub- 
scribed $50,000 to the third issue and held 
$100,000 of the first and second loans. 

The Philadelphia Life has made the fol- 
lowing general agency appointments: 
John M. Hendricks, Aurora, Ill., and John 
T. Butler at East St. Louis, Ill. Manager 
of Agencies Jackson Maloney is making 
a tour among the state and general 
agencies in the south and middle west, 





accompanied by Medical Director S. W. 
Gadd. 


















Yours For Life— 


Also for Health and Accident: 
the Maryland Assurance Corpor- 
ation of Baltimore issues a wide 
variety of policy contracts that | 
provide Complete Personal Pro- i 
tection— Life Insurance, Health 
and Accident Insurance. The — 
Corporation has a Home Office i 
staff that is old enough in experi- 
ence to know, young enough in 
enthusiasm to grow, and we want 
you to grow with us. Valuable 
openings in productive territory 
for energetic ambitious men. 


Maryland Assurance Corporation | | 


Seven South Gay Street | 


Baltimore 


JOHN T. STONE 
President 


“LIVE AND DIE WITH ASSURANCE’’ 




















Old Colony Life Insurance Company 
2721 MICHIGAN AVE., CHICAGO 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents Can Write the Entire Family 



























































E. M. AMMONS, President 








SPS 
wt 2 





Se “Se Io SST 


AT 


ASSETS 


1 3 INSURANCE 
" $17,000,000 


Mt 
Gas and E Electric Building, L DENVER, COLORADO 











LIBERAL CONTRACTS TO AGENTS 


Address: General Manager 





























am am Ghmwt meme ee oe ee me ms Oe 





918 


' 
' 
E 








0 
i 


Ss 














June 6, 1918 








THE NATIONAL UNDERWRITER 





LIFE’ 13 














SELLING SIDE OF 





LIFE INSURANCE 





hears of some big writer landing 

a policy running into a half a 
dozen figures. At other times we hear 
of the writer who will not touch any- 
thing less than a five. Stories of the 
big cases that are written, and the 
large premiums they involve sometimes 
disturb the man who has never been 
able to write anything above $10,000. 

There is no reason why these stories 
of what exceptional men are accom- 
plishing should have any effect upon 
the “average” life agent. 

The great bulk of the life insurance 
in this country is purchased by ordi- 
nary men among the “common people.” 
Thousands of life insurance men are 
making a very comfortable living for 
themselves and families and are actu- 
ally doing a wonderful work for hu- 
manity by writing ones and twos and 
occasionally a five. As a matter of 
fact but a very small fraction of the 
army of life insurance men ever write 
a policy for $10,000 or more. 

The only permanent success to be 
obtained in life insurance work is 
reached by the man writing ones, twos 
and fives. These are the policies that 
are protecting the homes, providing for 
the widows, educating the fatherless, 
and making the life insurance business 
the “first business of the world.” The 
man is rare indeed who can confine his 
soliciting activities only to big men and 
who can actually afford to spurn the 
small business. Life insurance men as 
a body cannot afford to ignore the small 
man and if they attempt to, will not 
meet with success. 


Fi vears once in a while the agent 





ANAGER R. U. DARBY of the 

Massachusetts Mutual at Balti- 

more sends in some compact 
selling arguments of his men at a re- 
cent Monday morning meeting: 

Mr. A—I called on a banker who 
had refused to talk additional life in- 
surance to me, and I said, “Mr. Banker, 
1 want to see about making a loan of 
$50,000, of which I will get $2,500 from 
you on the first installment, and, about 
a year later, get the second install- 
ment of the same amount—and so on. 
If a certain contingency arises during 
the first year, I will guarantee to return 
it to you with about 1,900 per cent in- 
terest; if that contingency arises the 
second year, I will return the loan to 
you with 900 per cent interest—and so 
on.” The banker then said, “But what 
I want to know is—what is that ‘con- 
tingency’ you are talking about?’ My 
reply was, “That is just the point. It 
is almost impossible to get you to take 
your thoughts out of your line of busi- 
ness into my line—that is why I have 
put the matter to you in this shape. 
If you pay me a premium of $2,500, I 
can get you $50,000 life insurance; and 
the cértain contingency I spoke of 
would be your death. If it should occur 
during the first year, my company 
would return to you the amount you 
paid together with over 1,900 per cent 
interest on it.” . 

Mr. B—Know your man. Get his 
attention; talk “insure” and not “in- 
surance.” 

Mr. C—For a large case, do not go 
on a “cold canvass.” Be posted all 
about the man you go to see. Find 
out about his resources, his liabilities, 
his family, his business, his profits. Get 
a Dun or Bradstreet report. Talk to 
him about these things. Say, “You are 
worth more to this corporation than 
their builders or their stock. You have 
them fully insured—why not insure 
yourself?” 

Mr. D—I phoned to a prominent doc- 
tor. He said he was too busy to talk 
insurance. I said, “Yes, I understand 
you are; but you are not too busy to 
‘consider it, so I am mailing you an 
illustration of a plan especially suited 


blank.” 
signed. 
Mr. E-—I use the daily paper a great 
deal in canvassing. I study items in it, 
and almost every day find something 
I can use. For instance, I said to a 
man the other day, “Do you know 
there are more deaths from pneumonia 
in Baltimore than the total number of 
deaths in General Pershing’s army; 
and you may be an early victim?” I 
find that the John Hopkins estate is 
receiving 42/10 per cent on its invested 
funds less commissions and taxes— 
making its net returns less than 4 per 
cent. I show this to a man and tell 
him we can insure him, and he can 
leave the principal of the insurance 
with the company; we are paying 4% 
per cent on such items to the widow. 
Mr. F—TI call a man’s attention to 
the fact that the value of his securities 
has depreciated materially, and tell him 
that, to cover this shortage which his 
wife would experience in event of his 
death now, I have a “war term con- 
tract” that will make this depreciation 
up to his wife if he should die during 
the war. I remind him that Oscar G. 
Murray’s estate was worth $100,000 less 
six months after his death than at his 
death. 

Mr. G—I carried a _ continuous 
monthly income illustration to him, and 
said, “I do not want you to look at 
this paper now, but take it home with 
you and tonight, after dinner, while 
your wife is upstairs attending to her 
usual domestic duties, turn off your 
light in your library for ten minutes, 
sit in the dark, and try to imagine what 
would happen to your family if your 
light went out. 


The application came back 





THERE is a distinct advantage in a 
life insurance agent carrying a policy 
in his own company. First for the 
protection that it affords his family; 
and secondly, for the added moral 
weight, which the known fact that he 
is practicing what he preaches gives to 
his canvass. There is no doubt about 
the fact that the agent can use his 
policy in his own company to great ad- 
vantage in his regular canvass. The 
agent speaks of his belief in life in- 
surance, points out that every man 
should carry as much as he is finan- 
cially able, and he should back up 
these arguments by showing the policy 
that he carries. 

Agents have found that many pros- 
pects are interested in closely examin- 
ing a policy. Some may be more or 
less curious about the agent’s personal 
affairs and the information that can be 
found in the application is more or 
less interesting to them. Often the ex- 
hibiting of a policy in this manner is 
the beginning of the prospect and the 
agent getting on a friendly basis, and 
the remainder of the interview goes 
along smoothly. 

The uninsured, yet insurable man 
who seeks to insure others has not the 
true note of sincerity. He does not 
ring true. The prospect cannot fail to 
detect that his voice is from the head, 
not from the heart, and he fails: to 
move his audience. 









The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned ? 


Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 














MICHIGAN—OHIO—WEST VIRGINIA 


If you reside in this territory and have a producer’s 
record, we have a direct General Agency proposition we 
should like to discuss in confidence. It won’t take long 
to determine if you are the man we want and this is the 
Company you want. A letter may start the ball a’rolling. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice Pres. and Manager of Agencies 


Guardian Bank Bldg., Cleveland, Ohio 




















THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh F*yps%5,2s"* Pittsburgh, Pa, - 























W ANTED— A general agent who can handle men as well as 


write business personally. We have a proposition 
that will pay from the start, located in the best field in America. Any 
one interested write 35-W, care of The A Life Company 
National Underwriter. All communications Gwer $13,000,000 Nese — 


\ pe ee oe 
will be held confidential. er Boke ond Te Dscitende 


Low Rates and Hig 














‘to your case, with an application 





State Managers and General Agents who can make 
good with Policies combining a large number ef 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. : 


DECATUR, ILL. 
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Seeing the Right People 
At the Right Time 








During 1918 selection of prospects is 
the agent’s most important problem. 
Many classes of people who were good 
prospects in the past camnot now afford 
to take more insurance. 

The best prospects just 
but few exceptions, are: 

Business men who are making money 
—proprietors, partners, corporation offi- 
cials, etc. 

Those who can’t afford to save cap- 
ital, but can create a capital through 
Vfe insurance. 

Farmers. 

Professional men. 

3usiness women. 

The field is richer than in normal 
times, but narrower. To waste time 
on poor prospects is to court failure; 
to concentrate in the right direction 
will bring the live agent greater success 
in 1918 than ever before—Agency 
Items. 


CONCENTRATION IDEAS 
FOR JUNE CANVASSING 


(CONTINUED FROM PAGE 1) 
directions. Women are stepping into 
men’s shoes and at men’s pay. They 
should insure. Look around in your 
community. You will find that many 
women are having to earn their living 
who never worked before. Formerly 
women went into business to tide over 
the interval between school and mar- 
riage. Now they are going into busi- 
ness with the prospect of remaining. 
They are earning good pay and are in- 
surable. And many, even when they 
marry, continue to work and earn good 
salaries and should be persuaded to put 
money aside for a rainy day. A rainy 
day means much more to a woman than 
it does to a man. 


Had Pay Increased 


now, with 


‘ 


Fourth. Director-General McAdoo 
has just increased the pay of nearly two 
million railroad employes to the tune 
of $300,00@,000, and women are to re- 
ceive the same wages as men. “Half of 
the $300,000,000 is to be distributed,” 
according to the press, “within two 
weeks as back pay in lump sums rang- 
ing about $100 to nearly $200 each.” 
Some of this should be put into insur- 
ance while they have the money. Think, 
too, of the mechanics and artisans, car- 
penters, bricklayers, plumbers, grass 
cutters and furnace men, who never 
received so much pay in their lives as 
now. Jhy, a manufacturing jeweler 
told the writer the other day as the ex- 
perience of his firm that ‘the farmers 
have so much money they won’t look 
at a diamond today that costs less than 
a thousand dollars!” 


ANSWERS QUESTIONS 
ON WAR PROTECTION 


(CONTINUED FROM PAGE 1) 
under the War Department or Navy De- 
partment, any of the following can be 
insured: 

(1) Commissioned officers. 

(2) Enlisted men (meaning a person, 
male or female, enlisted, 
drafted into active service in the military 
or naval forces of the United States, in- 
cluding noncommissioned and petty offi- 








SALESMEN WANTED—Se!l Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
shown their interest in bond buying. Let us give 
you facts about real estate bonds. Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, Ill. 














LOOSE LEAF FIELD BOOKS 
Various rulings 
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enrolled, or. 








THOMAS J OWENS, President 


Capital, $200,000 


build 


seallife insurance company. 








DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO, inoranapotts 


NO ORGANIZATION EXPENSE 
All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency tontract that means money. 

If you want to be affiliated with an institution that has real red blood in its venms—that has all th: elements of growth and permsanency— 


Tell us where you want to work 


CLAUDE T. TUCK, Secretary 
Occidental Building 


Surplus, $100,000 


Managed by men experienced and familiar with all de- 
partments of life insurance work. 








cers and members of training camps 
authorized by law). 

(3) Members of the Army Nurse Corps 
(female) and members of the Navy Nurse 
Corps (female). 

8.. Q. Who can be named as bene- 
ficiary? 

A. Any one or more of the following 
may be named: Wife, husband, child, 
grandchild, brother,’ sister, adopted 
brother, adopted sister, stepbrother, step- 
sister, parent, grandparent or step-parent 
of the insured, and parent, grandparent, 
or step-parent of the insured’s wife or 
husband.* 

9. Q. Can I name as a beneficiary 
anyone other than those named in No. 8; 
for instance, a trustee or guardian or 
the legal representative of some one in 
the permitted class or my estate? 

A. No; only those in the permitted 
class may be named. 

10. Q. Can I name as beneficiary a 
person who is not a citizen of the United 
States or one who resides in another 
country? 

A. Yes. If such beneficiary is in the 
permitted class. If he be resident in 
enemy territory or territory occupied by 
the enemy, payment will be subject to 
the provisions of the ‘‘Trading with the 
Enemy Act.” 

11. Q. Can the beneficiary be changed? 

A. Yes; within the permitted class, at 
any time in writing and subject to the 
regulations of the Bureau of War-Risk 
Insurance. (See “Winal,” p. 8.) 


Benefits and Payments 


12. Q. What benefits does this insur- 
ance give to the insured? 

A. $5.75 per month for each $1,000 of 
insurance payable in the event of total 
and permanent disability as long as the 
insured lives and is so disabled. 

13. Q. What benefits does it give to 
my beneficiary? 

A. In case of your death each $1,000 
of insurance will pay to the beneficiary 
$5.75 per month for 240 months, less any 
payments made to the insured for total 
and permanent disability. 

14. Q. Can I have the benefits paid 
in a lump sum? 

A. No; benefits can only be paid in 
240 monthly installments. 

15. Q. Does it pay for death or total 
and permanent disability from illness as 
well as injury? 

A. Yes. 

16. Q. Must the injury or illness be 
suffered while in the line of duty? 

A. No; insurance protection is not 
limited by any provision as to line of 
duty. This is in direct contrast to the 
rights as to compensation. (See ques- 
tions 3 and 4.) 

17. Q. Must the injury or illness be 
suffered while in the service? 

A. No; if you continue to pay pre- 
miums you are protected, even though 
you may leave the service. 

18. Q. If I am totally permanently 
disabled, may I still apply for insurance? 

A. Yes; if you apply within 120 days 
from date of enlistment; but the benefit 
will be only to your beneficiaries in case 
you die—not to you personally for dis- 
ability. 


19. A. If payment of premium is not 


*A bill pending before Congress pro- 
poses to include; in the permitted class, 
a father through adoption, mother 
through adoption, and any person who, 
at any time preceding Oct. 6, 1917, or the 
insured’s enlistment or entrance into or 
employment in active service in the mjli- 
tary or naval forces, has stood in co 
parentis to the insured for a period of 
not less than five years. 


HOTEL WISCONSIN 


Big Hotel of Milwaukee ' 
HEADQUARTERS for INSURANCE MEN 
$500 Rooms—400 with Bath] 

A.£. COPELAND, - Manager 

















THE BIG FOUR 


A combination which makes a winner for the Agency Force of the 


Equitable Life of Iowa 


All previous records broken during 1917. Substantial increase’in assets and paid 


for insurance. 
of the amount 


H. E. 


Equitable Building - 


AGE—STRENGTH—SERVICE—OPPORTUNITY 


(Organized 1867) 
Net gain in insurance in force during 1917, ,$21,764,972.88, or 72% 
paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


ALDRICH, Supt. of Agents, 


Des Moines, Iowa 














The C 


The Metropolitan Life Insurance Company 


Home Office, One Madison Ave., New York City 


In gain in a 


‘In increase in income in 1917............cccccceecccce weccecee 40,648,595.67 
In amount of insurance in force...........ceeeceeeeeceeeeeces 33936,181,898.00 
In gain in insurance in force.........ccccccccccccccccceccce .. 453,749,902.00 
In amount of insurance placed in 1917.................2+++++  791,060,002.00 


The Company, through its more than 15,000 agents, has undertaken to 
sell in 1918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 
ing an allotment to every agent. 


ompany OF the People, BY the People, FOR the People 


Incorporated by the State of New York 


FIRST IN THE WORLD 
ssets in 1917.... seeeeeeeee$  95,927,881.14 


WAR SAVINGS STAMPS 











PROMPT PAYMENTS 


_ Hundreds of letters from grateful bene- 
ficiaries are concrete evidence of the unfailing 
promptness which the Company practices in 
paying death claims. The total amount 
which the Company has paid to beneficiaries 
is now over $53,000,000.00, and all that vast 
sum of money—more than seven times as 
much as the United States paid for the great 
territory of Alaska—over 9974 per cent has 
been paid on the same day that proofs of 
death were filed. 


Bankers Life Company, Des Moines 

















ECRET OF OUR 
One “\UCCESS IS 
ERVICE 


FEDERAL CASUATY COMPAN 


We have a contract for you under which your 
income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


DETROIT 
MICHIGAN 


Cash Capital $200,000.00 V. D. CLIFF, President 
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Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
co = 

lemen, al- 
soa Club Grill 


am 
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Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 














Eleven veteran agents 


of Gardianfife have writ- 
ten during four months 


of 1918 from 104 to 
800% of the volume of 
new insurance they pro- 
duced first four months 


of 1917. 


GUARDIAN LIFE 
Madison, Wis. 


Ask C.L. MILLER 
Director of Sales 
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ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
 —_— J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


J. McCOMB 


e COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcus 
lated. Valuations and Examinations made. 

Policies and all life Insurance forms eee 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
e ACTUARY 














Telephone 1223 Association Buildin 
Central 3462 19 S. LaSalle St., CHICAG 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 


WACO, TEXAS 


REDERIC S.WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 
“ 304-306 Security Building 





made on the exact day when it falls due 
will insurance lapse? 

A. No; it is subject to 31 days’ grace, 
during which time it will remain in full 
force and effect. 

20. Q. If insurance lapses, can I have 
it revived or reinstated? 

A. Yes; at any time within six months 
after lapse, on compliance with the terms 
and conditions as may be specified in the 
regulations of the Bureau. 

21. Q. If I leave the service, do I 
lose my insurance? 

A. No; you may carry insurance with 
the government even though you leave 
the service, but in order to do so you 
must change to another form within five 
years after the close of the war. 


How and When to Apply 


22. Q. What must I do to become 
insured? 

A. Make written application, stating 
your name, service number, military or- 
ganization, date of last entry into active 
service, age, the amount of insurance 
desired, and if you wish to name persons 
to whom you wish it paid in the event of 
death, give the name of such benefici- 
aries, using their given name. Example: 
Jane Elizabeth Smith, do not write it 
Mrs. John Smith, or Mrs. J. E. Smith. 

23. Q. Will application blanks be fur- 
nished? 

They may be procured from 
Bureau of War-Risk Insurance, 
Washington, D. C.; from your command- 
ing officer; or the insurance officer of 
your organization. The application should 
be made under the direction of your in- 
surance officer, witnessed and delivered 
to him promptly, to be forwarded to the 
Bureau of War-Risk Insurance, Treas- 
ury Department, through military chan- 
nels. 


.24. Q. Must I name a beneficiary? 


A. You need not name a beneficiary. 
The law provides that where no benefici- 
ary is named the insurance, in case of 
death, will be paid to those in the per- 
mitted class who would be entitled to 
your personal property should you die 
without making a will. ; 

25. Q. If Ido not name a beneficiary 
now may I do so later? 

A. Yes; at any time by written desig- 
nation, which should be attested by at 
least one witness, and sent to the Bureau 
of War-Risk Insurance, Washington, 
D. C. 

26. Q. If I wish government insur- 
ance, when must I apply for it? 

A. Within one hundred and twenty 
days after your enlistment or entry into 
active service. 

27. Q. If I take less than $10,000, can 
I increase it after my one hundred and 
twenty days have expired? 

A. Ne; but during the time within 
which you may apply for insurance you 
may increase it to not more than $10,000. 

28. Q. May another party make ap- 
plication for insurance upon my life, un- 
der the law? 

A. No, unless you have given him 
authority to do so, or unless you ratify 
the application made by him before the 
time within which you may make appli- 
cation for insurance expires. 


Premium Rates 


29. Q. What will the government in- 
surance cost? 

A. See table of rates on last page. 

30. Q. How much can I take? 

A. Any amount from $1,000 to $10,000 
(in multiples of $500). 

31. Q. If I take $10,000 or any other 


amount, can I drop part of it at any 
time? 

A. Yes. 

32. Q. How can my premiums be paid? 
A. By deduction from your pay, by 
deduction from any deposit with the gov- 
ernment, or by direct payment to the 
bureau by yourself or by some one for 
you. To avoid lapse it is recommended 
that deduction from pay be authorized. 
This will give the best protection to you 
and yours. 

33. Q. For how long must my pre- 
mium be paid in advance? 

A. You may pay monthly or for any 
longer period. 

34. Q. Will my premium always be 
the same? 

A. No; it increases annually in ac- 
cordance with premium table (question 
29, see last page) until you change to 
another form after the war, when the 
premium will depend upon the plan then 
chosen. 

Plan of Insurance 


35. Q. What form of insurance is it? 
A. Annual renewable term insurance. 
Change to the usual forms of insurance 
on some other plan will be made within 
five years after the close of the war. 
36. Q. Can I carry my insurance after 
the war? 
A. Yes; in its present form for a pe- 
riod of five years, but within such five 
years you must change it to another form 
which can be'done without regard to 
your then physical condition. No medical 
examination will be required for the 
change. 
37. Q. Will the permanent insur- 
ance after the war continue to be gov- 
ernment insurance? 

A. Yes. 

38. Q. How are the expenses of hand- 
ling the insurance paid? 

A. By the government. 

39. Q. Will the cost to me be 
creased by the losses due to war? 

A. No. Any losses in excess of pre- 
miums received will be borne by the gov- 
ernment. 

40. Q. What form of insurance can I 
change to after the war? 

A. Usual forms, including ordinary 
life, 2@-payment life, and endowment. 

41. Q. Has this insurance during the 
war a cash value or loan value? 


42. Q. Will permanent forms of in- 
surance after the war have cash and 
loan values? 

A. Yes. 

43. Q. Can people to whom I owe 
money collect such debts out of my in- 
surance? 

A. No. This insurance can not be at- 
tached, assigned or otherwise taken by 
creditors. 

44. Q. Did the government provide 
automatic insurance? 

A. Yes; for those who became totally 
and permanently disabled or died before 
Feb. 12, 1918, without having applied for 
insurance, the government provided in- 
surance in the amount of $25 per month, 
payable to a wife, during her widow- 
hood; and to a child or widowed mother 
during life. This insurance ceased on 
Feb. 12, 1918. Those now in the service 
are not insured until they have applied 
for insurance. 


in- 


On Leaving the Service 


45. Q. If while in the service I be- 
come insured, do I lose my insurance 
when I leave the service? 

A. No; you may carry the insurance 





even though you leave the service, but 
you must change it to another form 
within five years after the close of the 
war in order to continue it beyond that 
time. 7 

Reasons for Insuring 


46. Q. I am single and have no de- 
pendents; why should I take insurance? 
A. (1) Because the insurance is pay- 


able to you in monthly installments of 
$5.75 for each $1,000 of insurance should 
you become totally and peymanently dis- 
abled. 

(2) You may at some later date ac- 
quire by marriage a dependent whom you 
will be glad to make your beneficiary. 
(3) Then, too, you may not be able 
to pass an examination for life insurance 
in a regular company after the war (see 
answer to No. 36). 


Monthly Premiums Per $1,000 


[Each $1,000 of insurance is payable in 
installments of $5.75 per month for 240 
months; but if the insured is totally and 
permanently disabled and lives longer 


than 240 months, the payments will be 
continued as long as he lives and is so 
disabled.] 


Monthly 
Premium 





-_ 
— 

Yu Yyonsa 
oP Awe CAD 
o 
ot) 





ATLANTIC 


pe teeeccceses 


450 Reoms?1.50 u 
Seopatte #3 up > 














Clark St. near JACKSON 


Os sUKerate le) 








NOW IS 














DES MOINES, IOWA 


THE TIME 
TO DIG 























VERY 


insurance. 


Inter-Southern Life Insurance Company 


Louisville, Ky. 


making money these days. 

the time to hit and hit hard. Our 
country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. 
We are now putting on some 
new men in unoccupied territory that is fertile and possesses great possibilities. We would 
like life men to write us about our proposition during the next six weeks. 


JAMES R. DUFFIN, President 





life insurance man should 


This is 


It is a great day to sell life 
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Illinois Life 
Man 


GREATEST GREATEST 
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Always an 


Hilinois Life 
Man 


COM PANY COM PANY 


WANTS ‘GOOD. MEN WANTS 300D MEN 
AND AND 


WILL PAY THEM WELL WILL P&Y THEM WELL 
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A Record of Thirty Years of Pome 


Ten-Year Periods 


Assets Insurance in Force Policies 
Dec. a. ..$ 104,307 $ 889,073 Issu _. 
274,290 6,619,653 1888-1897 .. if want 102 387,7 
2,916,339 39,503,485 1898-1907.... 10,551,857 1 i391238 
ist? : 14,008,422 115,099,897 1908-1917.. : 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








ORGANIZED 1871 
Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Candition on December ee 1917 





Assets . een bss - $ 16,560,439.04 
Liabilities. . eR ese 14,343,626.28 
Capital and. Surplus. . 2,216,812.76 


Insurance in Force. . 131,790,562.00 
Payments to Policyholders | since e organization 19,612,616.08 


Is paying its Policyholders nearly $1,500,000.00 annually 
GOOD TERRITORY FOR LIVE AGENTS 














Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 


Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 


The Mutual Life Insurance Company 
OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 




















LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 


cial Policies. Now is the time to secure good territory in the state 
of Ohio. 


THE GEM CITY LIFE INSURANCE COMPANY 


A. 1. MORRISSETT, Vice-President and General Manager DAYTON, OHIO 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, Gans Managre 
Central and Southern Ohio and Northern Kentucky For Northern Ohi Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 




















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


J.O. LAUGMAN, President B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 

















“SAFE AS A GOVERNMENT BOND” 


)) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *x° MONTHLY INCOME INSURANCE. 


sitteeezm LATEST POLICIES AND AGENCY CONTRACT Sai): S70H 6 
Openings OHIO IND. KY, and MICH. Write Columbus 











OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 
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A. C. WYLIE SHOWS THE 
VALUE OF CHARACTER 


Fidelity & Casualty’s Claim -Attor- 
ney at Chicago Gives Advice 
to Surety Men 


MUCH CAUTION IS NEEDED 


Age and Experience Should Form the 
Basis of Underwriting in Con- 
sidering Bonds 


Andrew C. Wylie, attorney for the 
Fidelity & Casualty in Chicago, gave.a 
talk before the monthly meeting of the 
Surety ' Underwriters Association of 
Chicago Tuesday, presenting some 
phases of surety underwriting from the 
claim man’s stnadpoint... He..stressed 


the importance of character in writing 
bonds. He stated that surety com- 


panies really insured character and that 
this is the most important element to 
consider. He declared that under- 
writers should be careful of the char- 
acter of the risks they assume. Age 
sets character. 

_An underwriter therefore should con- 
sider very cautiously men of younger 
ages where bonds are required. He 
said that he had only known of one 
loss on a fidelity bond. in his experience 
where a man was over 45 years of age. 
Young men in their teens or twenties 
are more or less irresponsible. - A man’s 
history should be carefully looked into. 
One coming from a good family, whose 
forebears show an honorable record, 
can usually be counted upon. 


Importance of Environment 


Environment he said has an im- 
portant bearing on surety underwriting. 
He finds young men taken.from the 
country and placed in responsible city 
positions with all restraints off are lia- 
ble to go wrong until they become sea- 
soned and acclimated. Mr. Wylie 
thinks that if a_man remains honest up 
to age 40 he will continue so right 
along. He said’ responsibility should 
be based on age and experience. He 
feels that where a young man assumes 
great responsibility there is consider- 
able danger in taking the risk. Young 
men may undertake work of the most 
important’ and. difficult character, but 
if they lack experiente and sound judg- 
ment it is a perilous undertaking for a 
Surety company to sanction. ~ 


Bite Off More Than Can Be Chewed 


He has found in his experience that 
men in their twenties undertaking large 
contracts are very likely to fail. They 
bite off miore than they can chew. He 
recently had a case where the son of a 
armer, aged about 25, contracted to 
erect about 35 bridges. It was found 
that he was not fitted for his work, 
lacked business ability and soon got 
beyond his depth. 


Competitive Bids 


TAKES OVER NATIONAL | 





Broeker Organization at Salina Is Ab- 
sorbed by Kansas City 
Casualty 








SALINA,. KAN., June 4—The Na- 
tional Bonding & Casualty has reinsured 
its business with the Kansas City Cas- 
ualty. The directors completed the 
deal last week and the stockholders met 
here Monday to confirm the sale. The 
National was one of the group of com- 
panies organized by Felix Broeker, fol- 
lowing the organization of the Globe 
Life. Broeker is now under bond for 
trial for misappropriation of the funds 
of the Globe. 


The condition of the Naticnal Bond- 
ing was discovered prior to the exam- 
inations of the Globe. It was in bad 
shape, due to the financial operations of 
Broeker and his friends in the juggling 
of the stock and notes of the company. 
Broeker was dismissed as president, and 
most of his friends were removed from 
the directorate. W..E.-Davis, former 
state auditor, was chosen president, 
and L. T. Hussey, state fire marshal, 
was chosen secretary. 


They threw out most of the bad paper 
of the company and had the financial 
affairs in fairly good shape when the 
offer for reinsurance came. The basis 
of the sale is that each share of stock 
of the National will be paid a cash div- 
idend of $5 and given three-fifths of a 
share of stock in the Kansas City Cas- 
ualty,-which is now ona 6 percent div- 
-idend basis. This is a return of $11.48 
on each share of-stock 6f the National 
Bonding. 


During the.first, five months of the 
present’ year the’ Kansas City Casualty 
has shown fine gains over the correspond- 
ing months of 1917. The premium income 
has been $84,633, as against $67,531, and 
total. income $91,463, as compared to $72,- 
359. The ratio of losses to premiums has 
been 47 percent and expenses to pre- 
miums 47.8 percent. The claim situation 
is the most satisfactory in many years. 
There are now outstanding but three 
suits in all departments of the company 


QUESTIONS AUTHORITY 





PECULIAR MISSOURI RULING 





Bonding Company Goes to Court to 
Prevent New Commissioner’s Forc- 
ing Payment of Claim 





JEFFERSON CITY, MO., June 3.— 
The United States Fidelity & Guaranty 
has applied to the supreme court for a 
writ of prohibition to restrain State 
Insurance Superintendent A. L. Harty 
from entertaining jurisdiction of pro- 
ceedings instituted by the International 
Life of St. Louis. The life company 
seeks an order from the insurance su- 
perintendent directing the bonding 
company to pay an indemnity claim of 
$54,000 within 10 days from the date of 
the order to the bonding company or, 
failing to pay the claim, have its charter 
revoked. 
Motion Is Overruled 


A motion was filed by the bonding 
company to dismiss the petition of the 
life company, but this motion was over- 
ruled by Harty. The bonding company 
then applied for the writ of prohibition 
and the court granted a temporary or- 
der returnable in 30 days. » 

The claim of the life company for in- 
demnities grows out of the failure of 
the Bank of Valley Park, Mo., in which 
the life company carried deposits al- 
leged to have been under an indemnity 
bond given by the bonding company. 

The United States Fidelity & Guar- 
anty attacks Harty’s authority to hear 
the proceedings, on the ground that the 
case is one for the courts to adjudicate. 


General Manager Norman R. Moray of 
the Hartford Accident & Indemnity will 
be in Chicago the latter part of this 
week. 








and none of these are considered of a 
serious character. 

The company has steadily strengthened 
its position and shown satisfactory re- 
sults under the management of Secretary 
Dennis Hudson. 








‘In all my experience in business, during part 
of which I placed all the insurance for a big 
Corporation, I' have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 


Industrial Insurance, written. 








Mr. Wylie emphasized the need of 
(CONTINUED-ON PAGE~7)~ ‘ 








—From a letter written by a satisfied policy holder. 


An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary, Accident, Health and a complete line of 


General Building - 
CASUALTY AND SURETY SECTION 








General Accident 


Fire and Life 


Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 


AR ON 
SAFETY FIRST WORK 


Rapid Changes Make Campaigns 
More Necessary Than Ever 
Before 


ENGINEERS’ TASK IS BIG 


Have Unprecedented Proportion of 


Green Shop Hands to Educate— 
Some Slow to Learn 


Industrial conditions, altered chiefly 
by the war, are making safety first work 
both more important and more difficult 
to accomplish. Speed is the rule of the 
day in manufacturing, and too many 
employers and employes have con- 
strued this to mean haste, forgetting 
that too much makes for less 
speed. Safety devices do decrease the 
speed of some machines, but safety 
engineers hold that they do not de- 
crease the total production over a 
period of time. They point out that one 
accident will cost more in lost time 
than the reduction in production. 
Employers as a whole are pretty well 
educated up to safety appliances and 
will supply them generously, but such 
appliances do not make a plant fool- 
.proof. The employes must use the saf- 


ety devices and be intelligent in their 
conduct to prevent accidents. Many of 
the employes who were educated up to 
safe methods have been called to war or 
called to executive positions away from 
the machines. In their places are men 
who have never been schooled in safe 
practices, women who have never be- 
fore had industrial experience and some 
southern negroes who have migrated 
to the North. 


Many Raw Rookies in Shops 


haste 


The new white male employes in 
many cases formerly had mercantile or 
clerical positions or were floaters. They 
are ignorant of machinery and its haz- 
ards, and the floaters, naturally irre- 
sponsible, cannot be brought to a real- 
ization of its hazards as quickly as the 
general run of shop employes could in 
the past. 

The very young men also lack. shop 
experience, and in many instances do 
not take their work as seriously as they 
should. Usually they are utterly lacking 
in manual training. In the schools they 
have had only mental and athletic train- 
ing. This has left them with much of 
the clumsiness of youth. 


Women Take to Safety Work 

The women called into industries are 
said to be naturally careful and very 
much interested in all safety first sug- 
gestions that are given. From the ex- 
perience engineers have had with female 
employes so far they look forward with 
pleasure to their prospective accomplish- 
ments among them. In some plants they 
already have safety first organizations 
among the women. Joint sessions with 
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COMPENSATION NEWS 
ACCIDENT CAUSES ANALYZED 


Wisconsin Industrial Commission Pre- 
pares Table Covering Records of 
Past Three Years 


MADISON, WIS., June 3.—The in- 
dustrial commission has prepared a 
table analyzing the cause of industrial 
accidents which occurred in Wisconsin 
during 1915, 1916 and 1917. During 
these three years 40,980 accidents oc- 
curred in Wisconsin, which caused a 
disability of more than seven days’ 
duration. In 517 cases death resulted 
from the injury. The total working 
time lost because of these accidents was 
5,951,838 days. This means that the 
total wage loss to workmen in Wiscon- 
sin because of accidents during these 
three years was between $12,000,000 
and $15,000,000. 

The analysis of the causes of accidents 
made by the commission shows that only 
i9 percent of the accidents were machine 
A larger number of accidents 
were caused by handling objects than 
through machinery of all kinds. Other 
causes of many accidents were falls of 
persons, falling objects, hot substances, 
cranes, derricks and hoists, and falls in 
construction work. 


accidents. 


Lost Time Computed 


The commission, in its table, computes 
the time lost due to accidents in accord- 
ance with the recommendations of the 
International Association of Industrial 
Accident Boards and Commission. All 
deaths and cases of permanent disability 
are computed at 6,000 days lost, while 
other permanent disabilities are ex- 
pressed as a percentage of this figure. 
In this manner the commission shows not 
only the number of accidents but their 
severity as well. 

During this three year period there 
were but 165 accidents caused by elec- 
tricity, but they caused a loss of work- 
ing time of 192,000 days, while there were 
2.467 accidents due to falling objects 
which caused a loss of but 150,000 work- 
ing days. Falling trees caused almost 
as many deaths as all machinery acci- 
dents, as also did falls of persons, falls 
in construction work, and electricity. 

This table is the first of a series to be 
prepared by the commission analyzing 
the accident experience of Wisconsin 
with a view toward discovering how the 
loss due to accidents may be reduced. 


‘Bonuses Must Be Included 


The state industrial commission of 
New York has ruled that bonuses must 
be included in the compensation of wages 
in computing compensation. A case was 
brought up involving the Solvay Process 
Company of Syracuse where an employe 
was killed. The Solvay Process Company 
urged that the compensation be based on 
$864.64, his regular wages, but the com- 
mission decided that the bonuses ‘be 
added, making the total wages $1,023.65. 
The commission, in deciding this ques- 
tion, said that from the evidence it ap- 
pears that while these bonuses in a sense 
rested on the discretion of the employer 
they were regularly recognized and were 
granted for efficient service, but were lia- 
ble to be cut off in case of any delin- 
queney on the part of the employe. 





Made Good Record 


Starting in 1911 with thirty-nine mem- 
bers and premium income less than $40,- 
000, the Employers Mutual Liability of 
Wausau, Wis., now has more tnan 3,000 
members and an annual premium income 
of more than $550,000. The annual state- 
ment shows a surplus of $156,000, after 
having paid three annual dividends of 
10 percent. About one-sixth of the com- 
pany’s business is located in Milwaukee 
county. 





Vetoes Self-Insurance 


BOSTON, May 31.—Governor McCall 
late today vetoed the so-called “self- 
insurance” bill, which would authorize 
employers to use their own funds in in- 
surance of themselves against liability 


under the workmen’s compensation act. |. 


The bill had been bitterly opposed by 
organized labor through every step of its 
progress in the senate and house. Even 
as late as yesterday morning the house 
called for a second vote on the measure, 
but it passed by 133 to 81. Representa- 
tives of organized labor demanded a 
hearing by the governor before signing 
the bill, which he gave today at noon. 
Supporters of the bill showed the meas- 
ure had been adopted in 38 states, prac- 
tically all except where a state fund 
existed. and that every safeguard had 
been thrown around the bill. Labor ob- 
jected on the grounds that employes 








IN THE SURETY FIELD 


—_— 


TURN DOWN THE PROPOSITION 


Missouri Bankers Association Passes 
Up Scheme of the Insurance Com- 
mittee for Company 


At the annual meeting of the Mis- 
souri Bankers Association,. held in 
Kansas City, the proposal of the insur- 
ance referendum committee of the 
American Bankers Association that a 
stock company of bankers be formed 
under the sponsorship of the parent 
organization to handle depository and 
fidelity bonds and burglary insurance, 
was rejected by the adoption of a reso- 
lution presented by President Thornton 
E. Cooke of the Midwest National Bank 
of Kansas City. The resolution stated 
that the formation of such a company 
for the purpose outlined is wrong in 
principle, an untried experiment and 
fraught with considerable possible peril 
to the interests of bankers. 


Ruling in North Dakota 


The insurance commissioner of North 
Dakota has notified school directors that 
all school officers who give surety bonds 
must pay the premiums themselves un- 
less they take out fidelity bonds with 
the state fund plan. In that case, if the 
state issues the bond, the premiums are 
paid out of the school treasury. These 
bonds cost 5 cents per hundred dollars, 
but no bond is issued for less than $2.50. 
All school officers, state, county, town- 
ship, city, village, can be bonded by the 
state. 


« 


Will Allow a Refund 


SAN FRANCISCO, CAL., June 5.—Surety 
companies in California have agreed to 
refund on a prorata basis unearned pre- 
miums under real estate brokers bonds 
which were automatically annulled when 
the supreme court declared the law un- 
constitutional several months ago. At 
first the companies agreed not to make 
refunds on the ground that service had 
been rendered and the premium earned 
when the bonds were issued. Later the 
matter was reopened and the Towner Rat- 
ing Bureau authorized a refund of half 
of the $15 premium on each bond. Insur- 
ance Commissioner McCabe of California 
then took a hand by requesting a refund 
on the prorata basis, which the com- 
panies were glad to do. 





could not with safety contest such 
awards as their employers might fix. 
A motion to pass the bill over the gov- 
ernor’s veto failed of the necessary two- 
thirds vote. 


Committee to Investigate 


The Massachusetts legislature, during 
its closing hours, passed an order creat- 
ing a special recess commission to in- 
vestigate the operation of the law rela- 
tive to workmen’s compensation and to 
protection against industrial accidents. 
The commission is the third of the same 
character created by Massachusetts legis- 
latures since the workmen’s compensa- 
tion went into effect in 1912. 


Must Use Standard Form 


The Hawaii insurance commissioner 
has _ ruled that the compensation com- 
panies must issue a standard form of 
policy in order to comply with the law 
passed by the territorial legislature this 
year. The companies had hoped to evade 
the expense of discarding present poli- 
cies and printing new ones, and had 
asked the commissioner if an endorse- 
ment providing that the contract was to 
be standard would not suffice. but the 
department holds that an entire new 
contract is necessary. ‘ 
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__ SIOUX CITY. 
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ERICAN BONDING 
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COMPANY ggressive Management 
city olicies 


Write For Agency to A. G. OGLE, Vice President and General Manager. 











LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


CONKLING, PRICE & WEBB - Gen. 
FRED. L. GRAY COMPANY - 
RAYMOND & RAYMOND - - 
AL AULL&SON - - 
RIER & HUGGINS, - General 
. z 


KING MeCUNE & wWeenzie rs 
THE M 





™ "G works 9 v= ts, Southern Michi 
e ener: eon! 
2 eae Sere pond of trade Bldg., Wheeli 
ts, Northeastern Ohie, 
General Agent, Southern Ohi 


ERRILL, DODGE & JACKSON CO., Ge: 


The Sign of Good Casualty Insurance 


BURGLARY 
CREDIT 

BOILER 
LANDLORD’S 
ELEVATOR 
GEN’L LIABILITY 


London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


Illinois, Mo., Ind., 1488 Insurance Exc: 


Security Bank Bld ‘inneapo! 


7 Su: Avenue, N. 
lo, 1810 ist National Bank B! 


» Chicago 
Detroit 


Clevelan 
ides Cincinnati 

Res. Agents, N. W. Ohio, 309 Cincinnati Bidg., Lima. 

mn, Agents, Lucas Ce., Produce Exch. Bldg., Tol edo, 0 











HOOSIE 


Gives a LIBERTY BOND to every successful agent. An interesting proposition 
for live salesmen. Write us today for full information. 


Casualty Company 
Indianapolis, Indiana 











Brown Building 





First and Largest Organization writing business and 
same plan i % 


A RARE OPPORTUNITY 


For high-class bi men who t to make $5,000 or mo: 

We have the most attractive, substantial ACCIDENT 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 
INTER-STATE BUSINESS MEN'S ACCIDENT CO. 
DES MOINES, IOWA 
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‘“ASK YOUR STATIONER ”’ 











homa people. You Oklahoma Insurance Agents, look 


OKLAHOMA LIVE STOCK 


INSURANCE COMPANY =: : 


Licensed by the Oklahoma Insurance Department 


@ We are now ready to receive applications for agencies. @ An Oklahoma Company owned and managed by Okla- 
f I up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


~ OKLAHOMA CITY 
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CASUALTY 





WITH ACCIDENT MEN 


—__ 


WILL USE WOMEN SOLICITORS 





w. A. Watt, District Manager of the 
Continental Casualty at Cleveland, 
Has Corps in Training 





CLEVELAND, O., June 4.—W. E. 
Watt, district manager of the Conti- 
nental Casualty, is preparing to organ- 
ize a corps of women to solicit in the 
monthly-payment department. Mr. 
Watt has lost many ot the young men 
in his office who have gone into mili- 
tary service and he feels that this is 
the only manner in which his working 
force can be maintained up to the stand- 
ard of numbers and strength. 

Women will not be sent out to fight 
their way as best they can, but will be 
given careful instruction by one of the 
men who will act as superintendent. 
When he feels that they are sufficiently 
trained, he will go out with them and 
aid them to get the proper start in the 
work and will be at their command in 
case of trouble or doubt in regard to 
the proper course to follow. 

Mr. Watt believes that, with a num- 
ber of women interested in the work, 
they will for reasons of mutual progress 
form a close association with each 
other, as did the men. They will meet 
together in the office, discuss the best 
methods of working, the application of 
policy forms and finally become good 
friends, engaged in a common cause. 
He will afford them every opportunity 
for developing this phase. 

A satisfactory plan of remuneration 
has been arranged for the women to be 
selected and it will always be possible 
for them to make whatever their busi- 
ness calls for. In this they will be on 
an equality with men. He believes that 
there is no reason whatever why women 
should not succeed in this branch of the 
business and be just as prosperous as 
men. As they progress, he will prob- 
ably broaden their work by allowing 
them to write fire and life insurance. 


Takes Over the Sterling 


The National Life U. S. A. has taken 
over the business of the Sterling Health 
& Accident of Philadelphia, which has 
relinquished operations and is being 
liquidated. 





Holds Reserve Inadequate 


TOPEKR, KAN., June 4.—The National 
Accident and the Lincoln Accident, both 
of Lincoln, Neb., have been refused per- 
mission to begin business in Kansas. The 
department held that the reserve require- 
ments in Nebraska were not stiff enough 
to meet the conditions of the Kansas 
law. In Nebraska the reserve required is 
50 percent of the unearned premiums. 
In Kansas the requirement is 50 percent 
of the gross premium on all annual poli- 
cies and pro rata on longer term policies. 





Are You a Mason? 
The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 

in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 

It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 


























C. W. YOUNG, Pres. 
Ss. W. MUNSELL, Gen’! Mgr. 
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W. R. SANDERS, Secretary 
SECOND NATL BANK BLDG., CINCINNATI, O. 



































General Casualty & Surety Company 


A Michigan Company for Michigan People 


ELMER H. DEARTH , ; : ‘ ‘ ‘ 


114 WOODWARD AVENUE, DETROIT 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 


WRITE US 
Presid ent 











There is a wide difference in the amounts 
which go to the reserves under these 
requirements and the Kansas commis- 
sioner did not feel that he could admit 
the companies under the reserve re- 
quirements of the Nebraska laws. 





Case Now Being Heard 


BOSTON, MASS., June 3.—Hearings are 
now being held before a master on the 
bill in equity of the Masonic Protective 
of Worcester against the newly organ- 
ized National Protective of Boston. The 
plaintiff alleges that the primary found- 
ers of the defendant company organized 
the new company while still serving as 
officers or employes of the plaintiff com- 
pany and that the defendants conspired 
to “twist” agents and business and ac- 
tually did cause the plaintiff company 
damages in that respect. The Masonic 
Protective seeks an accounting and even- 
tual receivership for the National Protec- 
tive. The first week of the hearing has 
been devoted to putting in the case of 
the plaintiff. 





Frilless Income Policy 


The American Liability of Cincinnati, 
which has heretofore confined its business 
to the monthly premium field, has entered 
the commercial field with a straight in- 
come contract paying $100 a month for 
disability due to accident or illness. The 
annual premium is $36 a year. The con- 
tract contains no principal sum or special 
indemnities and is devoid entirely of frills. 
Indemnities are payable for both total and 
partial disability due to accident and for 
confining, convalescing and nonconfining 
disability due to illness. The contract is 
the usual $60 a year health and accident 
policy stripped of all features except the 
weekly indemnity benefits. The policy 
contains the usual standard provisions. 


Seek Restraining Order 


Suit has been filed at Olympia, Wash., 
to restrain Insurance Commissioner Fish- 
back of Washington from issuing a li- 
cense to the Mutual Union Insurance 
Company of Seattle to write general 
surety lines, including contract, deposi- 
tory, fidelity and all other kinds of 
bonds. The Mutual Union was organized 
last year to write jitney bonds and is 
composed entirely of jitney operators. 
When the concern’s license expired March 
31 Commissioner Fishback refused to is- 
sue a renewal and the company was 
unsuccessful in two suits brought to 
force the issuance of a certificate. The 
commissioner has since changed his mind 
and was about to issue a license for the 
company to write the same lines as 
authorized for stock surety companies, 
when suit to restrain was filed. 


Casualty Notes 


L. R. Eby of Sacramento, special agent 
for the Globe Indemnity in central and 
northern California, has resigned to be- 
come insurance manager for the Stock- 
holders’ _Auxiliary. Corporation of the 
Bank of Italy of San Francisco. 


The Employers’ Liability prep ete 
for $500,000 of the third issue of Liber 
Loan bonds and on March 31 held $863, 000 
of former issues. The Manufacturers’ Li- 
ability of Jersey City subscribed $100,000 
and held $80,000. The Ohio State Life 
subscribed $20,000 and held $20,000. 

Charles A. Erhart, a local agent at Su- 
perior, Wis., has been writing the bonds 
for contractors who will erect and finish 
the new court house there. A site for the 
building was selected that did not meet 


the approval of many of the citizens, and 


Mr. Erhart took the lead in a campaign 
which resulted in changing this. 





News About Companies 











Traders Assurance, St. Louis—The an- 
nual statement of this company, as filed 
— the Missouri insurance department, 

ows: Capital, $2,000; 1917 income, 
$5. 634; 1917 disbursements, $5, 
on Dec. 31 last, $8,292; liabilities, . $1,966. 


198; assets } 





The company is licensed only in Missouri. a 





The Republic Casualty Co. 


‘ PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 


AMERICAN INDEMNITY COMPANY 


Home Office: Galveston, Texas 
Summary of Statement of December 31, 1917, as Made to the Commissioner of Banking and Insurance for the 




















State of Texas. 
ASSETS LIABILITIES 

Mortgage Loans..........ssecccsccccceeees $ 626,284.45 | Reserve for Losses..........cccscecceccece $ 282,849.85 
Bonds & Stocks, market value............. 5,399.99 | Reserve for unearned Premiums pro Eve 249,094.60 
Bank & Trust Company, Deposits at Interest 44,750.00 | Reserve for Commission and Brokerage. . 26,498.67 
Cash at Bank and in Office.............++. SCE FO, OOP) TI, cece ccccccccccccccceccs 25,000.00 
Premiums in Course of Colicction under 9 Reserve—Voluntary and Contingent ee 30,008.75 
GEIS BUR. cccccccccccccccccccccccccccces 107,631.78 | Reserve—Catastrophe cece 20,000.00 
ther HB. ccccccccces eovcccccccccccccces 29,998.41 — paid = [> 500,000.00 
—_—- -- jurplus over 260,269.94 
$1,393,721.81 —_ — --- 
OFFICERS $1,393,721.81 

SEALY HUTCHINGS, President. L. A. ADOUE, Vice-President. be 

GEO. SEALY, Secretary. J. F. SEINSHEIMER, General Manager. 


We write the following lines: 


Automobile—Fire, Theft, Liability, Property Damage and Collision. 
General and Elevator Liability. 


Public 
Plate Glass, Burglary and Fidelity and Surety Bonds. 


Licensed in thirty-one 











(31) States. 
PUTS “*SURE”’ IN INSURANCE | 
eee (AIG AUIOPOLICY Seems 
Admitted Assets ——— [fb Received for 
$1,874,232.97 ve LAST WORD IN 1917 
am , OTORINSL “ ANC! $1,941,876.26 
GEORGIA CASUALTY COMPANY = 
Surplus and Reserves to Policy Holders - - ° ° $1,688,506.87 


SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO | 











THE TRAVELERS 


INSURANCE o INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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Preferential Plate Glass Rates, Once in Effect, 
Would Become the Standard Bearer of Safety 
for the Conservation of Plate Glass 


—Just as They Have Helped Conserve 
Every Other Line of Material Subject 
to Preferential Insurance Rates. 


Why is it that preferential plate glass rates are not in effect in 


favor of safety, the same as preferential rates apply in every other line of insurance, 
such, for example, as fire, life, automobile, burglary, accident, liability, etc. > 


There are many merchants and landlords who are now asking 
their insurance man: 


“Are you charging me the same rate of insurance for the plate 
glass in my show windows, which is set in safety key-set sash, corner and division 
bars, as you are charging my competitor who has ignored safety by setting the plate-glass in 
his show windows in the hazardous types of direct screw pressure sash, corner and division bars? 


“If you are, | must confess that | am not being fairly treated— 
and | protest against carrying any longer any part of my competitor's risk. 


“ Preferential rating on plate glass should be in effect just as the system is now in 
successful operation in every other line of insurance. 


“Isn't it a strange coincidence that the insurance world, which has accom- 


plished so much for safety through preferential rates in every line of insurance should make an 
exception of plate glass?” 


If your insurance agent cannot explain to you why you 
do not receive preferential rates on your plate glass, the 
same as he is giving you on fire, life, automobile, bur- 
glary, accident, and liability insurance, communicate 


with us and we will send you a complete treatise on 
the subject. 


Zouri Drawn Metals Company 
CHICAGO HEIGHTS, ILL. 
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Casualty and Surety Comment 








TAKE NO CHANCES 


Ir 1s generally acknowledged that 
private banks which are not subject to 
the same rigorous investigation and su- 
pervision as the national or state banks 
do not offer the same measure of 
safety. One of the private banks in Chi- 
cago that was looked upon as being 
substantial in every way, known as the 
GraHamM & Sons BANK, presided over 
for many years by ANbREW J. GRAHAM 
failed. There are many private banks 
in Chicago which have gone into the 
hands of a receiver. The GRAHAM BANK 
was looked upon as rock ribbed, man- 
aged by men of means and good judg- 
ment. Yet it fell by the wayside with 
thousands of dollars of obligations to 
meet. It does not pay the depositor to 
take the chances with a private bank. 
It may get through all right and it may 
not. He is always exposing himself to 
more or less danger. 

There is a parallel in the insurance 
field. The state insurance departments 
supervise very carefully all incorporated 
institutions. The laws covering inter- 
insurers and reciprocals are very lax 
and loose. The supervision over these 
concerns is almost negligible. They 
are not subjected to the same scrutiny 
and rules as the incorporated compa- 
nies. They are in the same category 
as the private banks. Some of them 
are managed by men of great ability 
and underwriting judgment. 

The GraHam & Sons BANK may be 
likened to the best of the interinsurers. 
Yet the Graham Bank had to succumb. 
In these days when safe and depend- 
able insurance can be secured it does 
not pay the policyholder to monkey 
with the buzz-saw. Interinsurance may 
be all right and it may not. Can a pol- 
icyholder afford to take the chance? 

We believe that thinking policyhold- 
ers desire to insure in companies that 
are scrutinized and investigated thor- 
oughly by the state departments and 

have to comply with rigorous laws. 
Even at that some of the best super- 
vised companies escape the critical eye 
of the department. What can be ex- 
pected of those institutions therefore 
which have but meagre supervision? 


insurers 





because of their so-called 
cheapness. It does not pay to bow 
down to cheapness alone for there are 
many other considerations of far 
greater importance in indemnity that 
must be considered. The interinsurers 
being unincorporated, and not well 
supervised do not merit the confidence 
of the people as do the regular compa- 
nies, 





USING BUSINESS LETTERS 
Tue Department of Commerce at 
Washington suggests that we use more 
win-the-war spirit in business letters. It 
is stated that if the spirit of optimism 
and confidence were given in the business 
letter as it goes out from the office it |’ 
will do much to inspire people all along 
the ‘line. Instead of the critical attitude, 
fault-finding and knocking, it is a good 
thing these days to boost: If, therefore, 
the American business 1.. n can drop an 
occasional paragraph in his letter that 
business must be maintained, that the 
government must be supported and that 
the war must be won, there will be 
created a mighty public sentiment 
throughout this country. It costs nothing 
to add but one more sentence to a busi- 
ness letter. 





TWIN KEYS TO SUCCESS 


HALF-HEARTEDNESS cannot attain whole 
success. Enthusiasm is the propeller of 
progress, the impulse behind all great 
achievements. 

The true value of your enthusiasm, 
however, is measured by your determina- 
tion. For determination generates the 
energy which turns enthusiasm into re- 
sults. 

Enthusiasm must be backed by deter- 
mination. You cannot stick without de- 
termination; you cannot win without 
enthusiasm.—Agency Items. 





Changes in the Field 











Arthur Bauer 


Arthur Bauer, for a number of years 
with the General Underwriters Com- 
pany, St. Louis, has been appointed su- 
pervisor of agencies for the American 
Bonding & Casualty, covering Missouri 
and southern Illinois, under General 





Some assured are attracted to inter- 


Agent Ernest E. Yates of St. Louis. 








BONDS REQUIRED BY LAW 











HE UNITED STATES FIDEL- 
ITY & GUARANTY discusses 
bonds required by law as follows: 
Judicial, official, internal revenue and 
customs bonds are required by law. 
Therefore, the development of these 
lines does not involve the creation of a 
demand, as with bank, fidelity, contract 
and fraternal order bonds. The success 
attained with these lines depends upon 
the agent’s ability to prove the supe- 
Tiority of corporate over personal 
surety, and upon service. Here, as with 
all other lines, the necessity for active 
Personal solicitation cannot be too 
strongly emphasized. The development 
of judicial bonds is here considered 
riefly, 
, Judicial bonds include all bonds filed 
In courts in actions at law or suits in 
equity; bonds in connection with the 


administration of the estates of de- 

ceased persons or minors, etc. Judicial 

bonds are thus classified: 
* * 8 


Fiduciary — Administrators, execu- 
tors, committees, guardians, receivers, 
assignees and trustees. 

Financial Guarantee—Costs, removal, 
appeal, supersedeas, injunction, dis- 
solve injunction, attachment or garnish- 
ment, release attachment or garnish- 
ment, bail or appearance, replevin, 
counter replevin, petitioning creditors, 
libel, release libel. 

Indemnity—For lost or destroyed se- 
curities, such as bills of lading, ware- 
house receipts, certificates: of deposit, 
certified checks, stock certificates, gov- 
ernment and mortgage bonds, promis- 


Fidelity 
and 


Surety 
Bonds 








FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


EDWIN WARFIELD, President 


Burglary 
Insurance 











fact, judicial bonds, but they are han- 
dled by the judicial department. 

Court house records, which are avail- 
able to every citizen, disclose the num- 
ber, size and character of obligations 
assumed in judicial proceedings. The 
aggregate sum in every county is sur- 
prising. 

* * * 

Only a small portion of the judicial 
bonds filed in each county by adminis- 
trators, guardians and trustees, in ap- 
peal and other cases, have corporate 
surety. The reason is obvious. Many 
people will not pay for a service they 
can secure through personal friends for 
nothing. 

The development of business in this 
line depends largely upon the success 
of the agent in convincing the people 
that it is not fair to ask friends to per- 
form without pay a service which has 
a definite market value and can be pur- 
chased. A man might as well ask a 
friend to send him a barrel of flour, 
because the grocer charges the market 
price for it. 

*x 8 

The personal solicitation of those 
who are obliged to furnish court bonds 
is, of course, the effective way to de- 
velop this line, They should be con- 
vinced that it is unbusinesslike to ask 
friends to tie up their estates by as- 
suming life-long obligations and jeop- 
ardize their credit when the agents for 
our company can so readily furnish 
what they need. 

Keep informed as to the death of 
those whose estates must be placed in 
the hands of administrators, executors 
or guardians and promptly solicit the 
business of those appointed to admin- 
ister such estates. Solicit the business 
of trustees, receivers, trustees in bank- 
ruptcy, etc. 


* * © 








sory notes. Indemnity bonds are not, in 





In soliciting judicial bonds, it is not 


incumbent upon the agent to empha- 
size the financial stability and the repu- 
tation of our company for the prompt 
payment of losses, for the bonds of any 
surety company authorized to do busi- 
ness in a state are acceptable to the 
courts of that state. Judicial business, 
therefore, depends solely upon the in- 
dividual efforts of the agent. Always 
be on the spot when any judicial bonds 
are in sight. 

The attitude of local judges and court 
clerks has much to do with the develop- 
ment of judicial bonds. Corporate 
bonds leave a man independent and a 
suggestion from a judge that he favors 
corporate instead of personal surety, or 
the recommendation of court clerks that 
corporate bonds are easily procurable, 
is equally satisfactory, and throws the 
balance in the agent’s favor. 


* * *# 


It is, therefore, important to culti- 
vate the friendship of court officers. 
Some agents have secured the coopera- 
tion of court clerks to the extent of 
advising the agents when court bonds 
of size are required and from whom. 
Other cooperative plans will occur to 
the wideawake agent. 

Likewise, the influence of local at- 
torneys who are generally connected 
with the larger practice of the courts 
should be cultivated. Suggestions from 
any of them to their clients would be 
worth much. 


* * 


An agent’s ability to give prompt 
service counts for a great deal. Even 
in those cases where the agent must 
wire for authority to execute, less time 
is consumed and less trouble experi- 
enced than when acceptable personal 
sureties are sought. This feature merits 
strong emphasis in soliciting judicial 
bonds, 
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A. 
GOING AFTER THE BUSINESS (CONTINUED FROM PAGE 1) AGEN I S WHO WRI I E 
: th , i - ° : ° | 
i sca Ma Akin ie’ tana tba eee eee Fidelity and Surety Bonds, Automobile ani 
e e eye 
seeney by Meshdna ‘Deies far” [MeL Oe cad Liability, Burglary, Plate Glass or on, 
mind have been but little trained an e s 
Ani 1 is not only clumsy but fails to think for Accident and Health Insurance of 
nimais himself. Someone has always done his lad m1 - too 
thinking for him and he must have much wou o well to write to ten 
more of it done for him than a white . ate 
Live stock insurance agents who go] man im, me, same tne of work He as | 1 DAF KANSAS CASUALTY AND SURETY COMPANY ie 
at the business energetically and indus-| him as irresponsible as the poor white 
wo 
triously, actually soliciting and selling} help. J.C. O. MORSE, President hr 
a 
their goods are able to clean up a nice pateinctasalintcindtieacwas *¢Conservative but Aggressive’’ WICHITA, KANSAS aes 
lot of money every year. For instance, The new order of General Crowder, te 
L. L. Sample, one of the agents of the ee he ge at —. “oe } 
Capital Live Stock of Topeka, in going | cruits to shop ranks that will be above the 
over his books, finds that he collected the average from a safety standpoint and bo 
upward of $97,000 of premiums on live | some that will be below average. It will CLOVER LEAF CASUALTY fo 
stock business during the year. Mr.| that is trained to obey and one that has the 
Sample works in the western states and | grown to recognize no authority except an 
has made an excellent record. Most oo rea ie oe and a? it recognizes QMPANY ing 
live stock commissions run from 20 to t pi weed a kay raed _ sneemer thi 
5 percent. The policies are only run | towards increasing accident frequency is The Strongest, Best Equi | and most 
for a year so that there is good money a poco A nega na gl dang Intensive organization in Illinois, Indiana, 
sh og business. ‘aniiat f employers are petting help and fail to a parece ry Age Bree a 1 
r. G. W. Hubbard, underwriter for | enforce many rules and regulations that evoted exclusively writing of the ins 
the Capital Live Stock, some years ago | were rigidly adhered to when there was best personal health and accident insurance, co. 
_} no scarcity o elp. mong the rules ‘ : 
undertook o corral gut insurable ani] Haare sunored are same of the silty esata f 
worked on this from one August to the ae ihn Shee Reiatind Matinee ; ress the an 
next May and succeeded in his task. eaten ate ab tan tanek sneha Dit HOME OFFICE: JACKSONVILLE, ILLINOIS po 
He went at it in an intensive, systematic } ures of present conditions as they affect | 
way. This county was not a good live] safety first movement is the lack of tic 
stock county, but even at that Dr. Hub- | time for safety first meetings among em- tré 
bard made a killing ployes. Employers formerly were very 1 
Z willing to pay men for a certain amount . Sa 
paar oe of the time which they spent attending e @ lit 
. safety first meetings. Now these em- re 
Business Has Developed ployers are being pushed by the govern- 1Ca 0 on ll nsurance 0 ‘ 
t and by other buyers for deliveries 
OMAHA, NEB., June 5.—The Nebraska | "ij s 
Live Stock of this city reports a con- er seuicdian "tea caaane ban th 
siderable increase in live stock insurance | pean educated to these allowances of : ne 
business in the state during the last year. time and objects to giving’ all of the co 
The dncroaged, value of live stock 18 on6 | hours needed. for ‘safgty first, mectings _ je 
says an officer of this company, is that ee re et ee wae Mya LINES OF INSURANCE RITTEN H 
competition has entered the field. Previ- are putting in overtime, man yi to cc 
ous to the Nebraska’s entrance into busi- | 370 eee on ove oe nards and cner aaa to 
ness one company had ‘almost sole con- ite Dp izati ais t drill 0 a i re 
trol. There has been plenty of room for | ! > tite eile 20ns <4 EUS ORCE, ‘aha mn 
development. There have been some seri- | °° a ree times & bet me » many are also 
ous losses of live stock in tornadoes | Conducting war gardens and attempting 
and minor storms that have swept Ne- . a by age Pm ge ae ine = “4 tk 
braska and Iowa in recent weeks. Last | $ Oh ~ ind © ae vm ti 6 ake ti an B on d S vi 
week's losses were the most seripus yet, | 47°" Minas nately Urst is a fide issue. Insurance Ww 
— Safeguards a Necessary Product cc 
The Fort Dodge Farmers’ Mutual Live The scarcity of material is causing se 
Stock Insurance Association, Ft. Dodge, }| some difficulty in the procurement of . 
Iowa, has been incorporated with J. H.| safeguards for machines. Many plants Accident ™ 
Dailey, president, and E. K. McElroy as] formerly made many of these safeguards p' 
secretary. for their own use and are now unable to sae 
fficial q 
get necessary raw stock, and also un- 1cla H alth b 
able to find the time to put in on this e 
The Interstate Life & Accident of | work. As far as it is known none of the Paar ERVICE g 
Chattanooga, Tenn., has been licensed in | manufacturers of safeguards have suf- Judicial TRENGTH e oqe : Oo 
Arkansas. fered from this scarcity as yet. While Liability j { 
the government will ultimately, no doubt, ANCERITY , 
cut down the supply of materials for Contract r 
manufacturers of all but necessary pro A t bil re 
EMORY H. ENGLISH JOEL’ TUTTLE ducts they will, unquestionably, consider i utomopile n 
President Secre such safeguards as very necessary, for 
they must preserve the man power and po ry a 
woman power of the factories of the Plate Glass F fe 
country if they are to successfully use Mi if { e 
the man power of the military arm of the 1SCe l= f | 
nation. 
Safety Work Needed More Than Ever laneous Burglary 
Safety first, if presented in the right 
light to employers today, will be re- 
ceived more graciously than ever before, | Oy c 
but the conduct of safety first work is | t 
more difficult than ever. Safety first de- ‘ t 
partments of the various casualty com- | t 
“sone ig tae ong busier en they | . i 
ave ever been in the past and greater ; ‘i 
support of them by agents and others in | Admitted Assets Capital Net Surplus : 
the insurance business is needed now. 
The agent and broker must assist these $1,801,040.80 $500,000.00 $296,048.32 2 
departments in every way if they are to 0 
get full value from them at this time and t 
if they recognize their patriotic duty. \ 
sittin nih inane in Anes O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 
9 u Lac, Wis., are : 
CAPITAL ONE MILLION DOLLARS planning ite enter the casualty field and 
n Deposit with Iowa Insurance Dept. are searching about for a good company ° A 
to connect with. ‘They are at present en- Home Office:—CHICAGO, ILL. 
Assets March 30, 1917: ree pad! ‘ 
Mortgage keane on Real Estate $ 866,600.00 P 
School Bonds. ......iesceccsoces 15,000.00 a . 
Municipal ee henebess ray 500. 4 P 
overnment Bonds....... .900. OOOOQIE 
Certificates of Deposit.. . 110,683.76 QOOOOOQOIA WE HAVE NO ENEMY REINSURANCE TO OFFER OOO ; 
nee in —_ Seeeeest ° . at & s " F 3 1 oe : 
as. in CO wc cece . > °' 
Sk) «opt ee dea eer e Purely Domestic Reinsurance Facilities @ 
Notes ese eng 7 at 6% .. - ise 4 
cat amibanin o IN AMERICAN COMPANIES & 
WOM DOME. iosvssksscosce $1,397,544.81 & OA) 
EER : 
FIDELITY and SURETY BONDS © AMERICAN REINSURANCE COMPANY @ | 
BURGLARY ESURANCE © Hanover Bank Building © | 
WORKMEN’S COMPENSATION es Nassau and Pine Streets ¥) 
AUTOMOBILE AND OTHER 
PUBLIC LIABILITY LINES ||| 3 NEW YORK CITY O¥) 
Y CASUALTY REINSURANCE QOOOHIOHIOGOGoHYO 
Home Office 715 Locust Street, Des Moines, lowa QOOOOOOEE STRICTL 
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A. C. WYLIE SHOWS THE 
VALUE OF CHARACTER 


(CONTINUED FROM PAGE 1) 


underwriters securing competitive bids 
on important work. Where there is one 
bid he said there is always the danger 
of a man making a mistake in bidding 
too low. Another figure should be got- 
ten under such circumstances. He 
cited one recent case in Chicago where 
a contractor offered to do a piece of 
work for $1,500 and the next highest 
bid was $6,300. It was found that the 
son of the contractor put in a bid when 
he was intoxicated. 

Mr. Wylie said that some years ago 
the Fidelity & Casualty was writing 
bonds guaranteeing bills receivable. It 
found that it had continuous losses on 
these risks. There was one vital defect 
and that was that a concern was near- 
ing its last legs before it resorted to 
this means of raising money. 


Early History Recounted 


Mr. Wylie traced the early history of 
insurance, showing that foresight and 
co-operation are the big factors in any 
insurance undertaking. The earliest 
forms were fire, life and marine insur- 
ance. Up to 1720 there was no cor- 
poration issuing insurance policies. 

He recalled the objectionable restric- 
tions and limitations in the old con- 
tracts, especially of accident companies, 
saying that these caused much friction, 
litigation and prejudice. Many of these } 
restrictions cut both ways and acted as 
a boomerang. He rejoiced in the fact 
that almost all these had been elimi- 
nated and the present day insurance 
contracts of all kinds are free from ob- 
jectionable technicalities and conditions. 
He said, for instance, a life insurance 
contract is today a clean cut promise 
to pay. 

Prevention of Loss 

In referring to suretyship he said 
that this line of indemnity is a pre- 
vention of loss. If careful under- 
writing is done the losses should be 
comparatively small. Suretyship is es- 
sentially a service. It helps the other 
man. He recalled the early days when 
personal bonds were universal and fre- 
quent calls came upon those signing 
bonds to pay obligations that involved 
great sacrifice and giving up the savings 
of a lifetime. It meant great economy 
to eliminate personal bonds. Mr. Wylie 
reviewed the history of the probate 
records in New York state which did 
not require a bond where an estate 
amounted to $2,000 or less. It was 
found that over 40 per cent of such 
estates were embezzled. 


Go After Small Town Business 


It is now noticeable that many of the 
casualty companies are pushing out into 
the smaller cities, towns and rural dis- 
tricts for automobile business. Owing to 
the great number of cars bought in the 
so-called country territory, it opens up a 
big field for insurance solicitation as 
comparatively few people carry the cas- 
ualty line. Many salesmen are having 
great success in securing the applications 
of farmers and automobile owners in 
the smaller points. This is regarded as a 
very desirable line. ; 


Horton in Middle Department | 


PHILADELPHIA, June 4.—Laughton 
& Horton hgve been appointed managers 
of the middle department of the Employ- 
ers Liability, having jurisdiction in Penn- 
Sylvania, New Jersey and Delaware. 
William A. Horton of Boston has become 
a partner of Mr. Laughton, who has been 
manager of the agency for the past 26 
years. Mr. Horton had_ been identified 
with the American head Qffice and the 
New England agency more than 20 years. 


Making Fine Progress 


The Great American Mutual Indem- 
nity of Mansfield, Ohio, the only mutual 
company in Ohio writing a complete 
coverage on automobile insurance, is 
making fine progress and is now col- 
lecting about $15,000 per month. It ex- 
pects to close the year with $100,000 in 
premiums. It has about 350 agents and 
two field men, R. E. Morris, formerly 
with the Lumbermans Mutual, and A. C. 
Johnson. In the health and accident de- 
Partment it has just taken over the 
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of Mansfield, which had about 500 poli- 
cies. I. K. Umbarger, secretary of the 
Ideal, has an agency for the Great 
American. The Great American has also 
reinsured the business of Wayne Mutual 
Automobile of Eaton, Ohio, covering 
about 5,000 policies. The Great American 
has the backing of the other strong 
Mansfield mutual companies and is plac- 
ing its agencies with the best mutual 
agents of the state. 


Rates Are Increased 


The' experience on Pennsylvania plate 
glass insurance has been such as to 
demonstrate that the former premium 
rates were insufficient. The continued 
rise in the price of glass and of all other 
expenses has, therefore, made it neces- 
sary to increase the rates. The new rates 
will be effective July 1. For the state 
at large the increase will be 25 percent; 
for Philadelphia, 3343 percent. 


Government Business 


NEW YORK, June 5.—The Compensa- 
tion Rating & Inspection Bureau of New 
Jersey has promulgated special rates on 
operations performed for the United 
States government on a cost plus basis. 
These rates are only available upon spe- 
cific approval of each case by the bureau. 


Agency Meeting Held 


The Federal Savings & Insurance Com- 
pany of Indianapolis held its annual 
agency convention at the home office this 
week, celebrating its twenty-ninth anni- 
versary. Business sessions were held on 
Monday and Tuesday and on Monday eve- 
ning there was a banquet at the Severin 
Hotel, Dr. R. O. McAlexander acting as 
toastmaster. The company made an un- 
usual record during the past year, having 
written over $70,000 in new premiums 
in 1917. A number of agents were 
awarded prizes, A. L. Gerdon of New 
Albany receiving a diamond stick pin, 
while the following were presented with 
gold watches: George Johnson, Gary; P. 
A. Lucas, Hammond; J. M. Kendall, Min- 
cie; J. A. Gerdon, New Albany, and Olin 
Conrad, Corydon. 


R. M. McKeown, professor of mechani- 
cal engineering, University of Wisconsin, 
Madison, has been appointed chief en- 
gineer of the Industrial Commission of 
Wisconsin, to fill the vacancy caused by 
the resignation of Sidney J. Williams. 


George G. Brown, formerly a well 
known casualty and surety man in Ohio 
and Illinois, has been appointed agency 
supervisor of the Lion Bonding & Surety 
of Omaha. He recently has been living 
in Oregon engaged in another line of 
business. 








How a Clerk 
Can Get a Raise 











This story comes from the Ameri- 
can Magazine: Edward Heinz, son of 
the pickleman, tells it: “The other day 
my attention was directed to a youth 
apparently capable, even brilliant, who 


was not getting along very fast. ‘How 
long has it been since you had your 
iast promotion?’ I asked. ‘Five months.’ 
‘Would you like one in the near fu- 
ture?? ‘Why, of course.’ ‘What time 
does the office open?’ ‘Seven o’clock 
in the morning.’ ‘What time do you 
get there? ‘Ten or fifteen minutes 
after seven—everybody does.’ ‘Now, 
young man, listen here. If you will 
follow my instructions I will guar- 


antee you another raise within a 
month. Get down to the office prompt- 
ly at seven. Work every night until 
five o’clock. Clear up your desk after 
that hour, and then go to the boss and 
ask him if there is anything else you 
can do before you go home. Come back 
in two weeks and ‘tell me how you are 
making out. When the young man 
returned a fortnight later he brought 
word that he had already been raised. 
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Liability Department 
Continental Casualty Company 


H. G. B. ALEXANDER, President 


is nowready to negotiateagencyconnections covering 


all lines of Workmen’s Compensation, Liability, Automobile 
Insurance in the following states: New Hampshire, Vermont, Iowa 
Kansas; and portions of Michigan, Indiana, Wisconsin and New York. 


Also in the various Provinces of the Dominion of Canada. 
Premiums written 1917 - - - $5,500,000 
Assets over - - - - = - 3,000,000 


Address, AGENCY DEPARTMENT 


910 Michigan Avenue CHICAGO 




















business of the Ideal Benefit Association 





A Progressive Surety and Casualty Company 
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ARIZONA 
FIRE INSURANCE COMPANY [ 


PHOENIX, ARIZONA 


CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
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EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER. 
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SPECIAL AGENT 
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Capital Fire Insurance Company 
Chicago Bonding & Ins. Co. 
Great Eastern Casualty Company 


Thames & Mersey Marine Ins. Co. 
HEAD OFFICES: 411-13 Walnut Street, Philadelphia 
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HENRY C. WHALEN, President 
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Twenty Years ef Service 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 
An unsurpassed record for prompt 
adjustment and payment of all 


Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
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Twin City Fire Insurance Company 
MINNEAPOLIS 
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The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
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Chicago, Illinois 
On Madison St., near LaSalle: 


One minute from the 
Insurance District 


surance Men is . 
Solicited 


Laurence R. Adams, Sec’y and Mga! 


















Insurance Company. 


in force. 


Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Assets must be in good condition 
and company have not less than five millions of insurance 
All communications absolutely confidential. 
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Windstorm, Explosion and Theft 


THE | 
evienpasing | METROPOLITAN CASUALTY 
LIBERAL INSURANCE CO. OF NEW YORK 
PROMPT Home Office: 47 Cedar St., New York City 
PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 
The ‘THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATIONAL MUTUAL IN OHIO 
MUTUAL Writing Full Floater, Fire, Lightning, 








CELINA, OHIO MARCH 31st, WE HAD 14,987 MEMBERS AND $7,029,239 


E. J. BROOKHART, 


Secretary 


Live Agents Wanted in Ohio and Indiana 
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Union Accident 


Insurance Company 
(Stock) 


LINCOLN, NEBRASKA 


Nebraska’s Most Progressive 
Accident and Health Company 


H. R. HAYNIE, Secy. 


Union Fire 


_ Insurance Co. 
(Mutual, Estab. 1886) 


LINCOLN, NEBRASKA 


Nebraska’s Oldest and Most 
Progressive Fire Company 


JOS. W. WALT, Secy. 
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LIFE AND ACCIDENT 
SALESMEN, WRITE: 


Lincoln, Nebraska 


American Old Line Insurance Company 


STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen yeart 
ional contracts to salesmen. f 
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AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents . . INDIANAPOLIS, IND. 

OSAR R. WITTE & CO., General Agents . . - ST.LOUIS, MO. 

GARNER & MANN, General Agents KANSAS CITY, MO. 

E. J. MILLER, General Agent . : . - - DENVER, COL. 
For Other States write the Home Office. 


DON’T FORGET, TOO, WE WRITE ALL OT:iiER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — 





Assets $1,211,054 








EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 


UNITED STATES ASSETS, $11,524,704.68 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Me.; 
HASKELL COMPANY, Gen. Agts., 


SURPLUS, $2,415,621.95 


LOVE- 


Woodmen of the World Bidg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 
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Insures manufac 

Insolvency of Customers. 
416 Locust St., ST. LOUIS, MO. 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 


The American Credit-Indemnity Co. 
of NEW YORK 










CREDIT INSURANCE ONLY 








E.M. TREAT, President 


turers and wholesalers against Excessive Annual Loss 
We can always use a few high-class 











tors. 
0 Maiden Lane, NEW YORE 


1146 Marquette Bidg., CHICAGO 
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